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| COME TO 
Provident Mutual SOUTHERN CALIFORNIA 


Life Insurance Company of Philadelphia 
Pennsyloania Founded 1805 * The land of prosperity and health. Unrivalled as 
an agricultural, industrial, home community, where 


Since premiums were much reduced January 1, industry is alive and living is a pleasure. 


1927 the average premium per policy has been Real Mo fuer: cali: al 
increased owing to a larger average policy. sad 

The new dividend scale, in effect January l, MOUNTAIN STATES 

1928, shows on the average a greatly reduced LIFE INSURANCE COMPANY 


cost to the policyholder, which should enable . ? 
the Provident agent still further to increase Hollywood, California 
his production and the size of the policy sold. 
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William L. Vernon, President 


R. N. Stevenson 
P. & Agency Mgr. 
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1850 PURELY MUTUAL 1928 


NATIONAL LIFE INSURANCE COMPANY 


Montpelier, Vermont 


SEVENTY-EIGHTH YEAR 
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$112,647,692 
106,649,156 





Surplus, par basis (Market Value basis, $6,968,737) 5,998,536 
Dividends paid in 1927 3,739,632 
Insurance in force 532,739,407 


Seventy-eight years of constructive mutual policyholders’ service. 


$73,250,800 of new paid-for business issued in 1927, of which 35.94% was on 
the lives of old policyholders. 


Paid to policyholders since organization, $196,992,214, which, with assets to 
their credit, exceeds the premiums received by $25, 430, 565. . 








NO NON-MEDICAL, GROUP, OR SUB-STANDARD BUSINESS WRITTEN 


Membership in this company demands evidence that the physical condition of the applicant is substantially on an equasity 
with the condition of existing members at the time they were admitted. Any departure from this practice jeopardizes the equity of 
membership and is a discrimination against existing members. Medical examination is a distinct advantage to the applicant in the 


interests of his continued good health, 
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A Complete Statement will be sent on request 
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e A direct contract with the Company 


Unlimited territory 
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Participating and Non-Participating Policies 


A real opportunity to grow with the 
Company 
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An equipped office in one of the Reliance 
Branch Office cities, of which there are 
thirty-eight 

The active co-operation of Reliance super- 
visors in the organization of your agency 


The Perfect Protection Policy which as- 
sures more interviews, lower lapse ratioand 
from 25% to 40% more life insurance sales 
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Prospect finding service 
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Newspaper Advertising 


° 


The Reliance Life, which gives its under- 
writers the prestige of a strong, progressive 
institution 

Today, write for our booklet, ‘‘Selling 


nf Perfect Protection’’ which gives other 
in ZOFce. salient features in the Reliance Program. 
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More than three 
hundred seventy- 
six millions of 
Life Insurance 




















“Sell Perfect Protection 
and you'll sell MORE 
Life Insurance’’ 


RELIANCE LIFE 











RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH 
FARMERS BANK BUILDING, PITTSBURGH, PA. 


Tue SpecTaToR is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 28, 1879, 9 
at the postoffice, New York, N. Y. under the act of March 8, 1879. THE Spectator, Volume CXX, Number XXI, May 24, 1928; $4.00 per annum. 4 
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COMPARES INDUSTRIAL 
CONDITIONS 


Dr. Frederick L. Hoffman Finds Great 
Improvements in Occupational 
Hazards 


WORKERS’ STATUS LAUDED 


Statistican Says Increasing Morality 
Among Workers Is Extraordinary 
Social Evolution 
The increasing sobriety of our industrial 
population is a fact strongly emphasized by 
Frederick L. Hoffman, Ph.D., consulting statis- 
tician of the Prudential Insurance Company of 
New Jersey, in his address on the “Development 
of Scientific Occupation Rating” delivered at the 
fifth informal intercompany occupational rating 
conference held yesterday at the office of the 
John Hancock Mutual Life Insurance Com- 
pany in Boston. Mr. Hoffman did not refer 
to the Nineteenth Amendment or the Volstead 
Act, but he said that the condition in respect 
to sobriety among workers as it prevailed thirty- 
five years ago and at the present time is nothing 
short of an extraordinary contrast. He said 
that possibly no factor did more to increase 
the death rate in certain occupations than gross 
intoxication. “Not only was gross intoxication 
very common a generation ago, but it was very 
much complicated by immorality. In this re- 
spect also the country has undergone an extra 
ardinary and most gratifying social evolution.” 
While the venereal disease problem continues as 
a serious health menace it is in his judgment 
less of a menace to-day than thirty years ago. 
Mr. Hoffman, following a suggestion of Dr. 
Hamill, medical director of the Prudential, that 
he go out and study the facts, set forth some 
thirty-five years ago to ascertain why risks 
were assumed or declined by insurance com- 
panies. He discovered a condition bordering 
on confusion and chaos. Most of the occupa- 
tion ratings were derived from English prece- 
dents or from rules and regulations established 
by a few outstanding companies which had only 
superficially inquired into underlying conditions. 
In his address Mr. Hoffman told of his first 
investigation of conditions among cut glass 
workers and workers in potteries. Later he con- 
cerned himself with the miners in the anthra- 
cite coal regions and also assisted in the or- 
ganization of the National Association for the 

Study and Prevention of Tuberculosis. 

He pointed out that mere statistics. however 
elaborate or imposing, cannot possibly answer 
the thousand and one questions which must be 
based upon the facts themselves. Past experi- 
ences, he said, can be grotesquely misleading, 
for the conditions inimical to health and life 
are not static, but dynamic or progressive. But 
he stressed the improvements which are tak- 

(Concluded on page 6) 


UNDERWRITERS IN BETTER 
POSITION 


George G. Bulkley Analyzes Present 
Conditions in National Board 
Address 


LOWERED COST OF FIRE INSURANCE 


Finds Reduction Despite Economic Situa- 
tion—Believes Fire Prevention Work 
Is Showing Results 
Addressing the annual meeting of the Na- 
tional Board of Fire Underwriters held to-day 
at the Waldorf-Astoria Hotel, New York, 
George G. Bulkley, president of the organiza- 
tion, and of the Springfield Fire and Marine 
Insurance Company, of Springfield, Mass., 
found cause for gratification in the better posi- 
tion which fire underwriting occupied in 1927, 


Georce G. BULKLEY 


as compared with 1926. Remarking upon the 
continued rise in the security market and the 
consequent benefits in investment profits, Mr. 
Bulkley continued as follows: 


After all, however, the main matter for us 
as fire underwirters is the outcome of our under- 
writing experience. By this we stand or fall 
in the long run. From this standpoint, analysis 
of the causes of our improved experience last 
year is particularly important, in order that we 
may ascertain, if possible, whether those causes 
were accidental and temporary in character, or 
whether they were such as to promise still 
greater improvement in the future. Here it 
can not be too strongly insisted upon that, des- 
pite the very favorable comparison between 
our underwriting figures for 1927 and those of 
the six preceding years, we are still very far 
from having attained that measure of just and 
reasonable underwriting credit which the Na- 
tional Convention of Insurance Commissioners, 
after the most careful investigation and 
deliberation, has concluded to be necessary if 
American fire insurance companies as a body 
are to maintain a position which will enable 


(Concluded on page 17) 
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ACCIDENT REGISTER OUT 


Accident and Health Publication 
Shows Statistics for Five Years 


GIVES DATA ON 450 COMPANIES 


Stock Companies as Well as Mutual, Acci- 
dent and Sick Benefit Associations 
Writing This Business Accurately 
Analyzed in Convenient Form 


The Pocket Register of Accident Insurance 
which The Spectator Company has been pub- 
lishing for thirty-eight years is now available. 
The present volume contains more material than 
ever before. An important new feature this 
year complements the comprehensive statistics 
heretofore given and it is the most embrasive 
publication solely devoted to accident and health 
insurance ever issued. This new table presents 
the underwriting transactions of stock com- 
panies writing accident and health insurance. 
There is as well a supplementary table present- 
ing the statements of assessment associations 
whose five year statistics are unavailable. The 
Pocket Register of Accident Insurance for 1928 
is an extremely useful reference work, in con- 
venient pocket size, which shows the statistics 
of American stock and mutual accident and 
health insurance companies and associations, 
embracing data relating to the business of per- 
sonal accident and health insurance for each 
of the five years, ending January 1, 1928. 

This fine little book is well arranged and 
although a great deal of valuable information 
has been condensed for presentation in its pages, 
it is a simple matter for the reader to locate 
exactly the item desired. The companies are 
arranged in groups according to their classes. 
The tables show the essential items of financial 
condition, income and disbursements and the 
location of the company together with its prin- 
cipal officer. 

For the stock accident companies there are 
given the personal accident premiums; health 
premiums, total premium receipts ; total income; 
personal accident claims paid; health claims 
paid; total payments to policyholders; expenses 
of management, including taxes, total expendi- 
tures ; total admitted assets; total liabilities, ex- 
cept capital; and surplus to policyholders. 

In the second section devoted to mutual ac- 
cident and sick benefit associations, the items 
include premiums or assessments; other pay- 
ments to members; paid to agents and medical 
examiners; expenses of management, etc. 

Other features noted in this publication are: 
table showing companies transacting non-can- 
cellable accident and health, with their pre- 
miums written, losses paid, and ratio of losses 
paid to premiums written; a list of State in- 


(Concluded on page 31) 
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Cr \KING, at a joint meeting of the Lite kr ROM where I sit, it looks as if the acquisi- T Hi: American Statistical Association, which 
i 2 Association of New Yor tion cost rules are being spanked right on was founded in Boston in 1839, held its 
»1 the Corporate Fiduciaries Asscciation, cf their figurative “spots provided for the pur- first meeting in 20 years upon the subject of 
e pec ty of the life insurance contract, pose” these days; particularly some terr:- Insurance Statistics last Friady. It was worth 
j 1as I, Parkinson, president of the Equitabl. ries and especially along surety and fidelity waiting twenty years to hear R. C. Rice, of J. 


Life Assurance Society of the United States. 
incident of real interest. He said 
like to illustrate that idea by rei 
to a case which was recently disposed of 
ittorney-general of Massachusetts. There 
n enterprising furniture dealer in Boston 
ho had invented a kind of instalment contract 
r the sale of furniture, under which if the 
purchaser died before all of the instalments had 
heen paid, the seller promised to give to his 
family a free and clear bill of sale for the furni- 
ture. That furniture dealer was haled before 
the attorney-general of Massachusetts to sohw 
cause why he should not organize and conduct 
his business in accordance with the life insur- 
ance laws, and the attorney-general held that 
he was engaged in the life insurance business. 
He was promising that irrespective of death, a 
sum, a value would be on hand to meet the 
needs or the purposes of the client. Anyone who 
undertakes that contract, whatever may be his 


franchi whatever may be the name 


ranciise, 
by which he designates the business, has the 





call that my first business experience 





ashioned Phi-adcl 





ul for the ministers of the Episc 

as family lawyer, he ad 
rusis of innumerable clients who 
1d commitied to his care their estates and th 
of those estates to their purpose 


Uned and competent as life unde: 


fe administrator and trustec 
I think there we get the suz2 
especially to emphasize, 
think that I 
talk. What I 

you is ,that it is greater 
reater competency on the part of both of us 


. i+ 
i \ It 


won't am ju 


I hope ou 
agency want 


performance of our respective functions 

t we should emphasize greater competency 

1 the part of the life underwriters in advising 
the prospects with respect both to his insurance 
and the method by which the proceeds of his in- 
surance ultimately finds application to his pur- 
That old-fashioned Philadelphia lawyer 
Nowadays 


poses. 
has passed and his type is gone. 
there.is more opportunity in the field of trust 
administrator or in the field of the underwriter.” 


es. I don’t hold with those who say the 
cannot be worked, but they are not being 
ised to capacity. On April 2, 1925, I wrote 
the following in this column: “So long as 
exists, so long as agreements are 
ntered into and then promptly disregarded, 
and so long as some companies withhold repre- 
ntation at the conference meetings, acquisi- 
tion costs will continue to plague the business. 
‘And that means forever, Acushla machree!’” 
Was I right, gentlemen, or was I wrong? 


distrust 


* *« * 


UST to show you that this game of acquisi- 
tion costs can be viewed with sardonic 
humor as well as with the proverbial “deep con- 
cern,” here’s a quotation from the famous song 
hit, entitled “Acquisition Blues,’ which was 
originally warbled by Phil Braniff, the Okla- 
homa Troubadour : 
If the margin o’ profit is too low, 
I'll tell you another plan ‘fore I go:— 
Build an old men’s home in some quiet place, 
\here the boys can rest when they finish the 
race; 
Where there aint no regional agents, likewise 
no dues, 


An’ they take me » Acquisition Blues. 





\ ITHOUT seizing the masculine 

bovine by it: ‘ous cranial protuber- 
ances, I’m here to tell vou that the acquisition 
cost rules will never function with that 100 per 


cent co-ordination beloved of convention speak- 

tiicn, also much 
reduced from 
Can it 


not as long as 


° 


ers until the company co-operati 


beloved by the aforesaid gentry, is 





its nebulous state to a tangible entity. 
be done? Of course it can; but 


executives see eye to exe conference rooms 

and then go outside and iook askance at each 

other across a torrent of competition. The 
Frederick Rich- 

ardson’s poetic effusion, delivered aforctime at a 

ession of the Insurance Society of New York, 

1 which he said: 

\lv senses reel and, peering through the gloom, 

| see stretched out unto the crack of doom 

\ules—regulations—regulations—rules, 

‘The schemes of wise men and the snares of 

fools, 
Until, like Alice in her Wonderland, 
trange things befall and hard to understand. 


whole problem reminds me of 


ee. ee 


HE reference to Lewis Carroll’s fantasy 
recalls a quatrain from “The Hunting of 

the Snark,” which aptly applies to the solution 

of the acquisition cost difficulty: 

They sought it with thimbles, they sought it 

with care; 

They pursued it with forks and hope; 

They threatened its life with a railway-share; 

They charmed it with smiles and soap. 
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K. Rice & Co., a New York stock house, air 
himself on the fire insurance business. Almost 
every statement that he announced as a fact 
he also prefaced with the remark that he had 
predicted it ten years ago. Your reporter un- 
derstood him to say that there was at the pres- 
ent time no conflagration hazard for fire in- 
surance companies. If he had publicly and 
authoritatively predicted this ten years ago, he 
would have saved fire insurance executives a 
considerable amount of worry and energy. Fall 
River, Morgan, N. J., and Cloquet, Minn, 
among others, might have spoiled the story. 
Perhaps he had in mind that fire insur- 
ance stocks, regardless of their accretions in 
value are not so attractive if stockholders or 
prospective stockholders had constantly before 
them the thought that a conflagration might eat 
considerably into their surplus and consequent 
value. 
* * * 

ECAUSE fire insurance presidents realized 

that an underwriting profit is a rarity, and 
that fires of a devastating nature were still 
possible as news items, and therefore did not 
place their earnings in fire insurance stocks, he 
took it for granted that they did not know the 
value of their own enterprise. That men unsus- 
pecting of danger always accomplish the seem- 
ing impossible to those who are familiar with 
the surrounding peril, is a statement which catr 
be well applied to his reputed success in invest- 
ing in fire insurance stocks; a sort of ‘Fools 
step in where angels fear to tread” idea. 

+ se 

M ®: RICE seemed of the opinion that ten 
4 years ago the group idea in fire insurance 
company operaticn was only a creature of his 
imagination. He overlooks the fact that ten 
years ago the Continental, the National of Hart- 
ford, and cther well known groups had passed 
the embryonic stages ia this development. He 
is undoubtedly stating that these 
groups are desirable in cutting the cost of opera- 
tion, but his statement that these groups are 
rendering reinsurance companies valueless as- 
sets, seems far beyond the ken of anyone in- 
volved in the intricacies of fire insurance opera- 
tions. 


correct in 


+ oe 2 
W* were sorry to hear of a man so sure 
of himself and the future of another's 
business, worried, as he stated he was, about 
what the new companies are going to do that 
are now being formed, as he said “on the basis 
of what the old companies have done.” He 
said that he was afraid of their outcome. If 
he eliminates the reinsurance companies he need 
not worry because they will then have unques- 
tionably plenty to do. 
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CO-OPERATION BETWEEN LIFE IN- 
SURANCE AND BANKS AND TRUST 
COMPANIES 


AD a representative of the Bank of 
Italy, favoring that institution’s en- 
tery into the insurance business in compe- 
tition with agents, been in the auditorium 
of the Federal Reserve Bank in New 
York City on Monday afternoon of this 
week, he would have heard nothing to 
give him comfort. A joint meeting of the 
Life Underwriters’ Association of New 
York and the Corporate Fiduciaries As- 
sociation of New York City was on, and 
the purpose was co-operation, not raid- 
ing, between those engaged in these two 
fields of endeavor. 


Furthermore, James H. Perkins, vice- 
president of the trust company division 
of the American Bankers Association; 
president of the Farmers Loan & Trust 
Company; a trustee of the Mutual Life 
Insurance Company of New York; and a 
member of its finance committee ; declared 
that “By far the greatest number of the 
trust companies and banks of the city 
(New York) look with disfavor upon 
having their organizations undertake the 
business of underwriting, or, in other 
words, selling insurance.” 


Mr. Perkins declared that the machin- 
ery built up for the selling of life insur- 
ance is well able to produce satisfactory 
results and there was no call for the banks 
to interfere, but he did say: “There is no 
reason, however, why this elaborate ma- 
chinery should not be utilized in working 


in co-operation with the trust companies 
and banks and by being so utilized, pro- 
duce results satisfactory to the trust com- 
panies and banks and—most important 
of all—to the insured.” 

The danger of interference instead of 
co-operation was pointed out by Mr. Per- 
kins when he declared that “If the matter 
is approached from the point of view of 
how A can get an immediate commission 
or trust company B an immediate trust, 
we are likely to establish practices which 
will very largely restrict the amount of 
business eventually possible.” Along this 
line, he continued: “It is doubtful if there 
is any co-operation which offers as great 
possibilities as those between the great 
body of insurance underwriters and the 
trust companies and banks of the United 
States ; and, for that reason, the responsi- 
bility upon that partnership is great and 
we must establish a standard of behavior 
that will make this co-operation perma- 
nent and effectively useful.” 

It would be a good thing for the Bank 
of Italy, for the life insurance men of the 
country and particularly for policyhold- 
ers if Mr. Perkins’ ideas received unani- 
mous, instead of majority, support. 





THE CHARTERED LIFE UNDERWRITER 
HE first examinations under the aus- 
pices of the American College of 
Life Underwriters are to be held the lat- 
ter part of next month. This is the insti- 
tution organized by the National Asso- 
ciation of Life Underwriters to conduct 
examinations for and confer the degree 
of Chartered Life Underwriter. By and 
through it the founders hope to place the 
life insurance agents of the United States 
upon an exceptionally high plane. In a 
recent issue of The Wharton News of 
Finance and Commerce, Dr. Solomon S. 
Huebner, dean of the College, says: 

It is the hope of those connected with the 
management of the College that the degree of 
Chartered Life Underwriter will serve (1) to 
establish a reasonably high educational ideal 
toward which life insurance practitioners may 
wisely aspire for their own good as well as that 
of the public; (2) to bring about a proper and 
more rapid standardization of life insurance 
training in our numerous universities and col- 
leges, and (3) to promote education generally 
in one of the nation’s leading and fundamental 
business activities. It is believed that the stand- 
ard set for thte examination is sufficiently high 
to give the holder of the degree a justifiable 
pride in acquiring the distinction. It is also be- 
lieved that the public will increasingly recog- 
nize the intricacy of life insurance applications 
to special business and family needs, and the 
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superior worth of the trained service of those 
holding the degree. 

It will be interesting to note how suc- 
cessful from a numerical standpoint the 
first examinations are, for upon the num- 
ber of applicants rests the success of the 
plans. The College is soundly organized 
and ably managed and should soon be 
turning out degrees to many deserving 
students of life insvrance selling. 


CONTINENTAL LIFE SUIT 
Contract With G. L. Baker Company Cause 
of Dispute 
St. Lours, Mo., May 21.—Suit for a total of 
$1,412,500 for alleged commissions due and for 
damages for alleged breach of promise was filed 
in St. Louis Circuit Court, May 16, by George 
L. and Frank R. Baker, of the firm of Geo. L. 
Baker & Company, against the Continental Life 

Insurance Company of St. Louis. 

The plaintiffs based their claim under a con- 
tract entered into October 1, 1925, and termin- 
ated on July 1, last. Under the terms of the 
contract they were to receive commissions of 
from 22% to 29 per cent and for subsequent re- 
newals for six years after cancellation of con- 
tract. 

The Bakers claims that under the contract 
they placed 321 contracts for Continental acci- 
dent insurance with various newspapers, pub- 
lishers and clubs throughout the country which 
included 1,200,000 policies. They ask for $143,- 
750 alleged to be due on commissions since July 
1 last $768,750 in alleged future commissions 
and also $500,000 damages because of the 
defendants efforts toward cancellation of ‘con- 
tracts placed by plaintiffs. 

Ed. Mays, president of the Continental Life, 
asserted that there is absolutely no foundation 
for the suit, declaring the plaintiffs were dis- 
charged as agents and their alleged contract 
cancelled because they had breached its terms. 
The company will vigorously oppose the suit. 
The company is said to have lost money under 
the contracts placed by the Bakers. 


American Standard Organized 

R. M. Eacock, head of R. M. Eacock & Com- 
pany of Oklahoma City, Okla., is president of 
the recently organized American Standard In- 
surance Company of Oklahoma which is char- 
tered to write fire and allied lines. The com- 
pany plans to begin writing business in Okla- 
homa in the early fall and expects gradually to 
extend its operations beyond its home State. S. 
P. Perry, former president of the First State 
Bank, has been elected secretary, and Judge 
George M. Nicholson, former chief justice of 
the Supreme Court of Oklahoma, first vice- 
president. Mr. Eacock will be the supervising 
head of the organization and in charge of the 
underwriting. 





Becomes National Fidelity Life Actuary 

Floyd E. Young, formerly connected with the 
actuarial department of the Western Union Life, 
of Spokane, has become associate actuary of 
the National Fidelity Life Insurance Company, 
Kansas City. 
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JOINS PHOENIX MUTUAL 
Joe C. Caperton Becomes Detroit Agency 
Manager 

The Phoenix Mutual Life Insurance Company 
of Hartford has announced the appointment 
of Joe C. Caperton as manager of its Detroit, 
Michigan, office, succeeding John G. Morey, re- 
signed. 

Mr. Caperton brings to his new duties a broad 
experience both in general business and in life 
insurance. Since the conclusion of the World 
War, in which he served with distinction as an 
officer in the A. E. F. 
connected with the Indianapolis Life Insurance 


in France, he has been 





J. C. CAPERTON 


Company of Indianapolis, rising steadily from 
salesman to second vice-president and agency 
manager. During the seven years of his incum- 
bency, the Indianapolis company’s business was 
practically quadrupled. 

The Phoenix Mutual’s Detroit 
strong and active and substantial development is 
anticipated under the new leadership. 

Mr. Caperton, who is a native of Washington 
County, Mississippi, spent his earlier years and 
was educated in Waco, Texas. Prior to the 
World War, he was a successful salesman of 
tangible products. 


agency is 


Compares Industrial Conditions 


(Concluded from page 3) 

ing place everywhere in three marked direc- 
tions which, he said, are bound to have a pro- 
found effect upon subsequent mortality experi- 
ence not reflected in the experience of the past. 
These three things, he said, are the effect of 
higher wages, providing better nutrition ; shorter 
working hours, reducing fatigue and exhaustion 
with the consequent lowering of vitality; im- 
provement cf shop conditions which, in his 
opinion, is the most notable contribution to our 
industrial civilization during recent years. 

Another factor commented upon by Mr. Hoff- 
man is the better physique of our workers to- 
day. Everywhere, he said, there is greater at- 
tention to physical hygiene, aside from the bene- 
ficent effects of public hygiene, which has 
diminished particularly the frequency of typhoid 
fever. 

The general introduction of labor saving ma- 
chinery was called a most important factor 
especially in the great reduction of non-fatal 
accidents. Mr. Hoffman said that possibly no 











industry emphasizes this better than the great 
iron and steel works. When he first investi- 
gated conditions in iron and steel plants, he 
said, he found an appalling situation. They were 
not infrequently referred to as slaughter-houses 
for human beings. The old plants of 
thirty years ago were destructive in their effect 
on the human body as the result of exhaustive 
and continuous toil, sometimes twelve and fif- 
teen hours a day. The contrast between then 
and now is seen by the fact, as Mr. Hoffman 
showed, that instead of practically excluding 
most steel workers from the benefits of insur- 
ance most of them are accepted without rating. 

In conclusion Mr. Hoffman said that every 
large insurance company at least, should encour- 
age field investigations supplementary to statis- 
tical studies and amply support them so that 


steel 


occupational rating may approach nearer to the 
ideal of a science which “we are in all fair. 
ness bound to deal justly with applicants for 
insurance, who at the present time are often 
dealt with in a highly prejudiced manner upoy 
false assumptions of ignorance and apathy.” 








Asks for Dissolution of National Life and 
Accident of Kansas 

ToreKA, Kans., May 16.—The State of Kan- 
sas, through Attorney-General William A, 
Smith, has filed an intervening petition in the 
case of the stockholders against the National 
Life and Accident Company of Arkansas City, 
Kans., asking for a dissolution of the corpora- 
tion on the ground that it is insolvent. The 
company is being operated under a receiver, 
Grover P. Dunn, appointed by the district court, 
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Only 314% Term 


In 1927 Nylic Agents placed over $927,000,000 of 


New Insurance, distributed by policies as follows: 





Whole, and Limited 

Payment, Life. 
Endowments . 
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255,226 


Amount 
$791,308,900 
104,881,500 
31,277,600 


Number 


48,182 
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346 Broadway, New York 
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Term Insurance was only about 3 1/3% 


, of the Total 
Most underwriters agree that, in general, life and endow- 
ment policies are best for policy-holders. 


Nylic rules and training strengthen Nylic Agents for meet- 
Consequently they do not use 


Term Insurance as an easy 
answer to “I can’t afford 


“Is it any wonder that, measured by 
usual standards, Nylic agents are 
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New Home Office Building now being 
erected on the site of the fameus 
old Madison Square Garden 
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LIFE INSURANCE . 








HEADS ACTUARIAL 
SOCIETY 


James D. Craig Elected President at 
Meeting Last Week 


HENRY MOIR’S PAPER 


Comparison of English and American Life 
Insurance Methods Shows Much 
Divergence 
At the annual meeting of the Actu- 
arial Society of America held at the Hotel 
Astor, last week, James D. Craig, actuary of 
the Metropolitan Life Insurance Company, was 
elected president of the Society. Other officers 
elected were: E. B. Morris, actuary of the 
Travelers Insurance Company, and J. G. Parker, 
Imperial Life of Canada, vice-presidents; J. S. 
Thompson, Mutual Life of New York, secre- 
tary; D. S. Alsop, Provident Mutual Life, 
treasurer; J. M. Laird, Connecticut Mutual 
Life, editor of “Transactions”; R. D. Murphy, 
W. A. P. Wood, M. A. Linton, W. M. Strong, 
E. H. Hecklett, S. Milligan and J. H. Mabon, 

members of the council. 

Mr. Craig succeeds Edward E. Rhodes, vice- 
president of the Mutual Benefit Life Insurance 
Company, who has been president of the So- 
ciety for the past year. 

The meeting of the Society covered a period 
of two days and much interesting discussion 
developed. 

Arthur Hunter, second vice-president and 
chief actuary of the New York Life Insurance 
Company, read an important paper on “Extra 
Premiums for Americans and Canadians Resid- 
ing in Tropical and Semi-Tropical Countries.” 
Jonothan G. Sharp, of Woodward, Fondiller 
and Ryan, spoke on “Intervaluation Statements.” 
Henry Moir, president of the United States 
Life Insurance Company, read a particularly in- 
teresting paper in which he pictured the devel- 
opment of life insurance in the United States 
and Great Britain and showed the divergence in 
methods. 

Mr. Moir pointed out that prior to 85 years 
ago, most of the life insurance in this coun- 
try was placed with British companies. Be- 
cause of dissatisfaction with the regulations 
governing the business of insurance in America, 
the British companies withdrew about forty 
years ago and since that time the business has 
developed on quite different lines in the two 
countries. One of the prime differences is in 
the method of reporting official figures, the 
American reports being on a cash basis, while 
the British companies report on a “revenue” 
basis. The writer points out that this peculiar- 
ity in our bookkeeping is doubtless misleading to 
British actuaries when an atttempt is made to 
compare the expense rates in the two countries. 

Supervision has been much more active in 
America than in Great Britain. Our valuation 
requirements are more rigid and in general 


there is more regulation of the business in this 
country. The State insurance departments in- 
sist on complete annual reports. The British 
attitude toward the life companies has been to 
give freedom of action, provided there is full 
publicity as to what is being done. 

The method of distribution of dividends dif- 
fers widely in the two countries. In Britain the 
dividend or “bonus” has been in the form of 
additional insurance while in this country the 
“annual dividend” immediately available in cash 
or its equivalent under certain options, has be- 
come the almost universal practice. Surrender 
values in America are more liberal. In Eng- 
land there has been written much more invest- 
ment insurance in the form of endowment poli- 
cies maturing at relatively young ages, from 
50 to 65. ; 

As regards agency matters, there is a still 
more striking contrast. There is no law against 
rebating in Great Britain and nearly all com- 
panies that pay commissions at all allow such 
commissions to bankers, brokers and other busi- 
ness men who, according to American ideas, 
would not be entitled to the compensation and 
who do very little to earn it. No license or 
registration fee is needed by an insurance agent 
in Great Britain. In America, on the other 
hand, each agent must be provided with a li- 
cense. Our laws generally provide that no 
commissions shall be paid except to licensed 
agents and especially prohibit rebating. The 
American agency system has developed to a 
high point with a large body of competent 
full-time agents who are paid generous com- 
missions. Partly as a result of our greater 
development of the agency system the per capita 
insurance in this country is almost three times 
what it is in Great Britain. 

The paper includes a comparison of premiums 
and expense rates and arrives at the general 
conclusior? that those who lapse or surrender 
their policies or die early in America seem to 
gain financially, as compared with the corre- 
sponding group in Great Britain because of the 
lower premiums, liberal cash dividends and the 
higher surrender values, while those who pay 
high premiums, who take their bonuses as ad- 
ditional insurance and who live to old age, are 
probably better off under the British system. 


New Policies Planned to Meet Demand for 
High Protection 

The Fidelity Mutual Life Insurance Com- 
pany, of Philadelphia, has issued a new low 
rate life policy which is designed to meet the 
increasing demand for maximum protection at 
minimum cost. The policy is offered to pre- 
ferred risks only and in amounts of $5000 or 
over. 

The company will as of May 15 cease to is- 
sue the present ordinary life policy and instead 
will issue endowment at age 85, with attractive 
rates and with several advantages over the 
ordinary life plan. 


7 


ATTACKS TAX SYSTEM 


Senator David Reed Thinks Life Com- 
panies Are Favored 


PROPOSED CHANGE VOTED DOWN 





Efforts of Pennsylvania Senator to In- 
clude in Gross Income Profits from 
Sales of Securities Fails 

WasHINGTON, D. C:, May 19.—Approval of 
the refusal of the Senate Finance Committee 
to change the basis for the computation of gross 
profits of insurance companies was given May 
17 when, by a vote of 45 to 21, an amendment 
proposed by Senator Reed of Pennsylvania, re- 
quiring insurance companies to include in their 
gross income funds received from the sale or 
other disposition of stocks, bonds and other 
securities and real estate, was rejected. 

The lengthy debate on Senator Reed’ pro- 
posal was marked by an attack by him upon 
the taxes paid by insurance companies. Assert- 
ing that there is no reason why an insurance 
company should be able to “gamble or specu- 
late” in stocks, bonds or real estate and not pay 
taxes on the profits, when every individual and 
other business corporation is taxed, the Sena- 
tor declared that the Treasury is losing mil- 
lions of dollars which might otherwise be se- 
cured. The gross assets of the ten leading 
insurance companies exceed $10,000,000,000, he 
told the Senate, yet the income taxes collected 
from all the insurance companies in the coun- 
try, both life and fire, last year, totaled only 
slightly in excess of $16,000,000. Approxi- 
mately half of these taxes were paid by the 
six biggest companies, who, if their assets had 
been held by concerns engaged in any other 
business, would have contributed some $40,000,- 
000 in taxes. 

Senator Reed’s proposal to extend the tax- 
able basis of the insurance companies was first 
offered when the bill was before the Senate 
Finance Committee. At that time, it was dis- 
closed during the debate, representatives of the 
companies were ready to have a hearing before 
the committee, but the necessity for taking their 
testimony passed when the committee voted 
down the proposal. 

A number of senators opposed Senator Reed’s 
amendment, Senator Royal S. Copeland of New 
York reading into the record a letter to him 
from Haley Fiske, president of the Metropoli- 
tan Life Insurance Company, in which it was 
declared that if the Reed proposal were adopted 
“the whole tax system as to life insurance would 
be again thrown into confusion and there would 
be an unanswerable demand that if gains and 
losses from real estate, stocks and bonds were 
to be included in taxable income, then profit 
and loss from the general operations of the 
business must in all fairness be also included, 
and the net result would be the return of the 
old and extremely undersirable system.” 
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A Plain. Statement 


While gratified by the large increase in its new 
business, this Company is primarily interested in 
the carrying out of a well defined, long time pro- 
gram of development consisting of— 


lst —Specializing on the larger and more desir- 
able risks through its Preferred Life Plan 
and offering to this group the unusual 
savings to which this plan of operation 
entitles them. 

2nd—The building of a high type of sales or- 
ganization capable of dealing with the 
business and professional men who make 
up this Preferred group. 

3rd—The training through personal instruction 
and group conferences of its Managers 
and General Agents in the essentials of 
sales management, so they may success- 
fully recruit and train this better class 
of salesmen. 


We believe this program will not only secure the 


continued sound growth of the Company, but will 


create a most unusual opportunity for those associated 








with it. 


HOME LIFE 
INSURANCE COMPANY 


Ethelbert Ide Low, President 


James A. Fulton, Agency Vice President 


256 Broadway, New York, N. Y. 























Another Forward Step 
COMPLETELY REVISED POLICY FORMS 


NEW OWNERSHIP, BENEFICIARY 
AND ASSIGNMENT PROVISIONS 


leave no doubt of the rights of the various parties 
who may have an interest in the policy. 


A PLAIN ENGLISH POLICY 


that will particularly appeal to the conscientious life 
underwriter. 





Also a new LOW COST 
PREFERRED RISK POLICY 





Write for information 


PHILADELPHIA LIFE INSURANCE CO. 
111 N. Broad Street Philadelphia, Pa. 
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“Just as insurance ts designed 
as a protection to the future hap- 
piness of the dependents of the 
insured, so does the law hold out 
tts hand to safeguard and protect 
insurance, and see that its legal 
details are in order and in good 
form. Thelaw, like insurance, is 
both a servant and a protector.” 


B. F. Baird, General Counsel, 
The Lincoln National Life 
Insurance Company 


ACCORDINGLY the 

General and Associate 
Counsels of the legal staff 
of the Company have much 
to do, not only in safeguard- 
ing policy form and pro- 
visions, but in connection 
with the investments made 
with the moneys reserved 
for policyholders and the 
payment of their claims at 
maturity. 


The careful adequate 
work of Lincoln Life’s legal 
department is typical of the 
careful work of all depart- 
ments of the institution. 
Superbly equipped in its 
beautiful and efficient home 
office building to render ex- 
peditiously all necessary ser- 





vice, and manned with an 
exceptionally capable staff 
of workers, the Company 
strives to deserve the fine 
reputation it holds among 
those that know its excel- 
lence. 


The growth of such con- 
fidence is indeed a fine com- 
pliment to the aggressive 
and progressive qualities of 
yet another though smaller 
army, the field men of The 
Lincoln National Life In- 
surance Company, as fine 
and able a body of men as 
any land affords. 


These men are carefully 
elected, carefully trained, 
and carefully serviced. Sales 
clubs, conventions, printed 
helps and aids of every kind 
are available to inform, 
stimulate and _ encourage. 
There is opportunity for 
recruits to this agency staff 
for men who can measure up 
to the ideals and require- 
ments of this aggressive pro- 
gressive company. 


THE LINCOLN NATIONAL LIFE INSURANCE COMPANY 
Ft. Wayne, Indiana 


More than 535 Millions in Force 

















Life Insurance alacarte 


Roast beef and mashed potatoes are admirable 
foods, beyond question. But a restaurant that 
served nothing else would clearly receive a very 
meager patronage. Life insurance agents who offer 
only a limited choice of forms of protection are sub- 
ject to a similar handicap. 


Peoria Life agents labor under no such restriction. 
Their bill of fare includes every staple of life insurance. 
In addition they offer distinctive plans specifically 
designed to suit individual tastes and circumstances. 
For every type of life insurance service—old age 
endowments, educational programs, low cost busi- 
ness insurance, family protection—there is a Peoria 
Life policy specially adapted to meet the need ei- 
fectively and attractively. 


The Peoria life issues both participating and non- 
participating policies; provides Double Indemnity 
and Disability benefits; accepts children of any age, 
and women on equal terms with men; has special 
provisions for the execution of insurance trusts; and 
delivers a policy on every application. With such a 
wide variety of service, Peoria Life agents can satisfy 
every taste and appeal to every condition. 


Co. 


Peoria Life Insurance 


Peoria, Illinois 
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INSURANCE STATISTICS 


Dinner Meeting Held by the American 
Statistical Association 








DISCUSSION OF BUSINESS PROBLEMS 





Speakers from Each Class of Insurance 
Plead for Uniformity of Terms 


That the business of insurance, whether it 
be fire, life, casualty or miscellaneous, is in dire 
need of uniformity in nomenclature as well as 
a uniform code for taxation and other purposes 
was the underlying theme of the discussion on 
statistics of the insurance business as applied to 
insurance management, investment, supervision 
and rate-making, at the dinner meeting of the 
American Statistical Association, held Friday 
evening, May 18, at the Aldine Club, New York 
city. This meeting of the American Statis- 
tical Association, which was founded in Boston 
in 1839, and which since 1888 has furnished 
through its publications a continuous record of 
the progress made in statistical methods and 
the new facts brought to light by statistical re- 
search, was the first devoted solely to the insur- 
ance statistics in over twenty years. That it 
was a success and that its repetition is held to 
be most desirable by men interested in insur- 
ance statistics was evidenced by the formation 
of a permanent committee on insurance statis- 
tics for the American Statistical Association, 
which was unanimously adopted on motion of 
L. A. Kopf, assistant statistician of the Metro- 
politan Life Insurance Company, of New York. 

There were over fifty members and guests of 
the Association present when the discussion was 
opened by the presiding officer, William S. 
Crawford, Insurance Editor of the Journal of 
Commerce, of New York city. As a presiding 
officer Mr. Crawford was a pronounced success 


and his ability as a toastmaster went far to . 


make the evening enjoyable. 

The opening speaker was Henry E. Niles, 
assistant manager of the Life Insurance Sales 
Research Bureau who, in his discussion on in- 
surance statistics in life insurance sales admin- 
istration gave a brief analysis of the work of the 
Life Insurance Sales Research Bureau, which, 
through its country-wide sales analysis has 
brought about a clear understanding of the 
progress made by life insurance by States 
throughout the United States and Canada. 

William Leslie, general manager of the 
National Council on Compensation Insurance 
gave a complete history of workmen’s compen- 
sation as viewed from the statistical side and 
traced the evolution of the various forms, in- 
cluding that of schedule Z, all of which had for 
its basic object the development of an adequate 
and reasonable rate. 

Joseph Raywid, president of the Underwriters 
Statistical Service, of New York city, discussed 
insurance statistics from the compiler’s view- 
point. He outlined in a very interesting man- 
ner the work done by his organiaztion in per- 
forming the statistical compilations for smaller 
companies and large companies which, during 
the pressure of business, required outside as- 
Sistance. 

Hugh Thompson, assistant secretary of the 


ACACIA MUTUAL’S NEW 
HOME 





Impressive Ceremonies Mark Opening 
at Washington 





ORGANIZATION LAUDED BY BISHOP 





Over 3500 Attend Dedication of Ten-Story 
Building—President William Mont- 
gomery Presides 

The new ten-story home office building of the 
Acacia Mutual Life Association at First street 
and Indiana avenue, Northwest, Washington, 
was dedicated with impressive ceremonies May 
16. Representatives of the Masonic fraternity, 
officials of the government, leaders in business, 
and prominent churchmen joined in th ededi- 
cation. Dr. Hubert Work,’ Secretary of the 
Interior, was to have made the principal ad- 
dress, but illness prevented him from being 
present, and Right Rev. James E. Freeman, 
Episcopal Bishop of the Diocese of Washington, 
spoke in his place. He described the growth 
of the Acacia Association as one of the out- 
standing romances of business and that it had 
been built around the great personality, cour- 
age and business acumen of its president, Wil- 
liam Montgomery. 

More than 3500 persons were seated in the 
flower-inclosed outdoor auditorium opposite the 
building. President Montgomery presided and 
outlined the growth of the association and dis- 
cussed its future. Following the dedication 
ceremonies the handsome new building was 
thrown open for inspection. Among the prom- 
inent guests were District Commissioners Sid- 
ney F. Taliaferro and Proctor L. Dougherty; 
George B. McGinly, potentate of Almas Tem- 
ple; Thomas E. Baldwin, Superintendent of In- 
surance in the District of Columbia; E. Lee 
Trinkle, former governor of Virginia, and E. 
C. Graham, former president of the Board of 
Trade. President Coolidge was host to the 
officers of the Acacia Mutual Life Association 
at a reception held at the White House at noon. 








Queen discussed in a well written paper statistics 
of the fire insurance business. 

R. C. Rice, of J. K. Rice, Jr., & Co., an in- 
surance stock house, discussed operating data of 
the insurance business from the investor’s point 
of view. Mr. Rice pointed out instances of in- 
creased valuation of insurance stocks over a 
period of years. He brought out many points 
in fire insurance company operation and re- 
sults which seem to be at variance with many 
of the established beliefs of fire insurance men. 

George D. Moore, assistant secretary and ac- 
tuary of the Royal Indemnity of New York, 
in his inimitable style cleverly brought out the 
almost insurmountable problems which con- 
front a statistician for a multiple line casualty 
company as the ramifications of these compa- 
nies increased a workable bases of operation 
seemed to devolve upon the statistician. 

The dinner and discussion was arranged by 
a committee composed almost entirely of in- 
surance newspaper men with Arthur L. J. 
Smith, president of The Spectator Company, 
acting as chairman. 


CO-OPERATION FOR 
INSURANCE TRUSTS 





Joint Plans Favored by Underwriters 
and Fiduciaries 





SPECIAL MEETING IN NEW YORK 





Thomas I. Parkinson and James H. Perkins 
Were Featured Speakers 

That life insurance companies and banks and 
trust companies should co-operate in inducing 
prospects to accept thrift plans which will pro- 
vide for future needs, was the statement made 
by Thomas I. Parkinson, president of the 
Equitable Life Assurance Society of the United 
States, in an address before a joint meeting of 
the Life Underwriters Association of New York 
and the Corporate Fiduciaries Association which 
was held in the auditorium of the Federal Re- 
serve Bank in New York city on Monday after- 
noon of this week. The meeting, the first of 
its kind, was held to decide on a mutual policy 
of co-operation between the two associations and 
heard Graham Wells read a code of co-opera- 
tion which was drawn up by special commit- 
tees representing both bodies. The session was 
presided over by Julian S. Myrick, president of 
the National Association of Life Underwriters. 

At the suggestion of President Parkinson, a 
resolution was adopted, at the close of the meet- 
ing, which calls for continued co-operation be- 
tween the two associations and the extension of 
the life of the joint working committee. 

While the life insurance contract is the only 
one that guarantees, despite an early death, that 
the sum a client desires for a future need will 
be provided, President Parkinson insisted there 
was a definite need and place for the trust com- 
pany in the disposition of monies left to depend- 
ents. On this point he said: 

If what the prospect wants is a definite 
amount of income month by month or year by 
year guaranteed by the aggregate assets of the 
company, then the insurance options are well 
suited to his purpose. But if what he wants 
involves something of discretion, of judgment, 
of flexibility, then certainly the trustee is better 
suited to his purpose. If, in other words, he 
wants the proceeds of his policy used to send 
his son to college, if that son shows an aptitude 
for a college education, or if he wants those 
proceeds applied to enable his son, upon matur- 
ity, to go into business, if that son shows an 
aptitude for business, then there is judgment 
and discretion involved which calls for the guar- 
dian, which calls for what has been rather aptly 
described as the “Institutional Daddy.” 

The other main speaker on the program was 
James H. Perkins, president of the Farmers 
Loan & Trust Company; vice-president of the 
trust company division of the American Bank- 
ers Association; a trustee of the Mutual Life 
Insurance Company of New York and a mem- 
ber of its finance committee. Mr. Perkins de- 
clared that banks throughout the country looked 
with favor on the life insurance trust, but that 
there should be no such thing as shared com- 
missions in the establishment of such contracts. 
“Neither the commission that the agent gets 
should be shared in by the trust company, nor 
the commission that the trust company gets 
should be shared in by the agent,” the speaker 
contended. oe 
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LITTLE LIFE STORIES FROM THE FIELD 
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The Cancer Record of 1927 


Consulting Bhd 


educate the public in the elementary 

facts of cancer control, the. mortality 
from cancer during 1927 increased measurably 
over the previous year and reached the highest 
fgure in our history. In the table following, 
I have first brought together the comparable 
statistics for twenty-three cities since 1906, 
which show an increase in the rate from 74.5 
per 100,000 to 115.6. This increase during the 
twenty-three years cannot be looked upon 
otherwise than as alarming and’ while objec- 
tions may be raised as to the value which should 
be attached to figures of this kind, they are on 
the whole reasonably representative of the actual 
facts of a menacing situation. Those who argue 
that the observed increase is chiefly the result 
of improved methods of diagnosis overlook the 
fact that diagnosis at death has not, in all prob- 
ability, undergone material changes, although 
diagnosis in the early stages of the disease has 
been materially improved. 

CANCER IN 23 AMERICAN CITIES—1906-1927 


R EGARDLESS of strenuous exertions to 


Rate 
per 
Deaths 100,000 
Popu- from popu- 
lation cancer lation 
14,178,628 10,569 74.5 
14°572,757 11,201 76.9 
14,966,886 11,499 76.8 
15,361,015 12,451 81.1 
15,755,127 13,034 82.7 
16,148,512 13,449 83.3 
16,531,898 14,205 85.9 
16,935,283 15,152 89.5 
17,328,669 15,654 90.3 
17,722,054 16,040 90.5 
18,115,440 16,729 92.3 
18,508,825 17,417 94.1 
18,902,211 17,926 94.8 
19,295,596 18,670 96.8 
19,688,582 19,442 98.7 
20,071,967 20,295 101.1 
20,455,352 21,258 103.9 
20,839,737 22,616 108.5 
21,223,822 23,830 112.3 
21,095,880 24,051 114.0 
22,234,500 25,452 114.5 
22,417,600 25,920 115.6 





. 


*22 cities. 

The second table gives the returns for 132 
American cities for the two years, 1926 and 
1927. In these cities, the rate has increased 
from 109.7 to 110.9, an alarming mortality 


which has not heretofore collectively been 
reached for so large a group of urban com- 
munities. There was an increase in the can- 
cer mortality rate in 68 of the 132 cities, while 
the rate remained the same or diminished in the 
remainder. Some of these changes are ac- 
counted for by the smallness of the population 
considered, particularly in such sections as Fort 
Worth, though possibly it may be the result 
of new institutions attracting cancer patients. 
The wide variations in rates are, however, par- 
ticularly suggestive of local conditions affect- 
ing the death rate which at present are prac- 
tically unknown or ignored. Thus, the highest 
cancer death rates are shown to prevail in the 
tollowing cities, where the situation cannot be 
looked upon otherwise than as alarming. I am 
only selecting such cities that had in 1927 a 
rate of 150 per 100,000 or more: 


Maibiatey: Nar Wen, = eyo Sah. hk es 8 181.6 
IOBLON > MERERNS hay gk hie athtisiaecien 153.6 


, FredERICK L. Horrman, LL.D. 


Davengtt: Tage occ ecadcdevidesccdiecess 158.2 
iow bravees COO. clic eweasesecucnee 161.7 
Psigietin,, CAN a ec cadassicewnderectaned 178.5 
Sali Peas CANO osc cekececaenneee coewe 191.7 
Dae Pesce. (Cal... cs cecwscecene vaeews 154 2 


How far these excessive local rates are 
affected by old age residents or of institutional 
admissions cannot be stated at the present time. 

Cities with unusually low cancer death rates 
are the following, selecting only such as had 
rates less than 50 per 100,000: 


MORI Olee VEs iis cacecesneeeuerechnencuauna 37.9 
Postemodins Vas 6c ccccndos ius vescecuacws 44.5 
Wie CIDE, Oa 5 cance cecimeae -dedeuta seaweed 48.7 
WisteteSarees, No Coo icc oocacavewssas 44.1 


Thus, the cancer death rate in American cities 
may be said to range at the present time from 
about 40 per 100,000 to nearly 200. The under- 
lying reasons for these wide variations can be 


’ revealed only by a painstaking and minute analy- 


sis of the local mortality experience. At pres- 

ent, cancer is not generally looked upon as a 

public health problem and few health officers 
CANCER IN 18 AMERICAN CITIES—1927 ba 

ate 


per 

Deaths 100,000 

Popu- from popu- 
lation cancer lation 


Atlanta, Georgia........... 249,000 196 78.7 





Bethlehem, Penna.......... 66,000 33 50.0 
Cambridge, Mass.......... 123,900 162 130.8 
Chester, Pemmg.....0.<ccese 72,300 46 63.6 
Cree. eens sodue oe Kale 68,500 32 46.7 
SS a; 22,699 24 105.7 
Fitchburg, Mass........... 44,700 49 109.6 
Highland Park, Mich....... 81,700 26 31.8 
Holyoke, Mags... 0.0.0.0: 60,400 69 114.2 
Johnstown, Penna.......... 73,000 60 82.2 
Massillon, Ohio aeercke 20,016 17 84.9 
OMIA, INGDE 65600 cescseee 219,200 213 97.2 
Pawtucket; Fie Bx.<c.. écccees 72,100 78 108.2 
Pittsfield, Mass.......60000 49,100 49 99.8 
oo a ee ere 65,300 65 99.5 
Scranton, Penna........... 143,900 123 85.5 
i. De ae rrice 103,400 141 136.4 
Wilmington, Del........... 126,400 116 91.8 





1,661,615 1,499 90.2 
give the subject extended consideration. 
to be hoped, however, that in the near future 
there will be a profound change in this respect 
and that everywhere cancer will attract the at- 
tention of health officers, who first require 
authority to make cancer a reportable disease. 


Prudential Insurance Company of America. 


At present 
frequency of ‘cancer as a disease, which natu- 
rally is quite a different problem than cancer 
as a cause of death. There are many reasons 
for believing that cancer as a disease is much 
more common and much more rapidly increas- 
ing than cancer in fatal form. For regardless 
of an increase in the death rate, the curative re- 
sults in cancer cases are increasing and a meas- 
urable offset to the death rate. 


more alarming. 
American surgical profession has not long 
since realized the necessity of a collective in- 
vestigation of post-operative fesults. The pub- 
lic will not rest long satisfied with mere assur- 
ances that surgery and radium or X-ray therapy 
offer a hopeful prognosis, unléss such assur- 
ances are supported by an adequate body of 
trustworthy facts derived from American 
experience. 

At the present time, a large proportion of the 
cancer cases that come to operation or receive 
otherwise qualified special attention are practi- 
cally in a hopeless or inoperable condition. As 
long as this is the case, the cancer situation can- 
not possibly be materially improved. The pub- 
lic has been thoroughly aroused as to the men- 
ace of the situation, but it is not being furnished 
with a sufficient amount of evidence that the 
methods of treatment advised are really help- 
ful in the end. Yet as a matter of fact about 
one-half the cases of cancer that terminate 
fatally have been operated upon previous to 
death, while over one-half the cases terminate 
in hospitals or special cancer institutions. In 
other words, as a last resort the patient goes 
to the hospital and submits to an operation 
which, if taken at an earlier stage of the di- 
sease, would in all probability have resulted in 


Cancer in 132 American Cities 





ee 


we have no knowledge regarding the 


In other words, 
were it not for the many cures that are affected! 
chiefly by surgery, radium and X-ray therapy, 
the increase in the death rate would be much) 
It is very regrettable that the' 


1926 Rate 1927 Rate 
per per 
Deaths 100,000 Deaths 100,000 
Popu- from popu- Popu- from popu- 
lation cancer lation lation cancer lation 
IR CN io ore shoo Hades Raast a Semenc ne menaaewres 225,000 105 46.7 227,760 126 55.3+ 
RUM We oa ida docu canada staddds aac cedmeen es 119,000 195 163.9 119,500 217 = 181.6+ 
MEO NONE Ooo a cik co cscdebsacnnabaeeneenans 94,600 83 87.7 97,000 96 99 .0+ 
Bat iehs POMME asco crcinae.sidvckdvedaveccndideedss cee 67,000 48 71.6 67,800 63 92.9+ 
Mau CN IN gs Ve oics  csiclcncccnvepeccccczewnaunte 53,800 68 126.4 54, ‘200 49 90.4 
Ge I OPO Oe er Se PP Ee Orne 55,700 55 98.7 56,200 51 90.7 
MER od oid ccc cddiae a ened s cane meenwane 808,000 1,050 130.0 819,000 958 117.0 
Bayonne, N. J.....-. esses eccsscceccccccccceccces 91,000 61 67.0 93,100 56 60.2 
CO | eee err ror rrr rer er ee. 7,800 84 123.9 69,400 77 ~~ #=111.0 
pe Ob Ren eee Cer errr cnr: re 72,900 85 116.6 73,900 92 124.5+ 
SR Roo e a5 he sales cd kddsinteadas smears 211,000 157 74.4 217,500 197 90.6+ 
We Wa ca ie turco anes Kateas cnes ese eneae 787,000 1,179 149.8 793,100 1,218 153.6+4- 
ONIONS S655 occ0 cow paddewenneanasadenana 152,500 102.3 153,990 136 88.3 
ROUEN PS a ora’ odes ao ww ec ee ee 65,343* 90 137.7 65,343* 90 137.7 
DG Sicatacdcccdn eee e ret savicostaxureneunenke ,000 658 121.0 ,000 693 126.0+ 
Camden, N. Jus. cc cscccccsncccseccccccsesescevoes 131,000 113 86.3 133,100 117 87 .9+ 
Canton, Ohio..... 110,000 78 70.9 13,300 78 68.8 
Charleston, S. C.. 74,100 57 76.9 75,000 70 93.3+ 
Fa OEE EIS PPE CT ET PC CPC meee 200 76 157.7 49, 63 128.6 
Chicago, Tlf. . 0... ccccesesecccccccces 3,048, ‘000 3,254 106.8 3,102,800 3,408 109.8+ 
Cincinnati, OhI0. 2.2.00 cscs cece cers cc cecsecscccncs 41 1,000 591 143.8 412,200 628 152.4+ 
Cleveland, Ohio............00 2c sees ec ececeeeces - 960,000 881 91.8 972,500 855 87.9 
Ce GING eg eacceldc cca de score ae deeeenaees 285,000 329 115.4 291,400 397 = 136.2+ 
Cpetat MA So sod hadccicen luc ods eevee dane 58,500 78 133.3 58,700 63 107.3 
WME WE adc eae ce ecacemiedcsc dueeweveealtucd 203,000 182 89.7 211,600 184 87.0 
pg ee eee hee eee rT moe 52,469* 78 148.7 52,469* 83t 158.2+ 
DRPION CO cisaicccccwccce ew cecGeut ccs tivcuvewenes 177,000 179 = 101.1 180,700 169 93.5 
Pte Clee. o bisc cos cccdr ens cenesseneeareeenwte 285,000 314 110.2 289,800 385 132.9+ 
ih RR NS 6 acs. a araig oe eaterk $, dee a ciatenheuanaauns 146,000 185 126.7 148,900 193 129.6+ 


(Concluded on page 40) 
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United Effort 
Always Wins 


Realizing that two, working together, can 
accomplish more than a single individual— 
the Des Moines Life & Annuity Company have 
made co-operation with its agents a major 
feature in its plan of production. 


Co-operation 


—_—_——  ¢ 


J.J.Shambaugh 


President. 








Interested? Write for openings! 





Wax: Moines Life & Annuity Co 


Moines. lowa. 











FIRE REINSURANCE TREATIES 
Eagle Fire Insurance Company 


New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 

















Address Home Office For Agency Connection 


ue HAMPTON ROADS 
FIRE +” MARINE 
Insurance Company 
NORFOLK, VA. 


HENRY G..-BARBEE 
President 


P. D. BAIN 
Chatrman of the Board 











NEW YORK 
MINNEAPOLIS 


SAN FRANCISCO 
RICHMOND 


Marsh & McLennan 
INSURANCE 


Fire Liability Marine 


175 W. Jackson Blvd., Chicago 


London Seattle Montreal] 
Winnipeg Detroit Duluth 
Pittsburgh Cleveland Buffalo 
Phoenix Columbus Portland 

















WANTED 


Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
Experiments, chance for promotion. 

FEDERAL CASUALTY COMPANY - - - DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 
S0ld by—DETROIT CASUALTY COMPANY «= = DETROIT, MICH. 
(Same Management as Federal Casualty Company.) 

















area 
NORTHWESTERN 


CASUALTY AND SURETY COMPANY 
MILWAUKEE. WISCONSIN 


== —_~ 


Home Office — Brumder Building 
MILWAUKEE, WISCONSIN 


Executive Offices 
Union Indemnity Bldg. 
New Orleans 


Eastern Department 
100 Maiden Lane 
New York 


FIDELITY AND SURETY BONDS 


ACCIDENT, HEALTH, BURGLARY, AUTOMOBILE 
LIABILITY, PLATE GLASS AND WORKMEN’S 
COMPENSATION INSURANCE 























AGENTS WANTED 
FIRE AND ALLIED LINES 


American Equitable Assurance Company 
Knickerbocker Insurance Company 
Brooklyn Fire Insurance Company 


Merchants and Manufacturers Fire Insurance 
Company 
Incorporated 1849 
New York Fire Insurance Company 
of New York 
Incorporated 1832 
Large capacity on acceptable classes 
Write us at 


Home Office 
NEW YORK, N. Y. 





92 WILLIAM ST. 
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P. H. WILLMOTT DEAD 





President of Agricultural Is Victim of 
Pneumonia 





SERVED COMPANY NEARLY 30 YEARS 





Took Active Interest in Civic Affairs of 
Watertown—Was Interested in Many 
Institutions 
Percy H. Willmott, president of the Agri- 
cultural Insurance Company of Watertown, N. 
Y., died Monday morning, May 21, of pneu- 
monia after a month’s illness, at his home in 
Watertown. His death came during the celebra- 
tion by his company of its seventy-fifth anni- 
versary. He himself had been with the Agri- 





Percy H. Wirtmorr 


cultural Insurance for twenty-eight years and 
its president for the past four years. 

Mr. Willmott was born at Milton, Ontario, 
June 9, 1872. Following his education in the 
public schools of Toronto he became a clerk 
and accountant with the Massey-Harris Com- 
pany of Toronto, agricultural implements manu- 
facturers. He came to the Agricultural Insur- 
ance Company in 1900, became its assistant 
secretary in 1904, a director in 1911, secretary 
in 1919, vice-president in February, 1924, and, 
three months later, president, succeeding the late 
William H. Stevens. 

A man of tireless energy, Mr. Willmott did 
not confine his activities to the affairs of the 
company of which he was the president. He 
took a notable part in the affairs of Watertown 
and was regarded as one of its most influential 
Citizens. For seven years he served as a com- 
missioner on the Watertown Board of Health 
and for four years as its president. Watertown, 
because Of over-crowded housing conditions, 
suffered greatly during the influenza epidemic 








of 1918. At that time Mr. Willmott was the 
leader in relief work. He also took a promi- 
nent part in war work activities and he organ- 
ized the Red Cross public health service in Jef- 
ferson county. 

He was a director of the Metropolitan Cas- 
ualty Insurance Company, of New York, the 
Watertown National Bank and the Watertown 
National Corporation as well as of the Water- 
town Chamber of Commerce and other civic 
organizations. He was vice-president and 
director of the Hungerford-Holbrook Company 
of Watertown, vice-president of the Jefferson 
County Historical Society, president of the 
Brookside Cemetery Association and a trustee 
of the House of the Good Samaritan. He was 
in politics a Republican. He was a communi- 
cant of Trinity Episcopal Church and served 
for twelve years as a vestryman. His clubs 
were the Thousand Island Country Club, the 
Rotary Club, the Black River Valley Club, the 
Jefferson County Golf Club and the Crescent 
Yacht Club. He was a member of the Actu- 
arial Committee of the National Board of Fire 
Underwriters, a fellow of the Insurance Insti- 
tute of America and a trustee of the Insurance 
Library Association of Boston. 

Mr. Willmott is survived by his wife, who 
was Miss Margaret Alice Sherman, three sons. 
John Ross and Charles Sherman, students at 
Williams College, and Henry Hatton; a 
brother, C. R. Willmott of Toronto, Canada, 
and a sister, Mrs. Beatrice W. Awde of Water- 
town. ' 


Corroon & Reynolds Acquire Globe of 
Pittsburgh 

The Globe Insurance Company of Pittsburgh, 
organized in 1862 and formerly known as the 
German Fire Insurance Oo. of Pittsburgh, 
comes under the control of Corroon & Reynolds, 
Inc., of New York, with the depositing by a 
majority of the Globe stockholders of their 
stock with the Knickerbocker Equitable Se- 
curities Corporation of New York, which is 
controlled by Corroon & Reynolds, Inc., whose 
group in addition includes the American Equi- 
table, the New York Fire, the Merchants & 
Manufacturers Fire, the Sylvania of Philadel- 
phia and the Republic Fire of Pittsburgh. The 
new interests in control of the Globe expect to 
increase its capital and surplus funds within a 
reasonable period. President A. E. Succop may 
retire in favor of his son, C. H. E. Succop. 


National Liberty Capital Insurance 

Stockholders of the National Liberty Insur- 
ance Company will vote June 5 on a proposal 
recommended by the directors to increase the 
capital from $2,000,000 to $2,500,000. The di- 
rectors have also recommended the splitting of 
the stock from $10 par to a $5 par basis. The 
proposal provides one share for each four 
shares par $5 at $50 a share, which would add 
$4,500,000 to the surplus of the company. 
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NEW YORK AGENTS’ 
CONVENTION 


Enthusiastic Meeting Held at 
Syracuse 








PROBLEMS OF FIELD MEN “ON THE 
CARPET” 





Competition Between Stock and Mutual 
Companies Given ‘‘Staged” Demon- 
stration 

By Loucuton T. SmitH 

Syracuse, N. Y:., May 22.—The forty-sixth 
annual convention of the New York State As- 
sociation of Local Agents, Inc., opened its busi- 
ness sessions this morning at the Hotel Syracuse 
here. President J. W. Rose presided as chair- 
man of the sessions, and Frederick V. Burns, 
president of the Insurance Agents Club of 
Syracuse, welcomed the delegates.. John S. 
Hamilton, vice-president of the New York As- 
soication, responded to Mr. Burns’ welcome. 


In commenting upon the doings of the people 
of Syracuse, as reflected by the daily papers, 
Mr. Hamilton displayed some very amusing 
posters, purported to be extracts from the 
“want ads” of the Syracuse papers. 

The president’s report was read by Mr. 
Rose, who outlined the activities of the associa- 
tion during the past year. He said that in spite 
of the many things accomplished during the 
year there were also a great many neglected 
opportunities. He referred particularly to the 
passage of the brokers’ qualification law, and 
the work of the New York Association in op- 
posing the introduction of State funds and com- 
bating the entering into the insurance business 
of the automobile clubs. Mr. Rose emphasized 
the desirability of conference and co-operation 
between the home offices of the companies and 
the agents; and pointed out to the members 
that to bring about a closer co-operation with 
the companies and a desire on the part of 
the companies to take their agents into con- 
ference in changing rules or rates or other 
matters of policy was one of the outstanding 
problems of the organization to be solved this 
coming year. 

The report of the secretary and treasurer, C. 
F. Miller, also outlined the detailed operations 
of the association, stating that the membership 
is now 905, showing an increase of 102 over the 
previous The financial condition was 
very satisfactory, as indicated by the state- 
ments of income and disbursements and assets 
and liabilities of the association. 


year. 


REPORT ON LEGISLATION 
Frank L. Gardner, of Poughkeepsie, chair- 
man of the committee on laws and legislation, 
made his report of the year’s work of that com- 
mittee. He stated that, while a large number 
of bills came before the insurance committee of 
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VALUABLE FIRE INSURANCE COURSE 





Sunderlin’s Lectures 


ON THE 


Fire 


Insurance Contract 


By CHARLES A. SUNDERLIN, A. B., LL. B. 


of the Los Angeles Bar 
Secretary and General Counsel of the Insurance Institute of Southern California 


The 40 lectures by Mr. Sunderlin constitute a distinctly valuable contribution to the literature of fire 
insurance, and will be of genuine service to executives; underwriters; adjusters; general, special and local 


agents; insurance brokers, lawyers and the public. 


By studying these lectures, managers, agents, brokers and other students can gain a clearer under- 
standing of the provisions of the fire insurance contract, thus fitting themselves the better for the intelligent 


handling of their business. 


30 OF THE SERIES OF 40 LECTURES NOW READY EMBRACE THE FOLLOWING TITLES: 


1—The Policy Contract—General 
2—Insurable Interest 

3—Public Relations 

4—State Regulation or The Police Power 
5—Cooperation and State Supervision 
6—-Co-Insurance 

7—Valued Policies 


8—Professionalizing the Fire Insurance Busi- 
ness 


9—Construction and Operation of the Policy- 
Contract 


10—The Fire Insurance Rate 
11—Fire Insurance Reserve 
12—Agency and Brokerage 
13—Premiums 

14—Fire Prevention 
15—Waiver and Estoppel 


16—Coverage 

17—-Misrepresentations 

18—Warranties 

19—Matters Voiding Policy 

20—Matters Suspending Insurance 

21—Chattel Mortgage Clause 

22—Fall of Building Clause 

23—Negligence 

24—-Cancellation 

25—Risks and Causes of Losses 

26—Requirements in Case of Loss 

27—-Ascertainment and Amount of Loss—Ap- 
praisal 

28—Options of Company in Case of Loss 

29—Apportionment of Loss—Pro Rata Lia- 
bility 

34—-Mortgagee Interests 


LECTURES STILL TO BE PUBLISHED 


Loss—When Payable—Non-Waiver by Ap- 
praisal or Examination 


Adjustments 
Subrogation 
Insurer’s Liability 
Earthquake Clauses 


Use and Occupancy—Profits and Commis- 
sions—Rents and Leaseholds 


Floating, Excess and General Cover Contracts 
Miscellaneous Forms 

Endorsements 

Reinsurance 


25 of the lectures have already been delivered and printed in pamphlet form, and the 15 others are 
to be delivered at regular and short intervals. 


PRICES 


Single copy of one lecture, $1.00 


Set of 40 lectures, $30.00 


Liberal Discounts Granted Purchasers of Large Supplies of Sets or of Single Lectures 
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Fire Insurance 








the Senate and Assembly, none was reported 
out unless it was carefully prepared and vital. 
The brokers’ qualification law, passed during 
the year, is a great thing for the insurance men, 
and to complete the benefits to be derived an 
agents’ qualification bill should also be intro- 
duced and passed. Such a bill should have the 
support of every insurance man in the State. 
Everything possible should be done to eliminate 
the discriminatory effect of certain laws and 
regulations which militate against the stock in- 
surance companies and agents in competing 
with other companies. This evil should be cor- 
rected, and the work should be part of the pro- 
gram for this year, said the speaker. 
Competition with mutual and co-operative 
fire companies was a subject opened by Robert 
H. Mason, of Buffalo. Mr. Mason pointed out 
that these classes of companies had advantages 
in soliciting business that were very difficult for 
the agent of the stock company to overcome. 
Among these were the tendencies of the civic, 
trade and business organizations to forward the 
interests of these classes of companies. Also 
the taxes on the mutual companies are consid- 
The 
mutual companies are free to make their own 


| rates and write their own policies without being 


| also stated that 
; seemed to follow the policy of encouraging mu- 


He 
the Insurance Department 


subject to the standard policy provisions. 


tual companies to offset the possibility of stock 
company monopoly. As remedies to this situa- 
tion, Mr. Mason recommends that the stock 
companies and agents be allowed greater free- 
dom in writing policy contracts, and that the 
rating organizations amend their rules and 
regulations to enable the agent to meet this 
competition. 


DRAMATIC INTERRUPTION STAGED 

A very well staged piece of dramatics took 
place during the talk on “Competition With 
Assessment Casualty Companies,” by Welling- 
ton Potter, of Rochester. Mr. Potter was half 
way through his discussion when one of the 
audience stood up, saying, “Mr. Potter, you 
have said enough against mutual casualty com- 
panies. I represent one; I resent your remarks 
and insist you sit down.” 

This created quite a furor, the chairman in- 
sisting that the intruder leave the room, where- 
upon Mr. Potter said he was glad of this op- 
portunity to question the representative of a 
mutual company. 

Questions and answers were shot back and 
forth between Mr. Potter and the mutual rep- 
resentative, who was getting much the worse 
of the debate—amid the cheers of the agents. 

Finally the altercation reached a point where 
it looked as though the contestants were about 
to come to blows, whereupon Mr. Potter took 
his opponent by the arm and said, “Gentlemen, 
this is Joe E. Hasselwander, field assistant of 
the Travelers Indemnity Company.” 

Mr. Potter’s remarks all through this staged 
altercation brought out some excellent sales 
arguments for the use of the local agent in 
meeting mutual competition. 

The morning session closed with a report by 
A. C. Wallace, chairman of the committee on 
farm underwriting. Mr. Wallace urged the co- 


operation of the companies with the agents in 
writing this class of risk, and in eliminating the 
unsatisfactory conditions surrounding the writ- 
ing of this business at the present time. 
TuEspAY AFTERNOON SESSION 
William J. Richards, of Syracuse, chairman 
of the membership committee, told of the work 
of his committee, and urged members to do all 
they could to increase the membership. A dis- 
cussion followed as to ways and means of ob- 
taining new members. F 
Eugene A. Beach, of Syracuse, reported on 
the work of Organization of Local Boards and 
Clubs. Mr. Beach said that, in response to 
requests received on questionnaires he mailed 
to various committees, regional meetings were 
held in Jamestown, Rochester, Binghamton and 
Schenectady. He stated that membership in 
local boards should carry with it membership 
in the State and National association, and urged 
that something be done along this line. 


R. P. DE Van’s AppRESS 

R. P. De Van, chairman of the executive 
committee of the National Association of In- 
surance Agents, gave an address on “The Na- 
tional Association at Work.” Mr. De Van 
spoke on the reason for, and the explanation of, 
the Five-Year Development Plan, which em- 
bodies arguments for increased membership, 
the necessity of planning on a five-year basis 
because of the many changes in officers of the 
association, and the development of the main 
subjects embraced in this plan, such as annual 
membership campaigns, with a quota of ten per 
cent increase for each State; the automobile 
certificate; the National association’s co-opera- 
tive and individual advertising campaign; the 
results of the Better Business Methods Com- 
mittee, and the work of the Public Relations 
Committee, headed by Earl Fiske, of Green 
Bay, Wis. 

James W. Cook, of Providence, chairman of 
the Advisory Board of the New England As- 
sociations of Insurance Agents, spoke on “How 
We Do It in New England.” He said that the 
course of his organization has always been to 
follow the “co-operation and conference” prin- 
ciple, and outlined the favorable results of this 
practice in several cases during the past few 
years. Their organization also has a standing 
committee on uniform forms and a conference 
committee to meet with the Eastern Under- 
writers Association in regard to the branch 
office situation in Worcester and New Haven. 
The New England associations now have a 
membership equal to one-tenth of the National 
association. Mr. Cook recommended a similar 
organization of New York and _ neighboring 
States, and invited all to the New England 
meeting in June. He also commented on the 
fact that at a directors meeting of the Excelsior 
Insurance Company, over twenty-five agents at- 
tended, and deplored the seeming indifference 
of home office officials in this regard. 

Better business methods were discussed by the 
members under the leadership of Gilbert T. 
Amsden, member of a committee on this sub- 
ject of the National association. 


ANNUAL BANQUET 
The annual banquet was held at the Syracuse 


15 


NEW JERSEY ACTION 





Scale of Commissions Fixed at 15, 
20 and 30 Per Cent 





CONFERENCE WITH AGENTS 
PROMISED 





Eastern Underwriters Association Moves 
to Prevent Chaotic Conditions 

The Eastern Underwriters Association met 
on Tuesday of this week and promulgated a 
commission scale for New Jersey of 15, 20 and 
30 per cent, to be paid on three classes of busi- 
ness which will be determined at once by a 
committee appointed for the purpose. The 
session yesterday followed two days of pro- 
tracted discussion last week which resulted in 
no official action but in an agreement between 
120 members of the Association to promulgate 
a temporary scale of 20, 25, and 30 per cent. 
This action together with that of the Home 
Insurance Company, previously announced, 
created a condition which promised chaos and 
disorder in New Jersey to such an extent that 
the subject was reopened at the meeting this 
week. 

The new scale is to remain in force until 
October 31, unless changed previous to that 
time. A fortunate move and one that will 
probably result in a permanent scale, was em- 
bodied in the following resolution: 

“It is the sense of the meeting that at an 
early date a conference be had between a com- 
mittee of the Eastern Underwriters Association 
and a representative committee of New Jersey 
local agents looking to friendly: discussion of 
conditions in that State.” 








hotel Tuesday night, and after some very en- 
tertaining singing, dancing and juggling acts, 
President J. W. Rose introduced Charles M 
Cartwright, editor of the National Underwriter, 
as toastmaster. 

Mr. Cartwright related a number of interest- 
ing and humorous experiences he had on his visit 
to the mid-year conference at Memphis, and 
after several amusing and witty stories he in- 
troduced, as the first speaker of the evening, 
the Hon. George A. Fearon, State Senator, 38th 
District, from Syracuse. Mr. Fearon said that 
he had no particular contact with the insurance 
business except in the casualty line in the form 
of proposed bills on compulsory automobile in- 
surance. Referring to the law in Massachu- 
setts, he stated that he doubted that the re- 
sults from this law would reduce automobile 
accidents. He does not believe that compulsory 
laws will solve the problem. He recommended 
the weeding out of undesirable operators of 
automobiles by more discriminating issue of li- 
censes, and described the bill proposed by him 
and Hon. Horace M. Stone. 

Others who were called upon for a few words 
were Horace M. Stone, Richard B. Smith and 
Willis H. Sargeant, of Syracuse; R. P. De 
Van, of Charleston; James W. Cook, of Provi- 
dence; B. M. Edgerton, of New York; Stewart 
F. Hancock, of Syracuse; Lawrence Daw, of 
Syracuse; Edward Cole, of Fall River, and 
Spencer Welton, of the New York Indemnity. 
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them, under any conjunction of adverse eco- 
nomic or financial circumstances whatsoever, to 
continue rendering a service upon which the 
welfare of modern society absolutely depends. 


Factors IN UNDERWRITING GAIN 

It may be said at the outset that the decrease 
in the country’s fire losses was undeniably an 
important factor in the improvement of our un- 
derwriting experience last year. It is scarcely 
necessary to say, also, that every fire under- 
writer experienced a feeling of profound relief 
when the long series of steeply ascending annual 
fire loss totals, which reached its appalling peak 
of over $560,000,000 in 1926, was finally inter- 
rupted by a decrease of really substantial pro- 
yortions in 1927. We all remember, of course, 
the proverbial expression that “one swallow does 
not make a summer,” and we shall not allow 
ourselves to become too confident that a posi- 
tive check has been administered to the inordi- 
nate fire waste which plagues the American 
seople, until we have had more than a single 
year of lessened fire losses. Nevertheless, we 
should not, in my opinion, underestimate the 
significance of last year’s more favorable fire 
loss record. For one thing, unless we are to 
believe in blind luck, it demonstrated that forces 
do exist which, if properly brought into play and 
directed, can stay the seemingly irresistible 
progress of the destroyer fire. It demonstrated 
also that the unremitting efforts which have 
been made for years past by the National Board 
of Fire Underwriters and its member companies, 





| 
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to 


by the Fire Chief’s Association and the Cham- 
bers of Commerce, as well as by various other 
public-spirited agencies, to promote the cause of 
fire prevention and fire protection, have not been 
altogether fruitless. Finally, it made the fact 
clear to all eyes that, if only the country’s fire 
losses are kept wtihin bounds, no sweeping 
change in the existing rate structure will be 
necessary to enable the fire insurance companies 
to bring their loss payments into proper rela- 
tion with their premium income, but that on 
the contrary the companies may confidently 
rely upon their program of scientific rate-mak- 
ing, combined with increasing control over the 
loss payment situation as a whole, to give them 
a reasonable underwriting credit balance in nor- 
mal years, 


CoMPANIES JEALOUS IN RECOGNITION OF 
IMPROVEMENTS 

Turning now to our underwriting experience 
proper in 1927, we perceive at once that the 
all-important fact in this connection is that, not- 
withstanding a decrease of $6,967,291 in the 
earned premium income of the member com- 
panies from their fire and lightning business, 
the decrease in the loss payments on this busi- 
ness was so much greater than $6,967,291—be- 
ing in fact $52,910,740—that for the first time 
since 1919 the companies’ fire underwriting ac- 
count showed a credit balance. As regards the 
Hdecrease in earned premium income no anxiety 
need be felt, since it is attributable to well- 
known causes. For one thing, there occurred 
last year in this country, as the business statis- 
tics show, both a moderate decrease in the pro- 
duction and distribution of almost all classes of 
commodities and goods, and also some decline 
in the general commodity price level. Naturally, 
this downward movement of the business cycle 
was attended by a corresponding decrease in the 
isum-total of insurable values. More than this, 
however, there was a continuation last year of 
that downward movement of the average rate 
of premium charged per $100 of insurance in 












the United States which has been in progress 
lor nearly thirty years and which has so sharply 


(Concluded from page 3) 


differentiated the price of fire insurance from 
virtually all other prices for commodities and 
services. According to the statistics of the Na- 
tional Board, which cover the experience of 
companies writing more than 90 per cent of all 
fire insurance written in the country, the aver- 
age rate of premium charged, which in 1905 was 
$1.1679, had fallen in 1910 to $1.0822; in 1915, 
to $1.0131; in 1920, to $0.9617; in 1925, to 
$0.8726; in 1926, to $0.8625; while in 1927 it 
was only $0.8600. This decline since 1915 of 
$0.1531 per $100 of insurance, or 15.1 per cent, 
in the price of fire insurance during a period 
which included the World War with its tre- 
mendous enhancement of prices: in general, is 
quite without parallel in other departments of 
economic activity. Furtherore, it demonstrates 
in the most irrefutable manner that American 
fire insurance has been not only zealous, but 
perhaps even over-zealous, in giving to the in- 
suring public the fullest possible measure of 
benefit accruing from improved methods of 
building construction, from more efficient pub- 
lic fire service and from the progress of inven- 
tion in connection with fire protective and fire 
preventive, methods and devices. What makes 
the achievement even more remarkable is that 
it has been accomplished in the face of the large 
increase in the expenses of the companies 
through the rise in the general price level and 
with a smaller insurance dollar to liquidate ex- 
penses and losses which we must pay with the 
larger trade dollar. 


Ratio oF TotaL Resources To INSURANCE 
OUTSTANDING DIMINISHING 


Before leaving this subject I can not refrain 
from saying that, although we may justly pride 
ourselves upon having so greatly reduced the 
cost of fire insurance to the American people, 
there is one aspect of the matter which deserves 
more careful consideration than it has hereto- 
fore received. I refer to the effect of the con- 
stantly decreasing average rate of premium upon 
the proportion borne both by our total pre- 
mium income and by our total financial re- 
sources to the aggregate amount of the insur- 
ances we have outstanding. It is difficult for 
the responsible officers of a fire insurance com- 
pany to avoid a certain solicitude when they 
consider that within a brief period of years the 
total amount the company has at risk has in- 
creased by about 50 per cent, while at the same 
time the company’s total premium income has 
increased by about 30 per cent. It is true that 
there is no fixed rule of an actuarial character 
with regard to the proper ratio between a fire 
insurance company’s premium income or its total 
assets and the sum-total of its insurances in 
force, but it would seem to be self-evident from 
the very nature of the business that in com- 
mon prudence it can not rest upon too narrow 
a financial base—or, in other words, that the 
proportion between premium income and re- 
sources on the one hand, and underwriting lia- 
bility, on the other, is an essential factor in 
determining the adequacy of rates for the fire 
insurance companies as a body. If this propor- 
tion falls too low the entire fabric of fire in- 
surance is obviously subjected to undue stresses 
and strains, even though it should happen that 
for a single year or perhaps several years in 
succession the companies’ premium income sup- 
plemented by their investment gains suffices to 
meet their losses and expenses, besides leaving 
some margin for dividends and surplus. 


President Bylkley referred at some length 
to the work of the Committee on Adjustments 
and the Committee on Public Relations, both 


17 


Underwriters In Better Position 


of which have proposals before the meetings 
upon which he recommended favorable action. 
The value to fire insurance of co-operative effort 
was strongly emphasized in the concluding para- 
graphs of the address, during which he said in 
part: 


Having seen the important concrete benefits 
which the stock fire insurance companies already 
derive from their co-operation in the activities 
of the National Board, we can scarcely avoid 
the conclusion that in the future the welfare 
and prosperity of the companies will increase 
in proportion as they are governed in their poli- 
cies and practices by the co-operative spirit 
rather than by the spirit of ruthless individual- 
istic competition which formerly dominated 
American business. The movement towards in- 
telligent co-operation in respect of these mat- 
ters which concern all alike in each department 
of productive service is indeed, as we all know, 
a reflection of the most enlightened business 
thought of our time. To this movement, further- 
more, we Owe in no small part those remarkable 
achievements in the domain of production and 
distribution which have given the United States 
the industrial primacy of the world since the 
war. So convinced have our business leaders 
become of the incalculable advantages afforded 
by intelligent co-operation in the common in- 
terest that they expect the really great successes 
of the future, whether private or national, to 
be attained through group rather than individ- 
val action. * * * * 

As I have already indicated, the important 
constructive work which the stock fire insurance 
companies have accomplished in recent years 
through co-operation in the National Board of 
Fire Underwriters is sufficient evidence that 
American fire insurance is fully abreast of the 
times in recognizing that the principle of soli- 
darity of interest, with its practical corollary 
of associated action in matters affecting the com- 
mon welfare, must be more and more widely 
applied in the future if the business is to make 
the maximum contribution to the country’s pros- 
perity of which it is capable, and also to enjoy 
an adequate reward for the service it renders. 
I believe, however,’ that you will agree with 
me when I say that we have by no means 
reached the limit of co-operation in our affairs, 
and that our business would benefit greatly if 
it were generally understood among us that the 
co-operative method is to be employed in the 
solution of all serious problems affecting our 
common welfare and that of the public. In 
promoting what we call teamwork, it is my 
conviction that if we would secure the results 
that the words signify, we must encourage and 

even demand it of all those who are directly 
benefited by stock fire insurance. * * * * 

It should also be pointed out in this connec- 
tion that there is abundant evidence that the 
effect upon the public mind of invariably har- 
monious action on the part of the stock fire in- 
surance companies will be in the highest degree 
beneficial to our interests as well as to those 
of the community. Not only is it certain that 
criticism of us flourishes most when we are at 
odds amongst ourselves, but our whole position 
is manifestly strengthened when we display a 
spirit of prompt and whole-hearted co-operation 
in dealing with a serious disaster or emergency. 
Thus the quick action of the National Board, 
supported by the companies, in putting all the 
resources of its engineering and inspection staff 
at the disposal of the flood-stricken communities 
in the Mississippi Valley a year ago brought 
us an incalculable increase of good will through- 
out the South. 
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UNION 
LIFE 


INSURANCE COMPANY 


Des Moines, Iowa 


Paid to Policyholders, over 
$26,000,000.00 


Insurance in Force 


$141,178,497.00 
A. C. TUCKER, President 
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Security— 


When the Mutual Benefit was or- 
' ganized in 1845 there were only a 
few Life Insurance Companies in 
the United States. Through the 
Wars, Panics and Epidemics of all 
these years, it has always stood 
safe and secure as a foremost 
disciple of Pure Life Insurance. 


THE 
Mutual Benefit Life Insurance Co. 


Newark, New Jersey 
Organized 1845 






































OPPORTUNITY! 


Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 








SOUTHERN LIFE AND HEALTH INS. Co. 
‘“‘Oldest and Best’’ 


Has openings for good debit men and business 
producers. 
P. O. BOX 884 BIRMINGHAM, ALA 
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By FREDERICK 


Consulting Statistician, The Prudential Insurance Company of America; Member American Seismo- 
logical Society; Fellow Member of The American Association for the Advancement of Science; Mem- 
ber Engineering Section, National Research Council; Member American Meteorological Society, etc. 


EARTHQUAKE HAZARDS AND 


INSURANCE 

(NOW READY) 
Now that earthquake insurance is being written by 
many fire insurance companies, the information 
given in the new book entitled EarrHguaKE Haz- 
ARDS AND INSURANCE, is of great and increasing in- 
terest to agents and others identified with companies 
writing such risks. 

Among the topics dealt with are Seismic Theor- 
ies: Data as to Earthquakes in various sections, in- 
cluding California, Montana, Oregon, The Eastern 
States, Japan, Great Britain, Porto Rico, Charleston, 
etc. Lists of earthquakes in recent years are pre- 
sented, and also chapters relating to Our Mobile 
Earth, The Theory of Earthquake Insurance, Earth- 
quake Insurance Practices, etc. 


EARTHQUAKE HAZARDS AND INSURANCE 


A book of 169 pages, contains the results of much 
research, and will prove a valuable aid to those seek- 
ing information upon this live subject. 


PRICES 
_—_ Copy, $4.00 
12 Copies ee = 50 Copies........ $170 
eee ae SE ee RO Fe cave ae 320 


T H E SPECTAT 
CHICAGO Publishers NEW YORK 


TWO HELPFUL "BOOKS FOR UNDERWRITERS 


L. HOFFMAN, LL.D. 


WINDSTORM AND TORNADO 
INSURANCE 


This excellent work covers its subject very fully 
and practically. It is invaluable for informing 
agents concerning 


WINDSTORMS AND TORNADOS 

and provides them with effective arguments to in- 
duce their clients to carry storm insurance on prop- 
erties located anywhere in the country. The eleven 
chapters discuss such subjects as Storms and their 
Occurrence; Causes of Storms; Typical Tornados; 
Destructive Storms; Wind and Hail Losses; 
Weather Bureau’s Tornado Records; Premium 
Rates; Experiences of Particular Companies; Tor- 
nado Insurance Experience; Cyclones and Hurri- 
canes, and Storm Experience by States. 


WINDSTORM AND TORNADO INSURANCE 


Contains 116 pages, including 20 illustrations, and is 
handsomely bound in full cloth. It will be found of 
exceptional service to companies and agents wish- 
ing to expand their windstorm insurance business. 


PRICES 
a Copy, $2.50 
12 Copies aS $28.5 50 Copies..... $106.25 
1 I EEO Io 56.25 Mn SS. ineeacca 200.00 


OR COMPANY 
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KANSAS SUIT MAY BE SETTLED 
Conference Held Between Commissioner 
and Attorneys 


TopEKA, Kan., May 22.—Settlement of the 
fire insurance rate case that has involved Kan- 
sas and more than one hundred companies for 
six years was being discussed here last night by 
attorneys for the companies and William R. 
Baker, State Insurance Commissioner. 

Those connected with the conference have 
declined to make any announcements however 
as to progress. 

The case involves more than 5 million dollars 
in premiums to be returned to insured in Kan- 
sas and a reduction of approximately $800,000 
in yearly rates. 

In the conference were Commissioner Baker, 
Wm. A. Smith, attorney-general of Kansas; 
Judge John G. Egan, assistant attorney-gen- 
eral: R. J. Folonie, of Chicago, general coun- 
sel for the companies, and Robert Stone, of To- 
peka, Kan., attorney for the companies. 

It is known that at the time of the hearing in 
the Missouri Federal Court on-the injunction 
suits brought by the companies in the Missouri 
case, Commissioner Baker was asked by attor- 
neys of the companies if there was any possi- 
bility of the Kansas case being settled without 
further litigation and that. Mr. Baker said -he 
would advise them after hearing from the attor- 
ney-general. Later it is reported that he told 
the attorneys that if the compromise would take 
the insurance rate reductions back to March, 
1922, the date of the original order, the State 
was ready to discuss a compromise. 

In view of the conference, it is believed, the 
attorneys are ready to settle the case and to 
work out a means of determining fire rates for 
this State. 


HEADS WESTERN BUREAU 
Ralph Rawlings Is New President—Next 
Meeting in Virginia 

Ralph Rawlings was elected president of the 
Insurance Bureau at the concluding 
session of its eighteenth annual meeting at 
Swampscott, Friday, May 18. Mr. Rawlings is 
a member of the firm of Rawlings & Kewitt, 
Western managers of the Boston and the Old 
Colony fire insurance companies of Boston. 
Charles N. Gorham, Western manager of the 
American of Newark, was elected vice-presi- 
dent. Benjamin Auerback was re-elected secre- 
tary and Frank S. Danforth was re-elected 
treasurer. 

Power was delegated to the executive com- 
mittee to co-operate with other underwriting 
bodies in the establishment of adjusting busi- 
ness, similar to that in successful operation in 
Chicago, at other centers in the West where 
and when it seemed advisable. Action was 
taken on the bureau rule governing tax charges 
by agents and no allowance will henceforth be 
sanctioned in this connection. The semi-annual 
gathering of the Bureau will be held at. Old 
Point Comfort, Va., October 3, 4 and 5. 


Western 


—The List of Inspected Electrical Appliances, April, 
1928, and the List of Inspected Automotive Appli- 


ances, April, 1928, have been issued by the Underwrit- 
ers’ Laboratories, 


SUNDERLIN’S FIRE INSURANCE 
“COURSE ~ 
Ascertainment and Amount of  Loss- 
Appraisal, Options in Case of Loss 
Subjects of Latest Lectures 


“Ascertainment and Amount of Loss-Ap- 
praisal” is the subject of lecture number twenty- 
seven of Sunderlin’s (40) Lectures on the Fire 
Insurance Contract. This lecture is just off the 
press and is now ready for delivery by The 
Spectator Company, sole selling agents. 

The lecture is divided into these sub-headings : 

(1) Appraisal; (2) Definition; (3) Stipula- 
tion reasonable and valid; (4) Duties; (5) Con- 
dition precedent; (6) Exception; (7) Disagree- 
ment necessary, (a) must be specific, (b) notice 
of time for mailing; (7) Good faith; (8) Re- 
quest of party; (9) Failure to demand ap- 
praisal; (10) Refusal to arbitrate; (11) Loss 
total; (12) Waiver; (13) Construction; (14) 
Validity of award; (15) Measure of damages; 
how ascertained; (16) Arbitration. 


Options OF COMPANY IN CASE OF Loss 

“Options of the Company in Case of Loss” 
is the subject of lecture number twenty-eight. 
The booklet is divided into these sub-headings:: 

(1) Company’s, options; (2) Option to take 
articles at agreed or appraised value; (3) Limi- 
tation clause; (4) Contract for re-building ; 
(5) Election; (6) Waiver; (7) Adjuster; (8) 
Total failure by insurer to exercise option; (a) 
where action is for breach of the new contract 
to repair or rebuild, (b) where action is on the 
policy; (9) Action on policy-contract; (10) 
Measure of damages; (11) Successive losses; 
(12) Concurrent insurance; (13) Valued poli- 
(14) Fire and rental distin- 
guished. 


cies ; insurance 

The importance of these booklets to the fire 
insurance fraternity cannot be over-emphasized. 
With these booklets on the desk of execu- 
tives of the home offices, and in the hands of 
adjusters, general, special and local agents, the 
business of fire insurance will be truly profes- 
sionalized. The guess-work of the business will 
be eliminated, and fire insurance will be trans- 
acted on a scientific and intelligent basis. 

The fine thing about these booklets is that 
even though they are absolutely authoritative, 
based upon the leading court decisions, with 
hundreds of citations to the cases given, never- 
theless the outstanding characteristic is their 
simplicity. So clearly and analytically is the 
subject presented that the average fire insurance 
representative will find little or no difficulty in 
readily understanding. They are for daily use 
by all fire insurance executives and agents, and 
are encyclopedical in the fire insurance infor- 
mation which they contain. 


Will Speak Before Pennsylvania Agents 

Laurence E. Falls, vice-president of the 
American of Newark, will speak at the annual 
convention of the Pennsylvania Insurance 
Agents to be held under the auspices of the 
Insurance Federation of Pennsylvania at New- 
castle, Penna., on May 28. His topic will be 
“Insurance in Business,” 
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HALIFAX CAPITAL INCREASE 
Home Officers Move to Strengthen Cana- 
dian Member of Fleet 


The Halifax Fire Insurance Company of 
Halifax, N. S., at a general meeting to be held 
at the head office Monday, May 28, will vote on 
a resolution to increase the capital stock of the 
company from $1,000,000 to $2,000,000 and to 
add $2,500,000 to the net surplus. 

The notice of the meeting says that such ac- 
tion is proposed in order to strengthen the po- 
sition of the company and to provide for ‘the 
increasing volume of business now being under- 
written. The company is one of the oldest in 
North America. It was founded in 1859. Its 
management has been conservative and it has 
reinsured a large part of the business it has 
written. The majority of its stock is now held 
by interests affiliated with the Home Insurance 
Company of New York. Shareholders of rec- 
ord June 15, will be offered 100,000. new shares 
of $10 par at -$35 a share, share for share of 
their holdings as of that date, the new shares to 
be paid for on acceptance by shareholders of the 
company’s offer, but not later than July 30. 


American Country Life Association to Con- 
sider Insurance 


Among the topics to be considered at the 11th 
national conference of the American Country 
Life Association, at Washington Farm, Wheel- 
ing, W. Va., June 19, is How Can the Insur- 
ance Companies and Agricultural: Groups Co- 
operate to More Efficiently Cover the Hazards 
of the Farm Business. The leader of the dis- 
cussion will be Victor Valgren, of the Bureau 
of Agricultural Economics, United States De- 
partment of Agriculture, Washington, D. C. 
Topics to be considered will include crop insur- 
ance from the standpoint of the agricultural 
economist, the banker, the insurance official and 
the farmer, and also other outstanding insurance 
problems of the farmer. 


Baltimore National Organizing 


The Baltimore National Fire Insurance Com- 
pany is being organized by Thompson & Jones 
of Baltimore. It is said that Milton Roberts, 
president of the Real Estate Trust Company 
of Baltimore, will become president of the new 
company, the capital of which is to be $200,- 
000. Crum & Forster, of New York, is han- 
dling reinsurance facilities. The Real Estate 
Trust Company is an adjunct of the Mutual 
Life Insurance Company of Baltimore, which 
has been in business nearly seventy years. 


Death of H. A. Morison 


H. A. Morison, general adjuster of the Com- 
mercial Union Assurance Company and _ its 
affiliated companies in the New York Metropoli- 
tan district, died May 21 from peritonitis at 
Orange, N. J. Some years ago Mr. Morison 
was manager of the Underwriters’ Map Asso- 
ciation. He had also been a general agent for 
fire insurance companies on the Pacific Coast. 
He leaves a wife and daughter. 








pc 


THE SPECTATOR Thursday 
































OVER HALF A CENTURY OF INSURANCE SERVICE 
SOME IMPORTANT INSURANCE PUBLICATIONS HANDLED BY 
Standard Insurance Publishers 
LIFE INSURANCE PUBLICATIONS 7 
Accountancy, by Francis W. Pixley $2.40 Insurance Trusts, by C. A. Scully $3.00 
Actuarial Theory, by Wm. A. Robertson & F. A. Ross 10.00 Life Insurance by Maclean 3.50 
Blood Pressure 1.25 Life Insurance, and How to Write It, by J. M. Langstaff 1.75 
Brief Course in Life Insurance, 2 Vols. 5.00 Life Insurance Examinations, by Foxworthy 9.00 
Constructive Salesmanship, by John A. Stevenson 8.00 Making Sales Contacts 2.00 
R “ Old Age Dependency in the U S:, by Lee Welling Squier 2.365 
Elements of Actuarial Science, by R. E Underwood 2.00 Principles of Insurance (Life Vol.) by F. W. Gephart 2.00 ie 
Elements of Business Statistics, by Robt. Riegel 4.00 Principles of Insurance, by Eke 1.50 C 
Elements of Vital Statistics, by Arthur Newsholme 7.60 Statistics of Fraternal Societies 1.25 ou 
Inheritance Taxation, by A. Otis & R. B. Gleason 15.00 Tables for Sub-Standard Risks, by Copeland & Cothran 100.00 wi 
Inheritance Tax Computations, by Forrest Morton 2.00 Walford’s Insurance Encylopedia 31.50 rai 
Insurance Office Organization, Management and Accounts, Yale gly in Insurance, by L. W. Zartman Revised by lis 
by T. E, Young and Richard Masters 1.75 W. H. Price 3.50 pa 
ulz 
FIRE INSURANCE PUBLICATIONS ai 
Appraisers & A eV usters Handbook, by Wm. Arthur $5.00 Marine Insurance, by S. S. Huebner 3.00 
Automatic Sp er gm by Gorham Dana 3.50 Marine Insurance, by Wm. D. Winter 4.50 
Common Hazards of Fire Insurance, by G. W. Ridley 2.00 Marine Insurance Clauses 5.75 
Condensed Chemical Dictionary 6.30 Moral Hazard, by Wm. Vlachos 15 
Cy of Fire Prevention & Insurance 14.80 New Building Estimator, by Wm. Arthur 6.15 
Dust anes aged A by D. J. Price & H. H. Brown 8.00 Pitman’s Secretary’s Handbook, by Herbert E. Blain 1.65 
of the Fire Insurance Business, by E. A. Ketcham Principles of Insurance, (Fire Vol.) by W. F. — 2.00 Ae 
& M. Kirk Ketcham 4.50 a of Marine Law, by Lawrence Duckworth $.25 Ar 
5 vg we Grading & Rating Schedule, by E. G. Richards 4.00 Property Insurance, by S. S. Huebner 8.00 Ar 
Field Practice 1.50 Real Estate Educator 2.00 ; Av 
Fire & Explosion Hazards of Commercial Oils 5.00 Richards on Insurance 7.50 Bc 
Fire Insurance Law, by E. R. Hardy 2.00 Sea Insurance According to the British Statute 7.80 
Fire Prevention & Fire Protection, by J. K. Freitag 5.00 Semmanns Cancellation or ‘ables, by Oscar J. H. Semmann 2.00 Cc 
Handbook of Fire Protection 4.00 Sunderlin’s Lectures on the Fire Insurance Contract Cc 
Handbook to Marine oaanuen, A, by Victor Dover 4.25 40 Lectures 30.00 Fe 
Insurance, by T. E. Young 8.00 Technology of Fire Insurance and Guide to Fire Insurance Fi 
Insurance Principles & Sines, by Robert Riegel and H. J. Surveying, by John Howard Blood 9.50 Fi 
Loman 6.00 Walford’s Insurance Encylopedia $1.50 
International Insurance Intelligencer $20.00 Yale seneaie in Insurance by Lester W. Zartman 3.50 - 
+} 
Ge 
Ge 
CASUALTY INSURANCE PUBLICATIONS ci 
G1 
Accident & Health Insurance Lectures $1.50 Liability of Automobile Users for Personal Injury .50 
Automobile Manual 2.50 Motor Insurance $1.75 Hi 
Casualty Insurance 6.00 Personal Accident & Sickness Insurance, by H. J. Hastings 1.75 = 
Combination Automobile Insurance Manual 4.60 Ready Reference Digest of Accident & Health Insurance 6.50 + 
er ged & Sickness Tables, by W. P. Elderton _ Study of Workmen’s Compensation Insurance Laws and N: 
= S. B. Ack LIN : Service Monopoly of Competition 5.00 
Credit Insurance, by ckerman & J. J. Neuner 2.50 Successful Selling of Accident and Health Insurance 1.75 
Fidelity Bonds, by M. B. Walker 8.25 Surety Agents Guide, by Edward C. Lunt 1.95 Ni 
Health and Accident Salesman .50 ae ee Se ee - : Ni 
Huddy on Automobilus, by Xenophon P. Huday 16.00 Surety Bonds, by Edward C. Lunt 2.50 Nc 
Insurance and the State, by W. F. Gephart 1.75 Walford’s Insurance Encylopedia $1.50 On 
Law and Practice as to Fidelity Guarantees, by Christmas Workmen’s Compensation Insurance, by C. E. Golding 2.00 Re 
Evans and F. H. Jones 2.50 Workmen’s Compensation Law Digest 5.00 
Re 
Se 
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TEN LEADERS IN FIRE AND ALLIED LINES 
Thirty-three Companies Achieve Ranking in One Line or More 


Below will be found a table showing the ten 
leading stock insurance companies in the vari- 
ous. fire, marine and allied lines, ranked as to 
written premium volume, together with their 
rank in total premium volume from the entire 
list of stock fire.and marine insurance com- 
panies operating in the United States. 

There are thirty-three companies in this tab- 
ulation which would indicate that there is a 
fairly widespread distribution of the so-called 


side lines among the various companies. Al- 
though the table shows that the ten leading 
companies have a ranking in most of the special 
lines, it -is- nevertheless. noteworthy that no 
single company ranks among the first ten in 
every line. 

Of the companies in the ranking ten for total 
business, the Hartford Fire is the only one to 
lead in two or more special lines. This com- 
pany ranked first in fire, tornado and hail. The 


leading. companies in motor vehicle and in earth- 
quake insurance-had no, ranking among the first 
ten for total business. 

The fact that there are. thirty-three compa- 
nies ranking among the first ten in one line and 
seventeen companies ranking somewhere among 
the first ten in two or more lines, is a point in 
favor of the agent who can offer fairly com- 
plete facilities whatever company he represents. 
His success is a matter of personal effort. 


THE RANKING TEN IN FIRE LINES — __ ge 
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Historical and Statistical 





AMERICAN INSURANCE COMPANY 
Newark, N. J. 
Joseph E. Elwell Appointed 

Joseph E. Elwell has been made manager of 
the Philadelphia adjustment office of The Amer- 
ican of Newark. 

Mr. Elwell was born in Philadelphia in De- 
cember 1885, receiving his education in the 
Philadelphia Public Schools, from which he 
was graduated. After serving an apprenticeship 
in the general machine line, he continued to at- 

, tend evening classes in Philadelphia schools. 
taking courses in general mechanics and engi- 
neering, and being tutored by a retired United 
States ‘Naval Engineer. 

After entering the business world and asso- 
ciating with several of the automobile concerns 
operating in Philadelphia for some time, he 
accepted a position in 1920 wth George Velten 
Steeb Company, Inc., as adjuster in charge of 
their automobile department. 


ANCHOR INSURANCE COMPANY 
Providence, R. I. 
Providence Washington Has Running 
Mate 


The Providence Washington Insurance Com- 
pany of Providence, R. I. will have a run- 
ning mate in the Anchor Insurance Company 
now being organized. It is planned to start 
the new company with a capital of $500,000 and 
a surplus of $750,000. 

The Anchor will be under the same control 
and management as the parent company and 
will write the regular fire, marine, automobile 
and allied lines. It will operate in Rhode 
Island, New York, and various other States. 

Officers of the new company are: J. B. 
Branch, chairman of the board; Charles D. 
Dunlop, president; G. C. House and W. E. 
Maynard, vice-presidents, and R. S. Duncombe, 
secretary. 


BRONX FIRE INSURANCE COMPANY 
New York, N. Y. 

Insurance Men on Board of Directors 

The Bronx Fire Insurance Company of New 
York is being organized with a capital of $500,- 
000 and a surplus of $1,500,000. Wilbur A. 
Ball and R. A. Corroon are directors of the 
company. A number of insurance men are 
listed among the company’s directors. 


HOME INSURANCE COMPANY 
New York, N. Y. 

Contracts to Issue Coverage in Conjunction 
With New Finance Plan on Ford 
Automobiles 

The Universal Credit Corporation of Detroit, 
recently formed with a ten million dollar cap- 
ital f finance the purchase of Ford automobiles, 
bought on the time payment plan, has entered 


into a contract with the Home of New York, 
whereby the latter company will furnish the 
fire and theft indemnity on all cars so sold. 

The new arrangement is expected to become 
operative on or about June 1 and the premium 
income, accruing to the Home, will probably 
aggregate a half million dollars for the first 
year, with a certain, substantial increase there- 
after. The arrangement will apply to all the 
States of the Union with a possible expansion 
into Canada later on. The insurance manage- 
ment, as far as the Universal is concerned, will 
be under the supervision of D. F. Broderick, 
formerly of the Travelers and formerly asso- 
ciated with various other national automobile 
finance corporations. 

This recent acquisition by the Home will 
materially add to similar accounts already on 
its books, probably the most prominent of 
which is its account with several finance com- 
panies handling Studebaker products, and other 
familiar automobile manufacturing organiza- 
tions. Indicative of the importance of this new 
contract, is the fact that when the news reached 
the Stock Exchange, the insurance company’s 


stock went up 25 points. 





ILLINOIS TRAVELERS HOME FIRE IN- 
SURANCE COMPANY 
Chicago, Ili. 

Capital and Surplus to Be Increased 

Directors have suggested, and stockholders 
approved, a plan whereby the capital and sur- 
plus of the Illinois Travelers Home Fire In- 
surance Company of Chicago will substantially 
increase its capital and surplus, by adding $100,- 
060 to capital and $100,000 to surplus the com- 
pany. Completion of the new issue will give 
the company a capital of $200,000 and a sur- 
plus of more than $300,000. The company oper- 
ates at present in Iliinois, Ohio and West Vir- 
ginta but with the added resources it will enter 
New York. 

The Illinois Travelers Home Fire Insurance 
Company was organized in 1925. George R. 
Hess is president and G. G. Gilkeson is secre- 
tary. Underwriting management is in the hands 
of W. W. Smith of George R. Hess & Co. 


LION FIRE INSURANCE COMPANY 
New York, N. Y. 

New Company Receives New York License 

The Lion Fire Insurance Company of New 
York has received its license from the New 
York Insurance Department to begin business 
in that State. The company has a paid-in cap- 
ital of $200,000 and a surplus of $400,000. Both 
amounts will be increased in the near future. 

The company will write reinsurance only 
and will be under the management of the 
Sterling Offices of New York. H. Marshall 
Robertson and John Helder, both of the latter 


22 


' 
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organization, will be president: and secretary 
respectively of the Lion Fire. j 
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LOUISVILLE FIRE AND MARINE INSUR- 
ANCE COMPANY ; 
Louisville, Ky. 
New Concern to Be Launched 

Christened the Louisville Fire and Marine In- 
surance Company, a recént project of old Ken- 
tucky will begin business on June 1 if present 
plans mature. The new company, which will 
have its home office at 208 Speed Building, 
Louisville, will be managed by E. S. Tachau 
& Sons under the supervision of Emil S. 
Tachau. According to present management 
plans, the Louisville Fire and Marine will be 
unhampered by salary expenses for a period of 
five years, during which period subscribing 
stockholders have agreed to forego any divi- 
dends. This, it is hoped, will give the com- 
pany a favorable inaugural and precipitate its 
success on a sound basis. 

The new concern will have a capital of $100,- 
000, a surplus of like amount and a reinsur- 
ance reserve of $50,000, one-half of which has 
been paid in. Stock, which was oversubscribed, 
has been purchased by the leading business and 
professional men of Louisville. There was no 
attending promotion expense, according to re- 
ports. Officers have not as yct been chosen but 
the presumption is that E. S.°Tachau will be 
named president. 

Operation plans call for the writing of fire 
and tornado lines only within the confines of 
Louisville on a very conservative basis. Only 
residences and fireproof buildings will be cov- 
ered, merchandise stocks being excluded for 
the time being. 

Insurance folk in Kentucky are prophecying 
a bright future for the company, basing their 
calculations on the success attained by E. S. 
Tachau & Company in the operation of local 
agency business over a long period of years. 
The class of business handled hy this concern 
may be somewhat appreciated when one takes 
into consideration the fact, that covering gen- 
eral lines, the agency showed a loss ratio of 
21 per cent in 1926, while the loss ratio for 
1927 amounted to 6 per cent. 

It is understood that the company will be 
operated in harmony with the rules end regu- 
lations of the Louisville Board as Mr. Tachau 
has been a member of the board for many years 
and is known to be in full harmony with its 
methods. 


MARYLAND INSURANCE COMPANY 
Baltimore, Md. 
Niagara’s Running Mate Increases Capital 
Stockhoiders of the Maryland Insurance 
Company of Baltimore have approved an in- 
crease in the company’s capital from $750,000 
to $1,000,000 by the transference of $250,000 
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from surplus to the capital account. The sur- 
plus of the company will still be beyond a mil- 
lion dollars after the transfer has been made. 

The Maryland was purchased by the Niagara 
Fire Insurance Company of New York in 1925 
and has enjoyed fine progress under the older 
company’s guidance. 


PACIFIC NATIONAL FIRE INSURANCE 
COMPANY 
Sacramento, Calif. 

Bank of Italy Company Increases Resources 

As was expected, the Pacific National Fire 
Insurance Company of Sacramento, Calif., the 
company which is owned by the Bank of Italy 
interests, will increase its capital and surplus. 
The new funds will be acquired by an assess- 
ment of $40 per share on the stock. The move 
will add $2,000,000 to the treasury of the Pacific 
National which at present has a capital of $250,- 
000 and a surplus of almost $400,000. 





TOLEDO FIRE AND MARINE INSUR- 
ANCE COMPANY 
Sandusky, Ohio 
Old Company Revived and Reorganized 

Reorganization and revival of the old Toledo 
Fire and Marine Insurance Company of San- 
dusky, Ohio, is under way. The company was 
organized in 1848 and had a good record up 
until a few years when financial difficulties 
brought about its liquidation in 1926 by the 
Ohio Department. 

The new offices of the company will be in 
Cleveland, where its new financial interests 
are. Capital contributions to the amount of 
$250.000 have been made and also a surplus of 
$275,000. 

Officers of the company are: Ben H. Davis, 
president; George B. Folk, vice-president ; 
Morgan B. Guenther, secretary, and William H. 
Marlette, treasurer. 

The board of directors consists of the above 
officers and Edwin E. Milis, George O. Camp- 
bell and R. G. Morrison. 


TWIN CITY FIRE INSURANCE COM- 
PANY 
Minneapolis, Minn. 
John H. Griffin Will Direct Affairs 
Some changes in the management of the 
Twin City Fire Insurance Company of Min- 
neapolis, Minn., have been announced. The 
Twin City, along with the Northwestern Fire 
and Marine of Minneapolis and the Federal 
Insurance Company of Jersey City, N. J., are 
allied with the Hartford Fire Insurance Com- 
pany, Hartford, Conn. William Walsh, secre- 
tary of the Twin City, has directed underwrit- 
ing and other affairs for that company but 
henceforth the executive management will be in 
the hands of John H. Griffin, president of the 
Northwestern Fire and Marine and manager 
of the Federal. Mr. Griffin is vice-president 
and treasurer of the Twin City. 





H. R. Clough Sailing 
Herbert R. Clough, vice-president and di- 
rector of the General Reinsurance Corporation 
of New York, and president of Herbert Clough, 
Inc., sailed Sunday on the S. S. Samaria for 
Liverpool. 
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WESTERN NATIONAL FIRE INSURANCE 
COMPANY 
San Antonio, Tex. 

Security National Has Running Mate 

Texas has a new fire company in the West- 
ern National Fire Insurance Company of San 
Antonio, recently chartered. The company will 
be a running mate for the Security National 
Fire of Galveston and the two companies will 
enter into a reciprocal reinsurance contract. T. 

Webb, secretary of the Security National, 
is vice-president and underwriting manager of 
the new company. Mr. Webb will remain in 
Galveston with Eugene Brenshaw, secretary, 
in charge of the San Antonio office. 

The Western National’s capital is $100,000, 
with a surplus of like amount. An increase 
will be immediately effected which will give the 
cosnpany a $200,000 capital and a $250,000 sur- 
plus. This will be accomplished by the sale of 
10,000 shares of stock, par value $10, at $25 
per share. The company will begin operations 
immediately but will limit its operations to 
Southern Texas for the present. 

Officers of the Western National are: Shearn 
Moody, chairman of the board; Kenneth Wimer, 
president; T. M. Webb, vice-presidént and gen- 
eral manager; Eugene Branshaw, secretary, and 
Ernest Brown, counsel. 

The directors consist of the officers and J. H. 
Langben, Robert A. Lyons, K. Tideman, H. A. 
Wroe, Harry Landa, T. G. Leighton, A. Wayne 


Wood, A. L. Hillyer, Russel C. Hill, H. C. 
Thorman and Albert Steves, Jr. 
AMERICAN AND FOREIGN INSURANCE 


COMPANY 
New York, N. Y. 

Examined by the New York Insurance De-= 
partment as of June 30, 1927, Filed 
April 26, 1928 
The American and Foreign Insurance Com- 
pany was incorporated under the laws of the 
State of New York in 1896. The capital stock 
cons‘sts of 10,000 shares of a par value of $100 
each. The British and Foreign Marine Insur- 
ance Company, Ltd., of Liverpool, England, 
owns 9880 shares of the total outstanding capi- 
tal stock. L. A. Reynolds is president of the 

company. 
The examiners found the assets and liabilities 


of the company to be as follows: 








ASSETS 
Ledger Assets 
Book Value Real Estate............ ..... $160,000 
Book Value Bonds.............-.- $3,336,938 
Book Value Stocks...........-..- 567,787 3,904,727 
Ce Oh Ps eo oot ds cvecesioevancdanshiwes 462,038 
Agents’ balances... .. 2... cece cs cece rcocens 59,382 
Reinsurance recoverable on px lid losse Se ee 41,228 
otal Letleet AGies « < 6.6c osssd were neee $4,627,376 
Non-Ledger Assets 
Accrued interest on bonds..........-.++-+++-- $31,690 
— Fe TERE CT ee Oe $4,659,067 
Deduct Assets Not Admitted 
Agents’ helene es over 90 days due $18,843 
Book value of bonds and stocks over 
eer 55,041 
Reinsurance recoverable on paid 
losses in unauthorized companies 32,428 
a 106,314 





Total Admitted Assets...... 


LIABILITIES 


Outstanding losses. Sararaherd &:pralelae aa mials $552 ,400 
Unearned premium peeraS ok orate 642,039 
Reserve for taxes—Federal......-...--++0+-- 47,769 
CHE eck ooo scocemaneets 17,413 

,000 

Total Liabilities except Capital........ $1,261,621 
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CMRAE ss. suis ove cameed vet tae $1,000,000 

SINGS 3.5 cc welckee nisin aeata dumenes 2,291,131 

Surplus to policyholders.......... 7. 3,291,131 
POR Vecevercsrvekiaasdas $4,552,753 


The underwriting and investment results for 
the five-year period from July 1, 1922, to June 
30, 1927, showed premiums earned of $4,034,- 
188.10 and losses incurred of $1,667,507.48. Un- 
derwriting expenses incurred amounted to $1,- 
383,314.97, making a gain from underwriting of 
$981,709.56. 

On the investment side, interest earned was 
$771,751.43, while the net profits on sales or 
maturities of securities was $152,374.76. De- 
ducting $49,958.33 for investment expenses, the 
gain from investments is shown to be $874,- 
167.86. 

The loss from miscellaneous items such as 
dividends declared and decrease in reinsurance 
was $1,315,569.27, so that the net gain from un- 
derwriting and investments was $540,308.15. 

The total income for the eighteen months 
ending June 30, 1927, was $2,604,818.37. Total 
disbursements for the same period, including 
stock and cash dividends totaling $775,000, 
amounted to $1,946,252.46. 





BRITISH AND FOREIGN MARINE _IN- 
SURANCE COMPANY, LTD. 


Liverpool, England 


United States Branch Examined by the 
New York Insurance Department as of 
June 30, 1927, Filed April 24, 
1928 


Examinations of the records and accounts of 
this company were conducted at the offices of 
the New York branch and there were obtained 
from the managers of the San Francisco, Phil- 
adelphia and Honolulu branches sworn state- 
ments showing the condition of such branches 
as of June 30, 1927, and the income and dis- 
bursements for the eighteen months ended on 
that date. 


The examiners found the company to be in 
possession of $2,967,196.04 in total admitted as- 
sets with liabilities of $970,873.36. 

The capital statement, as required by section 
27 of the New York Insurance Law, is as fol-’ 


1 
iOWS: 


ASSETS 
Par Market 
Value Value 
Securities deposited with State of 
New York... mS , 
State of Massac husetts . wa 
SAA OE Gs 5h akg wcduccerceunds 


$244,000 $246,060 
305,000 274,710 
100,000 104,000 


$649,000 $624,770 
$1,653,100 $1,774,203 
$2,302,100 $2,398,973 





Total Deposits... .. +--+: 
Securities vested in and held ved the 
United States Trustee. ... PA! 





Total Capital Assets........ 


LIABILITIES 


Uinonidl letten-— Get ee a acc os oc ect oe nes da nent $700,805 
Det __,, SRA Ee ee inure et § 236,617 
Due for reinsurance and return premiums..... 90,279 
Taxes and expemses accrued. .............2+- 23,451 
Campibesiate Geerendl. oo 5. 6 ic o's nde sc cnvedelcee 10,000 
TO kk eo canned saesbatneyod = 398,973 
Deductions—offsetting balances allowed as 
reduction of liabilities Rich ewesetaceaaen rae $57,441 


Total liabilities in United Se ee ee oe 1,003,711 
Capital under section 27 of the Insurance Law. 1,395,261 
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The underwriting and investment results for 
the five-year period from July 1, 1922, to June 
30, 1927, shows premiums earned of $4,396,- 
749.98, while losses incurred were $922,008.33. 
Underwriting expenses incurred were $2,478,- 
882.57 so that the gain from underwriting 
amounted to $1,073,265.73. 

On the investment side, interest earned was 
$674,713.88 and the net profit on sale or ma- 
turity of securities was $147,076.96, making a 
gain from investments of $806,408.64. 

The examiners found the income and dis- 
bursements to be as follows: 


INCOME AND DISBURSEMENTS FOR EIGHTEEN 
MONTHS, FROM JANUARY 1, 1926 TO JUNE 30, 1927 











INCOME 
ce REL re $3,703,095 
LessReturnPremiums $306,369 . 
Reinsurance.... 2,224,627 2,530,997 $1,172,098 
Interest—Bonds and Stocks....... $193,788 
ORE enor ee 4,332 
American Merchant Ma- 
ge ere 252 
Agents—Bank balances. . 1,394 
Federal Tax Refunds... . 2,137 201,904 
Profit in foreign exchange................+.- 1,305 
Increase in Book Value of bonds, by adjustment 125,051 
Remittances from Home Office.............. 775,442 
nee EL Pe Oe ee eRe Ore. $2,275,801 
Ledger Assets December 31, 1925............ 2,944,151 
MMR en ees ee end cadens ia vareialgrane-sit $5,219,953 
DISBURSEMENTS 
eS ee ere. $2,319,158 
Less Reinsurance.... $1,319 
Salvage........ 653, "343 1,973,203 345,954 
Expenses of adjustment...............000005 4,759 
Agents compensation—Brokerage ae 409,996 
SEO reer err 3,312 
TURUNEN EXOTIC... 6 oc ccc clovcsesecesceces 384 
NE 6 coca ea. wisiaee pa aie e'h Oe 164,244 
RR Wa ove Grae ieiieres ee ob sae ol at0e aie eves 46,049 
Furniture and + a Roses oeincn Aces seem ‘ nf 
REUSCH ONG GUTVEYS. . .. .c5c ccc scenes 3 
EN Silos. tsb weielainss acd wien wis''e s4.0)6 28,559 
‘Taxes, licenses and fees: 
State, county and mumicipal............... 21,898 
Insurance Department..................-: 2,073 
Fire patrol and salvage corps.............. 29 
Postage, telegraph, telephone................ 4,918 
SS a ee eee 11,527 
Advertising and subscriptions it ataricieies es ace 1,79 
EN UE ONEEET.. oos cet ececeescesene 9,572 
Ra os arc ns ecto re oko 5 Se eines 5:85. 1,089 
Policy ios and commissions on foreign reinsur- 
NN so cts eos e gels 0.) aah 6-6.0.0:0:0 1,238 
Remittance to Home Office................-. 1,340,920 
Decrease by adjustment in book value bonds. . 1,198 
RECS asic o saa ate as sh Ca ee ma bisr wie sas = 2,800 
MEN Uo cons co. s oinis ais ew is's as eis nice is 9c 1,483 
Expenses—branch offices...............2205: 14,176 
Commission and exchange on foreign reinsur- 
DETER Gia as Wan wsisiea's sas’ M6 Saws we i4le 5 a 1,064 
Ce _ Se eee $2,428,109 
Ledger Assets June 30, 1927................. 2,791,844 
2 RES See tey 9 ee ene ere $5,219,953 


MARITIME INSURANCE COMPANY, LTD. 
Liverpool, England 
United States Branch Examined by the 
New York Insurance Department as 
of June 30, 1927, Filed April 
28, 1928 
The New York branch of the Maritime In- 
surance Company, Ltd., which is under the 
management of Leonard H. Reynolds, has the 
responsibility of compiling the statements for 
the Insurance Departinents. All other branches 
submit quarterly statements of operations to 
said branch for purpose of such compilation. 
The examiners found the United States 
branch of the company to be in possession of 
$865,450.57 in total admitted assets with total 
liabilities amounting to $220,257.99. 
The financial condition, under the require- 


ments of Section 27 of the New York Insur- 
ance Law, was as follows: 





, ASSETS 
Par Market 
Value Value 
Securities deposited with State of 
ek. a ee ee $240,000 $243,800 
Securities vested in and held saci the 
United States Trustee..... 290,000 298,650 
Total Capital Assets........ $530,000 $542,450 
LIABILITIES 
spa I 98 oN ok s, ce Rei ee a e $125,270 
NSMRRUNINT III 5 oc rs a oe a, Lye Sg eig 52,384 
Due for reinsurance and return premiums..... 1,198 





Taxes and expenses accrued................. 42,603 

co EERE RE OE Eee Tee Ae ae $221,456 
Deductions—Offsetting balances allowed as 

deductions from lianilities................ 1,034 

_ Total liabilities in the United States.... $220,421 

Capital under section 27 of the Insurance Law. . 332,028 

MOMS cans ser ee ioe te ore $542,450 


The underwriting and investment results for 
the five-year period from July 1, 1922, to June 
30, 1927, shows premiums earned of $997,494.39 
and losses incurred of $426,036.28. Underwrit- 
ing expenses incurred were $251,932.16, making 
a gain from underwriting of $318,462.75. 

On the investment side, interest earned was 
$154,486.47 with net profits on sales or maturi- 
ties of securities amounting to $13,996.87. De- 
ducting $3,984.10 for investment expense leaves 
a gain from investments of $164,499.24. 

The examiners found the income and dis- 
bursements to be as follows: 













INCOME 
Eighteen months ending June 30, 1927 
i ee ees $487,590 
Less Return Premiums $42,54 
Reinsurance..... 82, 738 125,228 $362,302 
eg re a 42,093 
ER OS ee ere 3,130 
Income Tax Refunds....... 3,111 
American Merchant Marine. 62 
Agents Balances........ 77 
Federal income tax refunds. . 15,231 
Profit in foreign exchange......... sie 5 
Remittances from Home Office.............. 38,112 
Agents balances previously charged off........ 22 
Increase by adjustment in book value of bonds. 9,817 
$469,014 
Ledger assets December 31, 1925....... 882,434 
$1,291,448 
DISBURSEMENTS 
Eighteen months ending June 30, 1927 
DIOS S65.oo-s.00:5'015-s-oc8:e $269,415 
Less Salvage........ $40,936 
Reinsurance... .. 51,173 92,109 $177,305 
Loss adjustment expense.................0:: 1,058 
Agents compensation—Brokerage............ 62,655 
RO SEMOD oso ocr hnre sen nienuswaeuiea<4e 255 
ae Oe AD On Eee Se aN 24 
RAMEN AION 2.56 3 foo sino she oh Dw boa 5,067 
I  oaiGwlectn ee cdusde ss wk oweees 7,970 
SEER cer lgestoere sis opens os ete ai eisiere 10,727 
Insurance Department............... 2,635 
Postage, telephone, telegraph................ 421 
DR RNR scr co co's orp owe 64 weave hahaa 3,796 
MEINE oh oo urs 10s Sig oo) ik ws 6 lose Sod Bs lais 413 
ENE MEMOMMER, 5 aa ahaa hie « s0a'e 0 wie cere So 745 
ENE Sach A eI hk oe be hea! Siabnecade Sus sek Soe TRS 525 
RM OER 5c vm cielo us siswiek este we lestua eetewreais 43 
Remittances to Home Office................. 163,859 
Decrease by adjustment in book value of bonds. 734 
$438,239 
Balance ledger assets June 30, 1927..... 853,209 
$1,291,448 


R. Hill Stewart Dead 

R. Hill Stewart, general manager and actu- 
ary at the head office of the Caledonian Insur- 
ance Company of Edinburgh, Scotland, died 
May 20. He had visited the United States a 
number of times and had many friends here 
among fire underwriters. He had been con- 
nected with the Caledonian for 40 years. 
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MARINE INSURANCE COM. 
PANY, LTD. 
Liverpool, England 
United States Branch Examined by the 
New York Insurance Department as of 
June 30, 1927, Filed April 24, 1928 


The recent examination of the United States 
branch of the Ocean Marine Insurance Com- 
pany, Ltd., of London, England, which is under 
the direction of Leonard H. Reynolds, 60 Beaver 
street, New York, N. Y., disclosed the com- 
pany’s total admitted assets, as of June 30, 1927, 
to be $692,312.30 and its total liabilities $206,- 
038.33. 

The financial condition under the requirements 
of Section 27 of the New York Insurance Law 
was as follows: 


OCEAN 





ASSETS 
Par Market 
7 <4 r Value Value 
Securities deposited with State 
Of Mew VOR. «6600 cases cans $323,000 $321,990 
Securities vested in and held by 
the United States Trustee... 237,328 232,331 
Total capital assets.... $560,328.13 $554,321 
LIABILITIES 
Unpaid losses—net .......sseescesssece $151,996 
Unearned premiums .........-.0es.s00: 43,401 
Due for reinsurance and return premiums 27,460 
Taxes and expenses due and accrued.... 10,641 
SEM si cae blecynaie-woreiactre tae ea eae $233,498 
Deductions—offsetting balances allowed as 
yveduction’ of TADUMEB e664 6c cece cece 1,916 
Total liabilities in the United States.. $231,582 
Capital under Section 27 of the Insurance 
RI: <ce, xu an: 6: ad Mion eo wi ores a Ola ea! ROR Caer RS 322,739 
MEA aidis<c nd cipia ie siviesinie ee ben eee $554,321 


The underwriting and investment results for 
the five-year-period from July 1, 1922, to June 
30, 1927, showed premiums earned of $974,979.- 
37 and losses incurred of $384,500, resulting in 
a gain from underwriting of $351,641.14. 

On the investment side, interest earned was 
$140,161.53, net profits on sales or maturities 
of securities amounted to $28,524.09, making a 
total gain from investments of $164,873.86. 

Remittances to home office were $760,277.37 ; 
remittances from home office, $360,460.04, mak- 
ing a loss from remittances of $399,817.33. 
There was a gain from miscellaneous items of 
$15,495.16, so that the net gain from under- 
writing and investment (less remittances) was 
$132,192.83. 

The total income for the eighteen months end- 
ing June 30, 1927, was $512,785.79; total dis- 
bursements were $500,848.63. 


RELIANCE MARINE INSURANCE COM- 
PANY, LTD. 
Liverpool, England 
United States Branch Examined by the 
New York Insurance Department as of 
June 30, 1927, Filed April 24, 
1928 
The recent examination of the United States 
branch of the Reliance Marine Insurance Com- 
pany, Limited, of Liverpool, England, which is 
under the direction of Leonard H. Reynolds, 
50 Beaver street, New York, N. Y., disclosed 
the company’s total admitted assets, as of June 
30, 1927, to be $666,014.78 and its total liabili- 
ties $174,669.81. 
The financial condition, sities the require- 
(Concluded on next page, col. 3) 
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RECENT COMPANY HAPPENINGS 

George Quirk, assistant secretary of the 
Automobile Insurance Company of Hart- 
ford, Conn., has resigned from that com- 
pany to go with the Aetna (Fire) Insurance 
Company of Hartford. Mr. Quirk had been 
with the Automobile for six years serving 
in various departments, the most recent be- 
ing the inland marine division. With the 
Aetna, Mr. Quirk will be in the marine de- 
partment in an official capacity. 





The recently organized American Stand- 
ard Insurance Company of Oklahoma City, 
Okla, has elected directors and officers. 
Officers elected were: R. M. Eacock, presi- 
dent; George M. Nicholson and T. D. 
Turner, vice presidents. The directors, in 
addition to the officers include Paul G. Leib- 
mann, John St. Clair, T. H. Vaughan, °C. E. 
Johnson, J. A. Eisle and Claude T. Sigmon. 





The Car & General Insurance Company 
of London, England, has been admitted to 
Virginia. The company will write automo- 
bile lines but no fire and theft will be 
handled. 





Corroon & Reynolds, Inc., of New York 
have appointed P. A. Cosgrove, resident 
general agent for New England with head- 
quarters at Hartford. Mr. Cosgrove, who is 
a native of New England, will represent 
there the American Equitable, New York 
Fire, Knickerbocker, Brooklyn Fire, Mer- 
chants & Manufacturers, Republic of Pitts- 
burgh and the Sylvania of Philadelphia. 





Plans for the capital increase of the Fire 
Association of Philadelphia, Penna., have 
changed slightly since the first announce- 
ment. The authorized capital will be in- 
creased from $3,000,000 to $10,000,000. A 
stock dividend of $1,000,000 will be declared 
immediately thus increasing the present paid 
in capital to $4,000,000. The new stock is- 
sue will consist of 300,000 shares, par value 
$10, at $50 per share, thus adding $3,000,000 
to capital and $12,000,000 to surplus. The 
capital of the company will thus be $7,009,- 
000. 





Manager Charles C. Hanman of the Bos- 
ton office of the Firemen’s Fund Insurance 
Company of Los Angeles, Cal., has an- 
nounced the appointment of Clinton Elwell 
as general agent. 


The newly formed Globe Fire Insurance 
Company of Oklahoma City, Okla., will 
have J. G. Hayden as its underwriting man- 
ager. Mr. Hayden has been special agent 
in Oklahoma and Kansas for the Retailers 
Fire for several years. 

The board of directors of the company, 
recently elected, are as follows: Ed Se- 


mans, president; A. C. Parsons, vice presi- 
dent; Henry Ludlow, secretary and treas- 
urer; C. F, Anderson, S. B. Howard, J. D. 


Morris, J. H. McNew, E. L. Burton and 
E. H. Parmolee. 





A. G. Cassin, assistant secretary of the 
Globe & Rutgers Fire Insurance Company, 
New York, has been made a secretary of the 
company. Mr. Cassin has been with the 
company for fifteen years. 





John W. Begg, assistant secretary of the 
Importers & Exporters Insurance Company, 
New York, who has been in charge of the 
Metropolitan office will return to the Home 
Office to take up special underwriting duties 
there. H.G. Richard has been made man- 
ager of the New York metropolitan office. 





O. C. Torrey has been appointed assistant 
manager of the Marine Office of America, 
New York. Mr. Torrey’s experience with 
the Marine Office comprises nine years. 





Harry € French has been made a vice 
president of Marsh & McLennan, weil 
known agency. Mr. French is in charge of 
the automobile department of the corpora- 
tion, 





The National Fire & Marine Insurance 
Company of Elizabeth, N. J., has completed 
its recent capital increase and has submitted 
its statement to the New Jersey Depart- 
ment. The company lists $1,106,511 of as- 
sets and its liabilities include reserves of 
$145,591, capital of $500,000 and a surplus 
of $460,920. No provision has been made 
for the credit of $210,000 allowed by the 
Alien Property Custodian on account of 
war risk claims, which could rightly be 
classed as an asset, 60 per cent of which is 
expected this year. Dividends paid in 1928 
by the company were $8,000. 





The National Standard Fire Insurance 
Company of Houston, Texas, has increased 
its capital and surplus to $400,000. The 
company plans am immediate extension of 
activities. George M. Flint is secretary and 
treasurer. 





E. A. Clark, who has been a special agent 
in Virginia and North Carolina for the Lon- 
don Insurance Company has been appointed 
general agent for the Southern department. 





William Hare has retired as associate 
United States manager for the Royal Ex- 
change of London, England. Mr. Hare is a 
veteran in the fire insurance business. Gayle 
T. Forbush is now the sole U. S. manager 
of the Royal Exchange and the State As- 
surance. 





The Sylvania Fire Insurance Company 
of Philadelphia, Penna. which is now a 
member of the Corroon & Reynolds group, 
is increasing its capital from $200,000 to 
$750,000. With the increased financial re- 
sources thus made available, along with the 
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added facilities for business getting which 
its alliance with the Corroon forces provides, 
the Sylvania is expected to make rapid pro- 
gress. Samuel W. McCulloch, former in- 
surance commissioner of Pennsylvania, is 
the president of the company. 





George F. Hutchings, vice president of 
the Stuyvesant Insurance Company, New 
York, died recently at the age of 64. 





Edward D. Lawson has been made vice 
president of the Transportation Insurance 
Company of New York, the company re- 
cently organized by McGee & Co. interests. 
The company, along with its running mate, 
the Transportation Indemnity, will pay par- 
ticular attention to aviation risks. Mr. Law- 
son, western representative of McGee & 
Company for many years, is not unfamiliar 
with flying. 





The Trinity Fire Insurance Company, 
whose eastern business is handled by Cor- 
roon & Reynolds, a non-affiliated organiza- 
tion, is nevertheless a member of the West- 
ern Union in its Western territory. Some 
confusion has resulted because of the ar- 
rangement. 


Reliance Marine 
(Concluded from page 24) 
ments of section 27 of the New York Insur- 
ance Law, was as follows: 





ASSETS 
Par Market 
n Value Value 
Securities deposited with State 
_ NG WOR ys fence datas oe $335,000 $334,400 
Securities vested in and held by 
the United States Trustee... 200,500 213,535 
Cash in possession of Unite 
Seitet TRG os occ cccdans’ hea “924 
Total.  Cageiee “S0GQORi ses cc csc'walneces $548,859 
LIABILITIES 
Unpaid ldett Ob ines ieaceeodosucacad $128,863 
Uneatsed pe icc cccccuciosaess 39,002 
Due for reinsurance and return premiums 11,810 
Taxes and expenses accrued............- 6,805 
TO vc susnatadsdctcanteeeseecanes $186,480 
Deductions offsetting balances allowed as 
a reduction of liabilities............. 579 
Total liabilities in United States......... 185,901 
Capital under Section 27 of the Insurance , 
GO. neice etadwa de named nee wel anedeae 362,958 
POE 2ccs Kiva dendesckdanducren seen $548,858 


The underwriting and investment results for 
the five-year-period ‘from July 1, 1922, to June 
30, 1927, showed premiums earned of $673,062.- 
86, losses incurred of $231,429.70, resulting in 
a gain from underwriting of $252,793.91 on the 
investment side, interest earned was $142,300.98, 
net profits on sales or maturities of securities 
amounted to $21,516.56, making a total gain 
from investments of $159,983.90. 

Remittances to home office were $398,827.97, 
remittances from home office, $52,395.61, making 
a loss from remittances of $346,432.36. There 
was a gain from miscellaneous items of $9528.35, 
so that the net gain from underwriting and in- 
vestment was $75,873.80. 

The total income from January 1, 1926, to 
June 30, 1927, was $281,388.34; total disburse- 
ments were $310,147.36. Remittances to home 
office of $142,822.95 are included in the dis- 
bursement item. 
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The following quotations, as of Mav 21 Independence Fire Ins. Co. Universal Ins. Co. 
si 1 ae ‘ : : Morley, Wood & Co., Phila......... 26 28 Arthur Atkins & Co., N. Y.......... 87 90 RE 
1928, are from reliable houses, and if any of Insurance Securities of New Orleans McClure, Jones & Co., N. Y......... 85 90 
: : Henry G. Rolston & Co............. 31 32 United States eee & Shippers 
our readers are interested in stocks not appear- Insurance — of North America Curtis & Sanger, he Sioa Rate e eee aR = 540 Los 
ing in this list, the Resear Burea Morley, Wood & Co., Phila......... 97 99 Arthur Atkins & Co., N. Y.......... 530 540 
8 _ ating esearch u of THE McClure, Jones & Co., N. Y......... 99 100 Henry G. Rolston & Co. Rs eb COGN 530 340 
SPECTATOR will endeavor to supply the data: Lewis & Co., Hartford.............. 98 99 Victory Insurance Co. V 
R Kansas City Life Morley, Wood & Co., Phila......... 30 32 
Bid Offered Curtis & Sanger, N. Y.............. 1200 1400 Virginia F. & M. pani 
Alliance Fire Maryland Casualty Arthur Atkins & Co., New York..... 135 145, if 
Morley, Wood & Co., Phila......... 85 87 McClure, Jones & Co., N. Y......... 187 192 (Curis & Sanger iN Y <0... 220n+e 5 135 145. 1F03 
American Alliance Lewis & Co., Martiged: =. Acceccccse 189 192 W estchester Fire sale 
Arthur Atkins & Co., N. Y.......... 690 rae Merchants Fire Ins. Co. : CM agey: ee MOO. BNW 2) 65.5 5101210 y'019 414 98 100 Z 
McClure, Jones & CARS i eee 690 700 Arthur Atkins & Co., N. Y.......... 340 355 Curtis & Sanget NV o.6 5 os -0 ae selec 98 100 tern 
McKinley & Co., N. re 680 : Metropolitan Casualty Asthur Atkins:@ Co.,.N. Y. «0606060 98 100 . 
American Equitable McClure, Jones & io, NN: ¥. ote d 97 100 Henry G. Rolston & Co., N. Y...... 100 102 post 
Henry G. Rolston & Co., N. Y...... 80 83 Milwaukee Mechanics adoj 
Americ - Phenix a oa & oo —_ een 4 56 HARTFORD STOCKS 
W. Townsend & Co., N. Y....... 54 58! enry G. Rolston & Co., N. Y...... 5 6 tT Ieee R ae ; the 
scmaiiel an Insurance Co. of oe McKinley & Co., N. Y............. 55 57 — Sconalty ne ee (ex rights) — oe 
Arthur Atkins & Co., N. Y.......... 3514 37 Missouri State Life . ' i a Co Sie ote _ teen ee eee 1950 76 ator 
Miliken & Pell, Newark, N. i Setecelovaits 3414 35! a — peer & Co.,.N. YY. eer 91 93 Pe a (oa Sead plasatclant gine 25 275 pro! 
er lure, Jones & Co., N. fe ae aeiutat 35 36 National Liberty : @ insuranc Bays 
j; S. Rippel & Co., Newark. pawn 3414 3514 Henry G. Rolston & Co., N.Y...... 305 312 pereg B “oo cre ceecses a ho or tf 
Ly ‘A. Hollander & Co. , Newark. Sones 35 36 . L. A. Hollander & Co., Newark...... 295 305 oe sci yd —* — OTE... ee ee ee eee ed vio ies 
Americ an Surety I Vational Surety a aetna 1, rae ay - ta) 
Lewis & Co., Hartford.............. 340 348 ‘ orm yes WON Noises has ‘Sore 358 365 —-s ig ye tl sete eeeeeee a rene den! 
Bankers & Shippers National Union 4 aa et oh co we 
Mc Kinley ea te re 550 600 McClure, ang gO ee eg’ ir 395 405 ee tford 440 450 The 
Arthur Atkins & Co., N. V.......... 950 New Amsterdam Cz + 3 _ ; I pee a Cc 7 i oo sete eee e ees 440 430 hi 
Bankers Indemnity (Newark) McKinley & Co., fe ye ee 78 80 Cc ig Ae a fe. OTA... eee eee eeee a whl 
Miliken & Pell, Newark, N. J 25 26 New Brunswick Ins. "Co. eens if a Saat ggg 1950 1975 sen 
Henry G. Rolston & Co., N.Y. 2614 2714 Morley, Wood & eT fen et, Cr 72 75 pao ay 3 C Ti. a ‘a tee ee eee eees 1940 1970 
J. S. Rippel & Co., News MEE oS cwind 2414 2514 New Jersey Ins. Co. i fi % Hi: ast a Fi Der eer ee ie isle 2s ‘ vd ther 
L. A. Hollander & Co., Newark. 25 26} J. S. Rippel & Co., Newark......... 73 77 c pi &C Hartford 905 915 T 
Baltimore-American McClure, Jones & Co., N.Y......... 73 76 I von gs Cc Si tf “" FT AC 910 920 
Henry G. Rolston & Co., N. Y...... 104 108 New York Casualty Co. af. “ 7 Hi rt het Me sth Bail Bese arts coesclmictoewstsi sire : ve tee 
Brooklyn Fire McClure, Jones & as i: fe. ge oa” ee 152 c i & Co + 840 
Henry G. Rolston & Co., N.Y...... 131 135 “a Mc voi ~c “a GB. 0 a 145 155 roe “4 Co "Hartlord Pinata * 360 the 
Camden Fire iagara Fire Shai bydadn peta Sc ¢ 
Arthur Atkins & Co., N. Y.......... 35 37 McClure, Jones & Co., N. Y......... 160 165 — ae es Hartford 1250 «1290 ame 
McKinley & Co., N. VY... ....200.0% 35 36 Lewis & Co., Hartford.............. 160 166 pone ag c Si. tf § GDeeessccseeee 1250 1270 sect 
Morley, Wood & Co., Phila....... : 34 35 North River Ins. Co. Ph wil Si i a aS Ret ae a 
McClure, Jones & C Se enn 34 35 Arthur Atkins & Co., N Bo soe pire oets 380 390 fo hte the eae 875 800 
L. A. Hollander & Co., Newark... 3414 3514 Henry G. Rolston & Co.,N.V...... 370 385 b pesca P= Ti ws "a eee ee eens . 875 890 
Carolina Insurance Public Fire (Newark) ; Tr nae : 1 see nese OTE... cess eeeeeee fo 7 
Arthur Atkins & Co., N. Y.......... 76 79 Miliken & Pell, Newark............. 30 32 Con saat & Co ie aiid 1970 1990 
McClure, Jones & Co., N. Y...... 68 73 J. S. Rippel & Co., Newark......... 301% 31% I eager Tie tf ¥ Peete eee eee 1970 1990 
City of New York Ins. Co. Philadelphia National Fire sews & UO., Hdartiord.........+.--- v6 vs \ 
Arthur Atkins & Co., N. Y.......... 685 715 Morley, Wood & Co., Phila....... se 28 29 pair ane = x 7 = 
McClure, Jones & Co.. N. Y......-.. 685 700 Reliance Fite eGo. Phin a a NEW ENGLAND STOCKS sure 
Commercial Cas. Ins. Co. Morley, Wood & Co., Phila...... és 3t 2 nr 2 ieee peaks, 
Miliken & Pell, Newark, N. J........ 60 62 Republic Fire, Pittsburgh - a Seon eee ——— on 18 20 tabl 
J. S. Rippel & Co., Newark......... 61 63 Henry G. Rolston & Co., N. ¥. C.. 4: 47 Bost ay od a ly On, SHC,, BOSOM... - “ tion 
Constitutional Ind. Ins. Co. Security Ins. Co. of New Haven (ex rights) he D ‘Chas A De y+ en 15 25 : 
Morley, Wood & Co., Phila......... 33 37 McClure, Jones & Co., N. 153 158 a con edict i Digi RE e 9, Semeireene «#5 = ing. 
Continental Ins. Co. Arthur Atkins & Co., N. v fos SG wre ok 153 160 edgy yg ong TP a 1125 by 
Lewis-& Co., Hartford.............. 91 92 Lewis & Co., Hartford.............. 150 158 L “2 eC va, ae ” see 1125 iid0 NV 
Eagle Fire (Newark) St. Paul F. & M. Ins. Co. * Cc ‘tol Fir Tis C Bruen Baie cinta ieee ai = toe 
J. S. Rippel & Co., Newark....... 97 100 McKinley & Co., N. We oan istaas see's 230 235 a “se z a & Co a ella _ 
Fidelity and C asualty McClure, Jones & Co., N. Y......... 225 235 Sth “i ” 09 OS : 95 rf 
Arthur Atkins & Co., N.Y........ 217 223 say rng eee N. y ve iis es a el a ie ache ae 285 J 
Fidelity-Phoenix rthur Atkins Be Monin ce ekes 31§ 33 = 7 AORN tag Oe ea = age 
Lewis & Co., Hartford.............. 91 92 ate oe. Jones & Co.,N.Y........ 315 325 SS ake Cg oy a ee ae 
Fire Association of Philadelphia Sun Life A ” ‘ tees ‘ ; 
Morley, Wood & Co., Phila. 74 76 _. Lewis & Co., Hartford.............. 1990 2010 a ya Ins. hog ag om on thu 
McClure, Jones & Co., N. ¥ 75 77 Transportation Insurance : $ M Tt ‘ste = PE a Bee oe siot 
Firemen’s Insurance Co. of Newark (ex.) MeChure, Jomea & Go. NOW occ ce ccs 48 52 . Cha : 7 aoe Co a ene 25 35. bat: 
Miliken & Pell, Newark, N. J........ 5614 5714 Uo: & BG. fi =e 2 New En zz wey, ad io i cia 3 aut 
McClure, Jones & Co., N. Y......... 57 58 McClure, Jones & Co., N. Y. 8 455 465 + Ninang ¥ ey a 55 60 aut! 
Henry G. Rolston & Co., N. ee Ae 56 57 U. S. Fire Ins. Co. ie N <r pin rand Fire too * pro 
J: S. Rippel & Co., Newark...... 6.14 5714 Lewis Bc Gois Marth So sade cae ees 490 505 2 Ch = a Dav & C I eines 550 560 
L. A. Hollander & Co., Newark... 5634 571 McClure, Jones Bee INE hi crs 490 500 as. 1. Vay O., LnC., cee 90! = 
Franklin Capitol Corp. (Newark) — 
Miliken & Pell, Newark, N. J........ 1914 2014 
— Fire bea pa H li Fi I | 
Arthur Atkins & Co., N. Y.......... 0 420 f | 
McClure, Jones & Co., N. Y........ 410 420 ailrax ire insurance | INDEPENDENCE 
Glens Falls . . 
Arthur Atkins & Co., N. Y...... 61 65 New Brunswick Fire Ins. 
Lew & Co., Hartford. ....... 0060. 60 63 a 
Globe & Rutge rs ° 4 
eh og 2950 Harmonia Fire Insurance | 
Curtis & Sanger, of eres: 2900 3000 : . f | 
McClure, Jones & Co. N, _ pee 2900 3000 Notable progress of the Com- | 
peg ane ois Ok nn zt Great American Insurance | |) Notable progress of the Com- 
Great American 1 Ins. Co. e | pe y . 
Henry G. Rolston & Co., N. Y...... 57 58 Independence Indemnity | Income: 
McClure, Jones & Co., ROW ove scave 7 58 | 1923 $2 708 999 
Arthur Atkins & Co., N. , Cee ; 58 60 Ae b os. deh 
Guardian Fire Assn. Corp. (new stock) Amer. Equita le Assur. | ’ ? 
Henry G. Rolston & Co., , See 128 132 N a | 1925 hag) ie: Sever cules 7,095,260 
Hanover Fire (new stock) ‘ l l | 
——— = 206 ational Casualty i |= Berea 8,532,780 
Lewis & Co., Hartford......,....... 91 95 ° | AL: .. 
| Thi l ht 
Halifax Fire | | Peoples Natl. Fire Ins. | s Stock should be boug | 
Morley, Wood & Co., Phila...... 94 96 l for tuture enhancement in value. 
Harmonia Ins. Co. : | | 
Aster Aikins Co., N.V........-..- 7% O79 Baltimore Amer. Ins. | ie 
tan i N Li I | Price on Application | 
McKinley & Co., N.Y. okeeeas 630 640 ti l ibert nsur } 
McClure, Jones & Co., N. Y. 630 640 ationa y uf. | C | 
Hudson Cas. Ins. Co. C . Perez F, Huff 0., Inc. 
Mckaniey & Co., N.Y. C.....66:.0.0% 14)6 1514 
Importers and Exporters J. Roy PROSSER & Co. Insurance & Bank Stocks | 
Arthur Atkins & Co., N. Y.......... 106 109 | e | | 
Curtis & Sanger, N. Y.............. 106 109 Dealers in Over-the-Counter Securities | 75 eee Lane, New York | 
McClure, Jones & Co., N. Y......... 106 110 onpe | ele one Beekman 6480 L. 
Independence Indemnity (new stock) 52 William St., N. Y. Hanover 7728 Telep | — 
Morley, Wood & Co., Phila......... 36 37 
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Old Colony Insurance 
Chas. A. Day & Co., Inc., Boston.... 275 
Providence-Washington i aes 


Chas. A. Day & Co., Ins., Boston.... 0 

McClure, Jones & Co., N. Y......... 825 835 
Springfield Fire and Marine (new) 

Chas. A. Day & Co., Inc., Boston.... 250 260 
United Life and Accident Ins. Co. 

Chas. A. Day & Co., Inc., Boston.... 33 38 


REVENUE BILL AMENDMENT COVERS 
MUTUALS 
Losses from Propery Sales May Be De- 
ducted from Gross Income 

WasuHincton, D. C., May 22.—Mutual com- 
panies other than life are to be allowed to deduct 
from gross income all losses sustained from the 
sale or other disposition of property under the 
terms of an amendment to the revenue bill pro- 
posed by Senator Reed of Pennsylvania and 
adopted May 21. Just prior to final passage of 
the bill by the senate, it was explained by Sen- 
ator Reed that mutuals are now taxed upon the 
profits derived from dealings in stocks, bonds 
or real estate, while stock companies are not so 
taxed, this was characterized by him as an acci- 
dent of legislation which should be remedied. 
The amendment does not cover life companies, 
which had previously been disposed of when the 
senate refused to accept amendments subjecting 
them to tax on such dealings. 

The bill is now before a conference commit- 
tee for reconciliation of the differences between 
the house and senate, which include the Reed 
amendment to which it will be necessary to 
secure the approval of the house. 


Montana Ruling Upheld 

A long standing ruling of the Montana in- 
surance commissioner to the effect that the es- 
tablishment of a mercantile agency is in viola- 
tion of the insurance law and constitutes rebat- 
ing. A contest of this ruling has been upheld 
by an opinion of the attorney general of Mon- 
tana, who concludes his argument as follows: 

It is therefore my opinion that where the 
agency is created for the sole purpose of allow- 
ing the owner to insure his own property and 
thus secure the benefits of the agent’s commis- 
sion on the premium, this would constitute re- 
bating under our statute and that your office has 
authority to make the ruling mentioned herein 
prohibiting the appointment of such agents. 
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RECEDES FROM POSITION. 


Pennsylvania Commissioner Admits 
New York and Jersey Companies 


MASSACHUSETTS SITUATION TENSE 





Licenses Still Held Up There—No Action in 
Texas—Bay State Holding Up Retalia- 
tory Law 

PHILADELPHIA, PeNNA., May 21.—Prior to 
sailing for France last Saturday with the Penn- 
sylvania World War Memorial Commission, 
[Insurance Commissioner M. H. Taggart re- 
ceded from his position in temporarily with- 
holding applications for licenses of outside 
companies and announced that six companies— 
four from New York and two from New Jer- 
sey—would be admitted. 

He took no action, however, on the application 
of the Trinity Fire of Texas and the Massa- 
chusetts Casualty of Massachusetts and the con- 
dition as regards those two States remains un- 
changed with Texas refusing to renew licenses 
of Pennsylvania companies as they expire and 
Massachusetts temporarily disregarding appli- 
cations of Pennsylvania companies for licenses 
in that State. 

The companies admitted by Colonel Taggart 
are the Transportation Fire, the American 
Merchant Marine, the Brooklyn Fire and the 
Guardian Fire, all of New York, and the Bank- 
ers National Life of Jersey City and the Mer- 
chants’ and Manufacturers’ Fire of Newark. 

His decision to admit the six companies, 
Colonel Taggart said, was reached after a con- 
ference with the Department of Justice. How- 
ever, it is said that a conference he had with 
Governor Fisher, at which the Governor is 
said to have suggested that he modify his stand, 
also had an important part in his action. 

The licensing of the four New York compa- 
nies and the two from New Jersey straightens 
out the New York situation and ends the 
strained relations with New Jersey. The Jer- 
sey department, it is said, will this week admit 
the Pennsylvania companies whose application 
for licenses it had been holding up. 

In his statement, Colonel Taggart said that 
the Bankers National Life of Jersey City and 
the Transportation Fire and American Mer- 
chant Marine of New York would be admitted 
at once while permits would be issued the other 
three companies upon receipt of certain missing 
papers required to complete the form of appli- 
cation on file. ‘ 


Boston, Mass., May 21.—In the recent de- 
cision of Commissioner Taggart of Pennsyl- 
vania to admit only companies of certain States 
to that Commonwealth, and debar those of 
certain other States, Massachusetts appears to 
have been relegated to the latter class. The 
admission of at least one company of the Bay 
State has been before the Pennsylvania commis- 
sioner for some weeks, dangling between an 
absolute refusal, and the possibility of Massa- 
chusetts applying the retaliatory law in connec- 
tion with the admission of one of two Pennsyl- 
yania companies’ applications from which have 
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been pending before the Massachusetts com- 
missioner for some time. No conclusions have 
been reached by the latter official, however, in 
respect to these applications, one of which is that 
of a new million dollar stock fire and marine 
company, with an influential board of directors, 
and the other a mutual company, also newly 
organized to write fire insurance, which has not 
fully qualified. Requirements have been out- 
lined for a third Pennsylvania company con- 
templating making application. The Massachu- 
setts law definitely provides that if prohibitions 
are imposed on her companies by other States, 
like prohibitions shall be applied in Massachu- 
setts to companies of those States. 





COMMENT ON SYLVANIA OVERSUB- 
CRIPTION 
Capital Increase Brings Request for 130,= 
000 Extra Shares 

PHILADELPHIA, PENNA., May 21.—The man- 
ner in which the stock offering of the Sylvania 
Insurance Company was oversubscribed is fur- 
nishing the main tcpic for discussion along the 
street. 

The Sylvania, about a fortnight ago, an- 
nounced the offering of 55,000 shares at $10 par 
value to increase the company’s capital from 
$200,000 to $750,000. The demand was large 
and immediate and, before the company knew 
what was happening, the offering had been 
oversubscribed to the extent of 130,000 shares 
—more than double the original offering. 

In view of the large demand for Sylvania 
stock, directors of the company decided to still 
further increase the capital of the company to 
$1,500,000, consisting of 150,000 shares of stock 
with a par value of $10. This figure will give 
the company surplus and reserve funds, ex- 
cluding the capital, of about $3,000,000. 





Connecticut Fire Companies Made Profit 
in 1927 


An underwriting profit of $6,498,790.84 was 
made by the stock fire insurance companies of 
Connecticut during the year 1927, according 
to the annual fire and marine insurance report 
covering the year made public to-day by Insur- 
ance Commissioner Howard P. Dunham. This 
is in sharp contrast with the year 1926 when 
their underwriting operations resulted in a loss 
of $18,968,350.17. 

The percentage of losses incurred to pre- 
miums earned for the Connecticut companies 
was 50.91 per cent in 1927, as compared with 
64.30 per cent in 1926. Their investment 
experience was also highly profitable. Invest- 
ment gains in surplus increased materially, be- 
ing $27,369,197, as compared with $17,000,521 
for the preceding year. Dividends declared 
were $7,164,000 in 1927, as compared with $5,- 
964,000 in 1926. The interest and rents earned 
by these companies amounted to $11,499,190 
in 1927, which was a slight increase over the 
preceding year. 


The year 1927 was one of abnormal pros- 
perity for all the companies licensed to do busi- 
ness in Connecticut. 
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Increase of Fire Hazard 

Increase of hazard as applied to the situa- 
tion and circumstances affecting the risk 
means something of duration, and a casua! 
change of the temporary character does not 
generally render a policy void. 

The assured was a wholesale dealer in gen- 
eral merchandise specializing in leather and 
textile goods. A great deal of the concern’s 
stock was composed of clothing and various 
other commodities purchased from the United 
States Government after the war. This mer- 
chandise was kept in a storehouse, and the as- 
sured in order to exterminate moths used 
naphthalene flakes and idico. This means of 
extermination of the moths was employed 
about sixty days before the fire and was found 
to be unsatisfactory. The assured then at- 
tempted to use a method of burning sulphur 
candles which method was suggested at an 
army base. 

On the night of July 16, 1923, about six 
dozen sulphur candles were used for fumigat- 
ing. The superintendent of the assured testi- 
fied that each candle was placed in the bottom 
of a metal water bucket, containing water to 
the height of one inch, which was set along the 
aisles of the rooms about ten feet apart. The 
windows and doors were then locked and the 
next morning it was found that all the candles 
with the exception of one, which did not ignite, 
had burned out. Two days later the same pro- 
cess was used, and the fire resulted, the evi- 
dence tending to show that the flame of the 
sulphur candles ignited the vapor of the naph- 
thalene and idico. Furthermore, it appears that 
these were the only two occasions upon which 
the sulphur candles were used and the only 
occasions during which the risk was increased. 

At the trial the question was presented to 
the jury whether or not these fumigating pro- 
cesses with sulphur candles increased the risk, 
the jury answering in the affirmative and for 
this reason the respondents contend the policies 
are void and there can be no recovery. 

On appeal to the Supreme Judicial Court of 
Massachusetts, it was held that in order to 
increase the hazard so as to make the policy 
void, the situation and circumstances affecting 
the risk must be something of duration and not 
merely a casual change. In further holding that 
the circumstances above mentioned did not void 
the policy, the court of review said: 

“A risk may be increased within the mean- 
ing of the policy, making the policy void, 
although the risk is not permanently increased 
(Lyman v. State Mutual Fire Ins. Co., 14 Allen, 
329; Kyte v. Commercial Union Assurance Co., 
149 Mass., 116, 21 N.E., 361, 3 L. R. A., 508). 
But these words ‘situation or circumstances 
affecting the risk’ ‘imply something of duration, 
and a casual change of a temporary character 
would not ordinarily render the policy void 
under this provision’ (First Congregational 
Church of Rockland v. Holyoke Mutual Fire 
Ins. Co., 158 Mass., 475, 478, 33 N. E., 572, 


19 L. R. A., 587, 35 Am. St. Rep., 508). 

“A policy is not void under a condition of 
this kind because the insured was negligent; 
his acts increasing the risk must be more than 
casual or temporary; ordinary repairs and 
changes of the premises insured of a tempo- 
rary character do not render a policy void, 
although the property may be exposed to an 
additional hazard (Bouchard v. ‘Dirigo Mutual 
Fire Ins. Co., 113 Me., 17, 92 A., 899, L. R. A., 
1915-D, 187: Angier v. Western Assurance Co., 
10S. D., 82;-87,.°71 NeW., -761,. 66 -Am. ‘St: 
Rep., 685; Shaw vs. Robberds, 6 Adol. & E,, 
75). The naphthalene had been used before the 
policies were issued, and no change in the situa- 
tion resulted from its use. It was because of the 
use of the sulphur candles that the risk was 
increased, and as this was shown to be a casual 
or temporary change, no question of fact was 
presented for the jury to pass on. As a matter 
of law ‘the situation or circumstances’ were not 
so altered within the meaning of the insurance 
contract ‘as to cause an increase of such risk.’ 
There was no evidence to warrant the finding 
of the jury, and the judge was right in disre- 
garding it.” 

(Thomson Kelly Co. v. United States Mer- 
chants & Shippers Ins. Co., 160 N.E., Re- 
porter 668.) 





Increasing of Hazard—False Swearing 

Where the increase of hazard ceases a 
considerable length of time before the fire, 
it cannot be used as a defense since the loss 
did not occur while the hazard was in- 
creased. Furthermore false swearings as to 
value only constitutes a defense where it 
appears that the over-valuation was inten- 
tional and fraudulent. 

The only questions for review, in the case 
at bar, were those in connection with the motion 
made by the defendant insurance company at the 
close of the trial. The defendant at that time 
moved for direction of a verdict in its behalf 
on the grounds: first, that the plaintiff assured 
had sworn falsely as to the value of the prop- 
erty insured: second, that on plaintiff’s own 
testimony there was an increase of hazard: and 
third, there was no competent evidence of 
damage. 

In considering these points the Circuit Court 
of Appeals held that in order to make over- 
valuation a defense to an action under a policy 
it must be shown that such over-valuation was 
intentional and fraudulent. §Over-valuation 
through mistake or inadvertence is not sufficient 
says the court and the question was properly 
presented to the jury, the jury finding against 
the plaintiff in error. 

The assured admitted that about three months 
prior to the fire she had been arrested and fined 
for making moonshine in the insured property. 
However, in considering this question of in- 
crease in hazard the court held that the loss 
did not occur while the hazard was increased 

but three months there afterwards and that an 
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WHAT THE RECENT CASES HOLD 


The mere fact that there is a naked legal 
title outstanding does not of itself void a fire 
policy which requires that the interest of the 
assured be no other than unconditional and sole- 
ownership, provided that the assured is the 
entire beneficial owner of the premises. Hovw- 
ever, ownership of a mere life estate is not 
sufficient to meet the requirements of the pol- 
icy as to sole and unconditional ownership 
(Gunn vs. Palatine Insurance Company Ltd. of 
London, Supreme Court of Alabama, 114 South- 
ern Reporter 785.) 





Where the assured gives notice to the com- 
pany before the end of the first year of the 
policy, for which the cash premium was paid, 
that it does cancel certain fire and tornado poli- 
cies in accordance with policy provisions per- 
mitting cancellation upon the request of the 
assured, such action is held to bring to an end 
the liability of the assured to the company on 
a certain note given for premiums for addi- 
tional four years originally contemplated by 
the policy. (Hartford Fire Insurance Company 
vs. Hines, Alabama Court of Appeals 114 South- 
ern Reporter 785.) 





The insured, after he had been erroneously 
informed that his policy had expired, pur- 
chased additional insurance and subsequent to 
the fire stated to the original insurer in his 
proof of loss that he had no additional insur- 
ance; held that the original policy is void in 
accordance with certain provisions contained 
therein forbidding additional insurance without 
the company’s consent, on the ground that the 
assured in failing to inform the company of the 
additional insurance before the adjustment and 
settlement, stood in the same attitude as if he 
had procured such additional insurance with 
the knowledge that the original policy had not 
expired. The insured is bound by his state- 
ments made in the proof of loss that there was 
no additional insurance on the property cov- 
ered even though he did not know that the 
proof of loss contained such a statement be- 
cause he is duty bound to read the proof of 
loss and determine for himself what it does 
actually contain. (National Union Fire Insur- 
ance Company vs. Provine Supreme Court of 
Miss., 114 Southern Reporter 730.) 








increase of hazard under these circumstances 
cannot be used as a defense to an action on 
policy. 

In taking up the third point, viz., that there 
was no competent evidence of damages, the 
court held that the assured was competent to 
testify as to the value of her own household 
goods. 

(National Fire Insurance Company of Hart- 
ford, Connecticut vs. Renier Circuit Court of 
Appeals Seventh Circuit, 22 Federal Reporter 
[2nd] 671.) 
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-L-IBERTY L-IFE- 
Life—Accident—Health 


Participating—Non-Participating 


A complete program of service for Agents, 
Policyholders and Prospects 


Desirable agency opportunities worth 
while 


IF—your references and qualifications 
are satisfactory 


Replies strictly confidential 


Charlés A. Moore, President 
F. A. Ferguson, Agency Vice-President 


Topeka, Kansas 























Is the Home Office 
Alive to Your Problems? 


T IS DIFFICULT for the man in the Home 
Office to appreciate your problems in the 
field unless he can get them from your stand- 
point. Close contact with agents, plus a readi- 
ness to be sympathetic to agents’ problems, has 
created in the U. S. F. and G. field force a spirit 
that is properly reflected in increasing premium 
volume. 


UNITED STATES FIDELITY 
AND GUARANTY 
COMPANY 


Home Office: BALTIMORE, MARYLAND 





Essentially an Agency Company 














SNAP OYE 


CHICAGO 








NOW READY 





DOWN TO BRASS TACKS ...... 





PRICE $2.85 
Discount on quantity orders 


THE SPECTATOR COMPANY 


NEW YORK 
ORDER YOUR COPY TODAY => 


Why Use Letters?—Reasons, explanations and examples. 
The Mailing List—How, when and where to prepare it. 

The Prospect—His motives and reactions analyzed. 

The Letter—Its format, message and objective. 

Mailing the Letter—Times, places and methods detailed. 
Postal Information—The latest regulations and rules. 
Following Up the Direct-Mail Appeal—Cashing in on success. 
Summary—Personalized advertising, a recapitulation. 


An extraordinary new book on ‘‘Direct Mail Advertis- 
ing as a Business Builder for Local Fire and Casvalty 
Agents”! Consider these chapter headings—they mean 
real money to you: 





HIS remarkable volume was 

compiled by Chauncey S. 
S. Miller and is based on actual 
experience and proved ideas. 
Agents, field men, company 
executives and publicity and 
advertising directors who have 
seen advance proofs call it the 
practical answer to a definite 
problem. 











THE SPECTATOR COMPANY 
135 William St., New York, N. Y, 


Please send ...... cop.... of Down to Brass Tacks 
for which ...... agree to pay you $2.85 per copy. 
NENG ido s sconsiadnudvdenaavegdsasnedadednanusaes 
RAMONE 6b cec'scgexcecescadsdideoncucceceudsereda 
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BIG OPPORTUNITIES IN TEXAS WITH 


Great Republic Life Insurance Company 
OF LOS ANGELES 


This Company has attractive General Agency openings in 
Texas at Houston, San Antonio, Amarillo and other points in 
the State. Very attractive first year and renewal commissions 
and exceptional line of policies. If you have a satisfactory 
record of successful experience and are interested in building a 
profitable future with a progressive Western company, com- 
municate immediately with W. H. Savage, Vice President, 
Great Republic Life Building, Los Angeles, Calif., who expects 
to visit Texas about May 1 and will arrange to see you person- 
ally. 











THE GUARANTY LIFE INS. 60, 


DAVENPORT, IA. 





New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mgr. 











An Exceptional Opportunity 


for 
General Agency Contract 
Unusually Liberal Terms 
Splendid Territory 
Home Office Cooperation 


Oldest Legal Reserve Company in Texas. 


Texas Life Insurance Company 
Write Today Waco, Texas 








EUREKA MARYLAND ASSURANCE CORP. 
of 
BALTIMORE, MARYLAND 
Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOSH. N. WARFIELD, JR., Pres. J. BARRY MAHOOL, Vice-Pres. 
A. W. MEARS, Sec’y A. VICTOR WEAVER, Treas. 











“A Life Insurance Company” 


Having a Special Proposition to submit to a 
selected limited number of people in the States 
of Maryland and Virginia desires to secure the 
services of two high-class Life Insurance Sales- 
men. 


Address: Confidential care THE SPECTATOR 
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Central States Life 


Insurance Company 
St. Louis, Mo. 


Policies for All Ages 1 to 70 

Both Participating and Non Participating 

Children’s Policies with Beneficiary In- 
surance 

Disability and Double Indemnity 

Surgical and Dismemberment Benefits 

Special Monthly Premium Plan 

Non Medical | 

Standard and Sub-Standard 

Sales Planning Circularization 

Perseverance and Producers Clubs 

Special and Standard Policies 





AVAILABLE TERRITORY IN _ ARK., 
CALIF., COLO., FLA., IDA., IOWA, ILL., 
KAN., MO., MONT., MINN., NEBR., 
OKLA., N. M., S. D., TEX., UTAH, WYO. 











WRITE DIRECT TO HOME OFFICE 
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NEW YORK 














BA_TIMORE 





A PROGRESSIVE 


SURETY and CASUALTY 











COMPANY 
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EQUITABLE FINANCIAL 
CORPORATION 


Holding Company Formed to Handle 
Insurance and Other Securities 


BACKED BY CAPABLE MANAGEMENT 


Interests Affiliated With Equitable Casu- 
alty and Surety Join in New Venture 
Interests identified with the Equitable Casu- 

alty and Surety Company, New York, have or- 

ganized the Equitable Financial Corporation 
which will have its home office at 2 Lafayette 
street, New York city. 

The Equitable Financial Corporation is a 
company formed for the purpose of holding 
securities of insurance companies, mortgage 
companies, banks and other institutions and, in 
addition, contemplates the formation and under- 
writing of various other companies together 
with the distribution of their corporate securi- 
ties. Stock of the new corporation is being 
subscribed in units of four shares of Class A 
stock with a par value of $20 and one share 
of Class B stock with no par value. ‘Dividends 
of 6 per cent will be paid on the Class A issue. 
There will be 250,000 shares of Class A stock 
and 250,000 shares of Class B stock. 

Louis Blauner is president of the Equitable 
Financial Corporation and counsel are Koenig, 
Sittenfield & Bachner. The Bank of the United 
States is the transfer agent and the Colonial 
Bank is registrar. Assets of the corporation 
will be at least $5,000,000 in cash. 

The management of the Equitable Financial 
Corporation is in the hands of a capable board 
of directors. including Julius Blauner, vice- 
president of the Seventh National Bank, New 
York;. Joseph D. R. Freed, Freed-Eisemann 
Radio Corporation; Harold Spielberg, chairman 
of the board of the Equitable Casualty and 
Surety; Louis H. Kingstone, president of the 
Laird Company; Samuel S. Koenig, attorney 
and Republican committeeman; Maurice Rent- 
ner, Maurice Rentner & Company; Louis and 
Isidore Blauner, merchants; Arnold Gottlieb, 
president of the Magoba Construction Company ; 
Henry Fine, M. Fine & Sons; Bernard Spiel- 
vice-president, Equitable Casualty and 
Surety Company; and David: Scope, manager 
of Cabco, Inc. 

The increase in capital and surplus of the 
Equitable Casualty and Surety, to over $2,- 
000,000, will be completed by next month under 
the legal direction of Olvaney, Eisner & Don- 
nelly, counsel for the company. 


berg, 


Guardian Casualty Licensed in 
Massachusetts 
Mass., May 22.—The 


Boston, Guardian 


Casualty Company of Buffalo, which was in- 
corporated this year, received a license from the 
Massachusetts 


commissioner on May 19 to 


transact the business of fidelity, accident, health, 
automobile liability, and property damage, 
workmen’s compensation and theft insurance. 
The new company has a capital of $1,000,000 
and will be represented in Massachusetts 
through A. N. McLean of Boston. 


INSURANCE FOR AIR= 
CRAFT EMPLOYEES 
Bill Introduced Covers Interstate and For- 
eign Air Commerce 

WasHINcTON, D. C., May 21.—All persons 
engaged in interstate aviation activities would 
be covered by compulsory insurance under a 
bill introduced in the House of Representativés 
last week by Congressman LaGuardia of New 
York. The measure would extend the provi- 
sions of the longshoremen’s act of 1927 so as to 
provide compensation for disability or death re- 
sulting from injuries to employees engaged in 
interstate or foreign air commerce. 

All persons or concerns engaged in interstate 
or foreign transportation, in whole or in part 
by aircraft, or persons or property for hire, 
navigation of aircraft in furtherance of a busi- 
ness, or navigation of aircraft from one place 
to another for operation in the conduct of a 
business would be required to carry insurance 
covering all employees. 


COMPULSORY 





Ten Leaders in Auto Liability Insur- 
ance for the Year 1927—Com- 
piled by The Spectator 

Net 
Name and Location Premiums 
of Company Received 
Travelers Ins., Hartford..... $14,803,503 


Atina Uste, Hartiord:......<. 7,689,751 
United States Fidelity and 

Guaranty, Baltimore ....... 6,791,928 
Hartford Accident and Indem- 

nity, Elartlord: 2463 4cis<ncs 6,741,304 
General Accident Fire and 

Life, Philadelphia ......... 5,933,255 
Fidelity and Cas., N. Y...... 5,931,240 
Maryland Cas., Baltimore..... 5,639,807 
Globe Indemnity, Newark.... 5,498,476 


5,391.965 


Employers Liability, Boston.. 
5,014,722 


Standard Accident, Detroit... 





Oth oie soc n aces $69,441,951 


The ten leaders in auto liability insur- 
ance in 1926 had a net premium income 
of $65,139,793, so that the increase in 
1927 amounted to $4,302,158. 











New York Accident and Health Under- 
writers’ Dinner Next Monday 

The first dinner meeting of the Accident and 
Health Underwriters Club of New York will 
be held at Keene’s Chop House in that city 
next Monday evening. Reservations for the 
affair are in charge of A. J. Mountrey, 123 
William street, New York city, and addresses 
by prominent speakers, followed by entertain- 
ment, have been arranged. 
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WISCONSIN CONSULTS THE 
‘(DOPE SHEET”’ 





Evolves Plan for Undesirable Com=- 
pensation Lines 


STATE BUREAU SEEKS MEMBERS” 
SUPPORT 


Would Allocate Risks to Companies in 
Proportion to Premium Writings 
Under a plan recently devised by Wisconsin, 
all dubious workmen’s compensation risks in 
that State would be referred to George F. Hay- 
don, manager of the Wisconsin Compensation 
Rating and Inspection Bureau, and would be 
allocated by him to designated companies oper- 

ating in the Badger State. 

Assignment of the risks would be made in 
proportion to the premium writings of the sev- 
eral companies, and the Bureau’s rating com- 
mittee would fix rules and particular rates 
wherever circumstances pointed the advisability 
of this course. 

All members of the Wisconsin Bureau wilf 
be circularized regarding the feasibility of the 
scheme and an effort will be made to determine 
whether enough members think it practical to 
insure its success. The evolution of the pro- 
posed plan followed consideration of many other 
measures, and resulted from the fact that none 
of the other plans presented seemed to carry 
the particular risk between the time when the 
necessity for the coverage became obvious and 
the actual date of extension. Coverage as and 
when desired was deemed essential provided that 
the insurance could be canceled if the policy- 
holder is unwilling to stand the cost or does 
not co-operate in accident prevention work. 

The Ocean Accident and Guarantee and the 
Builders’ Mutual Casualty were appointed to 
the rating committee, while the Norwich Union 
Indemnity and the Liberty Mutual were named 
for the governing committee. 





Accident Register Out 
(Concluded from page 3) 
surance officials, a calendar, as well as explan- 
atory notes. 

A feature of the 1928 edition is a supple- 
mentary list of the smaller stock companies 
showing assets, surplus, premiums received and 
losses paid. 

In all, the Pocket Register of Accident In- 
surance embraces sixty-four pages and cover and 
exhibits the statistics of companies and asso- 
ciations transacting accident and health insur- 
ance. The book is unique in that it is the only 
publication in the field solely devoted to a pres- 
entation of the financial standings of accident 
and health companies and associations. In ma- 
nila binding, the Pocket Register sells at sev- 
enty-five cents per copy; a special edition, in 
flexible pocket book, sells for $1.25. 
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American Re-Insurance Co. 


of Pennsylvania 


New York, N. Y. 
$5,295,365.27 


67 Wall Street 
Assets - - 


Capital and Surplu - - 2,093,903.92 
Voluntary Catastrophe Reserve 500,000.00 
- 2,701,461.35 


Reserves - - 


RE-INSURANCE ONLY 
CASUALTY LINES 


Competing with no direct-writing Insurance Company 


Qualified before U. S. Treasury and Licensed by Principal States 


Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 














What’s Ahead? 


If the answer does not satisfy, learn the 
advantages of a contract with Fidelity. 
More than 36,000 direct leads a year 
from Head Office lead service. 


Fidelity is a low net-cost Company, 
operating in forty states. Full level 
net premium reserve basis. Over $366,- 
000,000 insurance in force — growing 
rapidly. 

Write for our booklet “What's Ahead?” 


The Fidelity Mutual Life Insurance Co. 
PHILADELPHIA 


Walter LeMar Talbot, President 














Home Office Building 


Jefferson Standard 
LIFE INSURANCE CO. 


has some excelleni 
territory open 


if Interested, Write 


- JULIAN PRICE 
President 


OVER 
320 MILLIONS 
INSURANCE IN FORCE 


























An Extract From 
Best’s 1928 Reports— 


“This Company [Northwestern National Life, Minneap- 
olis] is jointly controlled by its policyholders and shareholders. 
The directorate is composed of prominent business men of 
the Northwest, leaders in the financial, commercial, and in- 
dustrial world, who actively direct the affairs of the Company 
through an executive committee composed of six of its mem- 
bers. It has had a very rapid, yet conservative 
growth. Its surplus is ample. The expense of management 
and the cost of new business is low. The mortality rate is 
very favorable. Its investments are diversified and yield a 
very good return. Death claims are promptly paid. 
Net cost under its participating policies is very low. 

*Our general rating of this company is ‘excellent’ 

“Dividends on the stock are limited to the interest on the 
capital and the profits derived from non-participating business. 
No surplus derived from participating business paid to share- 
holders. These provisions are all praiseworthy and 
very fair.”’ 








-——Best’s Life Insurance Reports, New York, 1928. 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


0. J. ARNOLD, parsworr 


Minneapolis.Minn. 
STRONG— —LIBERAL 


The Company combining with all the advantages of mutuality, 
the benefits of a substantial capital. 


*Highest rating awarded. 

















Another ATLANTIC Advantage! 


Increase in Dividends Paid 
on Participating Policies 
Effective April 1, 1928 
Honestly, It’s the Best Policy 


Atlantic Life Insurance Company 
Richmond, Virginia 











The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings ce of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. Bryan Kyle, Medical Director 


Independence Square Philadelphia, Pa. 

















ACACIA 


An Institution—Not a Commercial Company 
Insurance in Force...... ....-Over $265,000,000 
RN AS TH MRR Re Over $23,000,000 

Ideal Agents Month- 
ly Income _ Contract 


LOW NET COST REAL SERVICE 
Aeacia Mutual Life Association 


WILLIAM MONTGOMERY, President 
Homer Building Washington, D. C. 
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CELEBRATES THIRTIETH 
ANNIVERSARY 





Maryland Casualty Holds Impressive 
Exercises at Home Office 





ELABORATE PROGRAM OF BUSINESS 
AND ENTERTAINMENT 





Governor of State, Insurance Commis- 
sioner and Mayor of Baltimore Were 
Banquet Speakers 

Over 300 guests attended the thirtieth anni- 
versary celebration of the Maryland Casualty 
Company at the home office in Baltimore on 
May 16, 17 and 18. The headquarters of the 
celebration was the Hotel Emerson. Guests 
registered from as far west as San Francisco, 
Seattle, Portland, Los Angeles and San Diego, 
while Porto Rico, Cuba and Canada were rep- 
sented by agents and company field men. 

The formal celebration opened Wednesday 
with a reception in the Company Club House 
by the president, director, officers and staff, fol- 
lowed by the announcement and awarding of 
prizes to the winners of the agency contests. 

A luncheon was served in the club house on 
the second floor to the visitors while almost a 
thousand employees were the guests of the com- 
pany at luncheon in the cafeteria in the Club 
House. 

A golf tournament was staged at the Roland 
Park course of the Baltimore Country Club in 
which over fifty golfers participated. The coun- 
try club was the scene of a bridge tournament, 
while the more athletically inclined were chas- 
ing the golf ball. A tea at the country club 
closed the events of the afternoon. 

The banquet was held in the ballroom of the 
club house at night and was attended by nearly 
350 guests. Governor Albert C. Ritchie of 
Maryland, Honorable William F. Broening, 
Mayor of Baltimore, Honorable Carville D. 
Benson, Insurance Commissioner of Maryland, 


and President F. Highlands Burns were the 
speakers. Austin McLanahan, a director of the 
company and president of the Savings Bank of 
Baltimore, acted as toastmaster. 

A steamboat cruise on the Chesapeake Bay 
marked the first event on Thursday. The 
steamer “Express” took the visitors and em- 
ployees who had been with the company five 
years or more on the bay trip. The Fire Board 
of Baltimore staged a fire boat demonstration in 
the harbor in honor of the occasion as the boat 
sailed out of the harbor into the bay. 

The formal exercises closed on Thursday 
evening with an entertainment and dance. The 
entertainment was given by the Maryland Cas- 
ualty Women’s Chorus; the Peabody Ensemble ; 
the Venetian Violins and the Criterion Octette 
in the Club House Auditorium. 

Motion pictures taken of the visitors at the 
celebration were shown at the entertainment 
and the dance which followed was held in the 
ballroom of the club house. Friday was devoted 
to conferences with the agents. 


HUDSON CASUALTY ENTERS NEW 
YORK. 
Company Will Do General Casualty Busi- 
ness in Empire State 

The Hudson Casualty Insurance Company, 
Jersey City, has been admitted to do business 
in New York and will write general casualty 
lines in the Empire State. 

The company has completed plans for its 
development in New York and has already ap- 
pointed the following general agents: Stewart 
MacFarland, Glens Falls; Wilbur-Dickerson 
Inc., Poughkeepsie, and Burkart Durning, Inc., 
Albany. 

The Hudson Casualty was organized in 1924, 
but its first year of actual business was 1925. 
Since then it has made consistent progress. At 
the close of 1927 and following an increase in 
March of this year, the company had a capital 
of $1,000,000 and admitted assets of $1,939,538. 
Its premium volume in 1927 was $422,649. 
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INSURANCE COMPANY 
| OF AMERICA : 


| 3 JAMES GIBBS, President 


CASUALTY AND SURETY REINSURANCE 
EXCESS COVERS 


| EXECUTIVE OFFICES 


| Telephone, Beekman 0890 
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$ 600,020 
1,112,511 


New York City 











COMPANIES’ INCOME IS 
$4,500,000,000 





Henry Swift Ives Declares Insurance 
Assets Form 7 Per Cent of Na- 
tional Wealth 





ADDRESS AT NEBRASKA INSURANCE 
DAY 





Speaker Points Out Casualty and Surety 
Premium Volume Is About $1,000, 
000,000 Annually 

That the total annual income of all insurance 
companies probably equals $4,500,000,000, or 5 

per cent of the national income, was the state- 
ment made by Henry Swift Ives, vice-president 
of the Casualty Information Clearing House of 
Chicago, in an address delivered last Friday 
during the celebration of Nebraska Insurance 
Day at Lincoln. Mr. Ives also declared that 
the total assets of all insurance companies ex- 
ceed $15,000,000,000, or 7 per cent of the na- 
tional wealth. 

Speaking on “Is Government Fitted to Handle 
Insurance,” Mr. Ives traced the development 
of commerce and industry since the end of the 
nineteenth century and pointed out that fire risks 
assumed by underwriters in this country in 1893 
did not aggregate more than $20,000,000.000, 
while there was about $6,000,000,000 of life in- 
surance in force and the casualty and surety 
lines were practically unheard of. To-day, said 
the speaker, there is about $85,000,000,000 of life 
insurance in force in the United States, with 
approximately $160,000,000,000 of fire insurance, 
and the casualty and surety companies are re- 
ceiving an annual premium income of about $1,- 
000,000,000. Insurance has kept pace with, and 
been largely responsible for, national growth in 
every respect and there is no need for govern- 
ment entry into insurance, according to Mr. 
Ives. 

Dealing with the question of government go- 
ing into the insurance business and combating 
any such move, Mr. Ives said: 

It always has been our concept that the State 
should protect against foreign aggression, pre- 
serve domestic tranquility, enforce judicial de- 
crees, safeguard property rights and. individual 
liberties and promote education and equality of 
opportunity. When it oversteps these bounds— 
bounds which very definitely outline the proper 
sphere of true democracy—it is sure to get into 
trouble, to retard industrial progress, to depress 
wages and to bring about economic turmoil and 
political degradation. 





EXECUTIVE WANTED 


by a New Accident Insurance Com- 
pany. A man with a good record who 
knows how to get agents and build up 
Accident Insurance business, can make 
a good connection with salary. 


Address, Opportunity 
Care of THE SPECTATOR 
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WHO SAID GOLF WAS A SAFE GAME? 
Travelers Figures Show ‘“Scotland’s Pride’ 
Is Third Most Dangerous Sport 

There are many ways for a golfer to get into 
the rough other than by either natural or arti- 
ficial hazards which most courses contain. 
Again life on the links has been disclosed as 
constituting the third most dangerous sport, as 
far as the occurrence of accidents is concerned, 
actuaries of the Travelers Insurance Company, 
Hartford, have found. In maintaining its posi- 
tion in the front ranks of dangerous sports, golf 
last year was the cause of 8.31 per cent more 
accidents than the year previously, according 
to statistics. 

Of 4452 accidents occurring to people while 
they were participating in sports and recreation, 


456 happened on the links. The very hazards 
that are supposed to make golf a difficult game 
to master form the primary cause of most play- 
ers suffering an injury, as 293 of the 456 acci- 
dents reported resulted from persons slipping 
or falling while making their way over uneven 
ground. 

Baseball, as was the case last year, again 
leads all sports and recreation as far as the 
number of accidents was concerned, having been 
responsible for 631 accidents. 


Employers Indemnity Joins 
The Employers Indemnity Corporation of 
Kansas City, Mo., has been elected a member 
of the Health and Accident Underwriters’ Con- 
ference. 








GEORGE L. RECORD 
Exec. Chr. & Gen’l. Counsel 


JOHN McCUTCHEON 


Treasurer 


CAPITAL 
$1,000,000.00 


DIRECTORS 


J. Fisher Anderson 
John F. Boyle 
James G. Blauvelt 
William J. Field 
Walter P. Gardner 
Andrew M. Hetfield 
F. Hobart Higgins 
Frank J. Higgins 
James Kiernan 

C. David Kreps 





FRANK J. HIGGINS 
President 





Is Pleased to Announce 


Its Authorization by the 


Insurance Department 
to Do Business 
in the 
State of New York 


LIABILITIES 
$415,289.31 


(As of March 1, 1928) 





M. A. KREPS 
Vice-Pres. & Gen. Manager 


F. HOBART HIGGINS 


Secretary 


SURPLUS TO 
POLICYHOLDERS 


$1,504,771.20 


DIRECTORS 


M. A. Kreps 
Alexander MacLeod 
John McCutcheon 
Amos Pinchot 
Arthur Potterton 
George P. Rea 
George L. Record 
F. Raymond Shaw 
W. H. Woodward 
Roy T. Yates 
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NEW JERSEY COMPENSA-= 
TION BUREAU MEETS 





Handling of Small Risks Comes Un: 
der Consideration 





GOVERNING COMMITTEE ELECTED 





Schedule vs. Experience Rating Discussed 
by Chairman A. R. Lawrence 

At the annual meeting of the New Jersey 
Compensation Rating & Inspection Bureau, held 
last week, the governing committee was elected 
as follows: Travelers Insurance Company, 
United States Fidelity and Guaranty, Liberty 
Mutual and New Jersey Manufacturers Casu- 
alty. Chief interest at the sessions centered 
around the problem of schedule versus experi- 
ence rating in compensation business for the 
Garden State with particular emphasis on the 
small risk question. 

The report of A. R. Lawrence, chairman of 
the Bureau, covered the operations of the past 
year and laid special stress on the status of 
small risks and their rating. The early idea of 
a uniform program of rating throughout the 
country on such risks, with five specific points 
involved, had been modified, notable with re- 
gard to loading for profit or for safety margins, 
he said. Dealing with conditions in New Jer- 
sey, Chairman Lawrence declared: 

As to New Jersey, the “modernization” of the 
minimum premium formula was accomplished 
in the rate revision of 1927, the effect of which 
remains largely for future demonstration. The 
theory that small risks are, per se, inherently 
and inevitably less attractive from a loss ratio 
standpoint has been emphatically disproved by 
an analysis by size of premium of the New Jer- 
say business of 23 stock companies’ policy issues 
of 1924-25, which showed practically a constant 
loss ratio for all sizes of risks. 

Schedule rating has again undergone extended 
and critical examination as to its place in the 
make-up and administration of rates and of the 
need for its continuance. A number of fairly 
important questions of detail have arisen in the 
year and have mainly been disposed of in a satis- 
factory manner. It has seemed inexpedient to 
do a great deal in the way of revamping the 
schedule plan until its future place should be 
established. It is believed that the recent re- 
port.of a special committee of the National 
Council has furnished the answer that sched- 
ule rating will remain a fixture for several years 
to come in about its present essential structure 
and we may now proceed to clear up the re- 
maining open points of difficulty. 


Twenty Graduate from 4étna Life’s Cas- 
ualty School 

Twenty young men, representing eleven 
States and almost as many colleges and univer- 
sities, who went to Hartford last February to 
attend the casualty training school conducted 
each year by the tna Life and Affiliated com- 
panies of that city, were guests of the com- 
pany at a dinner in honor of their graduation 
last week. 

At the graduation dinner addresses were 
made by Vice-Presidents William L. Mooney 
and Rawdon W. Myers, by Secretary C. G. 
Hallowell and by Paul C. Bates, of Bates, 
Lively & Pearson, general agents of Portland, 
Ore. One of the men from this agency was 
a member of the graduating class. 
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CHICAGO ACQUISITION 
COSTS 





Surety Situation Muddled in Cook 


County 





COMMISSION TROUBLES TO BE AIRED 





National Surety and New York Indemnity 
Will Pay 30 Per Cent 

Cuicaco, Int., May 22.—The very muddled 
commission situation for surety and _ fidelity 
business in Chicago was dragged out into the 
open last week when the National Surety and 
the New York Indemnity companies, New York, 
announced openly that they would pay a broker- 
age of 30 per cent. Let it be understood that 
neither the National Surety nor the New York 
Indemnity in the past have been paying this 
high brokerage, nor do they expect to “get rich” 
by the new business that the higher payment 
might attract. 

Both companies, in the past, have been ad- 
hering to a 20 per cent brokerage and 10 per 
cent over-riding commission. These companies 
hope to focus the attention of the surety under- 
writers of Chicago and of the National Surety 
Acquisition Cost Conference upon the muddled 
Chicago situation with the hope that they will 
immediately take steps to remedy it. 


Reliance Casualty Has Completed Capital 
Increase 

The $300,000 new capital and $450,000 new 

surplus voted last month by the Reliance Casu- 


alty Insurance Company, Newark, have been 
paid in and the company now has $600,000 cap- 
ital and a surplus of about $580,000. Licenses 
in New York, Maryland and Pennsylvania are 
to be sought at once. The company is planning 
to write practically all casualty lines as well 
as surety and fidelity business in the new terri- 
tory. 


Plate Glass Replacement Association 

Ordered Discontinued 
The New York Superintendent of Insurance 
having held that it was operating as a mu- 
tual insurance company with authorization ‘as 
such, the Merchants Plate Glass Association of 
3eacon has been ordered to discontinue re- 
placing broken glass for its members. The 
Association, organized in 1900, was operated 

without cost by the Mechanics Savings Bank. 


Matthew Griffin Succeeds J. L. Carswell 
With Fidelity and Casualty 

Matthew Griffin, superintendent of surety 
bonds at the office of the Fidelity and Casualty 
Insurance Company, New York, has been made 
vice-president in charge of the legal and claim 
department to take the place of Joseph L. 
Carswell. 


J. S. Roberts Promoted 
Cuicaco, Int., May 22.—Probably the first 
official appointment of H. A. Behrens, since his 
election to the presidency of the Continental 
Casualty a week ago, was to promote Joseph S. 
Roberts from assistant superintendent of agents 
to resident vice-president. 











SEVEN ‘{ POINT 


FULL COVERAGE AUTOMOBILE POLICY 








STRENGTH 














Tue Management expects every employe of the Company to conduct 
the business of his office efficiently and punctually. 
stood by all employes that every aid and assistance that has a bearing 
on production must be given agents of the Company. Republic agents 
must not lose time wrangling over details with the home office—their 
time should be spent on profitable production. 


-—ESESP 


REPUBLIC 


CASUALTY & SURETY COMPANY 
35 East Wacker Drive 
CHICAGO 


It is clearly under- 


PROGRESS 





AUTOMOBILE 











INSURANCE 
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The Employers’ 
Liability Assurance 
Corp., Ltd. 


The Employers’ Fire 
Insurance Co. 


American Employers’ 


Insurance Co. 


SAMUEL APPLETON BUILDING 
110 Milk Street, Boston, Massachusetts 


Practically every form of Insurance 
except Life 


SUDDEN... Startling .. . the 
accident that has been lurking 
‘round the corner takes you 
unawares. 
While you are dazed and bewil- 
dered the unpleasantness and 
expense that follow come to in- 
crease your troubles, ten-fold. 


UNLESS — 
the insurance man who serves 
you has made certain that your 
policy covers just such an 
emergency 

UNLESS — 
he is ‘‘on the job,”’ ready to fill 
in the breach, to keep you from 
unnecessary trouble. 

UNLESS — 
your policy carries the name of 
such dependable campanies as 
The Employers’ Liability As- 
surance Corporation, Ltd., the 
American Employers’ Insur- 
ance Company, or The Em- 
ployers’ Fire Insurance Com- 
pany, comprising The Em- 
ployers’ Group. 

When you deal with The Em- 

ployers Group you may be cer- 

tain that the man who directly 

serves you will plan your insur- 

ance to protect you from the in- 

convenience of needless trouble. 





The above is the message which The Em- 
ployers’ Group is giving the insuring public 
through the media of national magazines. 

Agency connections with The Employers’ 
Group are still available for the competent 
insurance man. 
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ly Premium plan. 


Same Rates for Males and Females. 


Our Agents Have 


A Wider Field— 


An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 
Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


Participating and Non-Participating Policies. 


Double Indemnity and Monthly Disability Income features for | 


Males and Females alike. 


Standard and Substandard Risk Contracts, i. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY 


of CHICAGO, ILL. 


B. R. NUESKE, President 


The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through 


| | 


____. 
—— 












































Quincy and Wells Street, right in the heart of Chicago’s Financial District. 
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Milestones of Progress 


First you entered the life insurance business. 


Then came the day you passed $100,000 in 
production. 


Next your first agency convention. But the 
real step into the future comes with the sign- 
ing of a new contract making you a 


Full-Fledged General Agent 


Get out of the sub-agent blind alley 
now.’ Our plan provides liberally 
for your future. Build up and man- 
age your own business beginning this 
year—now—today. 


We have territory available in all sections 
of Louisiana, Texas, Arkansas, Oklahoma and 
Alabama. Conditions were never better. 
Write for full details now. Your letter will 
be treated in strict confidence. 


IRA F. ARCHER 


Superintendent of Agencies 


LOUISIANA STATE LIFE INSURANCE CO. 


SHREVEPORT, LA. 
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hrow Away the 
Old-Fashioned Card Index 


Life Insurance agents are 
too busy, too energetic, 
longer to put up with old- 
fashioned card index sys- 
tems for keeping track of 
their policyholders. No 
agent who is careful of his 
own interests can afford to 
be without the Life Insur- 
ance Register. 


Here is the kind of a Life 
Insurance register that you 
have always wished for but 
never could find! All the 
information needed to 
analyze your client’s life 
insurance, to answer his 
every question, can be se- 
cured in a moment. 


It is easy too, to keep tab of NO 


the Birthday dates of your 
policyholders. 

The last word in life insur- 
ance records—at the lowest 
price! That is what we 
offer you, for the Life In- 
surance Register is priced 
at $7.25. Think of it—a 
loose - leaf, well - bound, 
stamped - in - gold, post 
binder, sheets for 450 ac- 
counts and the greatest 
system ever devised for 
keeping a real record of 
your life insurance busi- 
ness—for $7.25. You must 
see this Record to appre- 
ciate it—that’s why we are 
putting this opportunity 
— Use the coupon 

! 


Accurate Loose-Leaf Co. 
NEW YORK CITY 


(SSNS ony eueneeernnr RN LA RY 


Accurate Loose-Leaf Co., 81 Nassau Street, New York City, N. Y. 


Gentlemen: 
ance Register. 
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You may send me literature describing the Life Insur- 
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| harmony was absolutely essential. 
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Good Intentions 


run along the front row of white robed 
harp players until it rested on Number 
3623, a recent arrival, whose name had been 
Percival Given during his previous state of 
existence. The saint frowned. Despite the fran- 
tic efforts of Mozart, who was conducting the 
sunrise concert and was stabbing furiously with 
his baton in the direction of Given, that in- 
dividual was plunking .at the golden strings 
in a wholly perfunctory manner and. gazing 
earthward, intent upon something which evi- 
dently displeased him. He was frowning and 
biting his upper lip. 
This never would do. In a musical organi- 


Ne PETER permitted his glance to 


| zation that might truly be said to enjoy a wide 


renown and the prestige of long establishment, 
There could 
be no toleration of discord which was bound 


| to result if a player became absent minded. He 


might be plunking out the strains of some mun- 
dane jazz horror that had been popular just 
before his arrival. 

With Saint Peter to think was to act. He 
shot a thought wave at Given’s right shoulder 
three times in rapid succession. Given felt the 
impact as clearly as if a hand had tapped him 
and, looking up, caught Saint Peter’s signal 
to leave the choir and come to him. He foi- 
lowed the unspoken command and soon was 
standing in the august presence. 

“What are your wishes, chief?” he inquired. 

“I have been watching you for some minutes 
and you have not had your mind on your play- 
ing,” the saint replied. “You were looking 
earthward and evidently did not like what you 
saw. Mozart almost had a fit trying to attract 
your attention. You were all out of time. 
What’s on your mind, young fellow?” 

“To be perfectly frank with you,” answered 
Given, “I was looking down there and didn't like 
what I saw, ever since yesterday afternoon when 
aman drove up to my house and talked to my 
wife for a few minutes and then put a ‘For 
Sale’ sign on the lawn. She’s going to sell our 
home !” 

“Don’t call it ‘our home’,” Saint Peter cor- 
rected him, “You have nothing to do with it 
any more. It’s your widow’s property now and 
she has a perfect right to do whatever she 
Wants with it.” 

“I know, chief, but, I bought that house and 
paid a lot of money on it. I kept it in good re 
pair, did a lot of work with my own hands, 
Painting it and keeping the garden and all, and 
I hate to see her sacrifice it as soon as I’m 
gone.” 

“She may not sacrifice it unless she 
has to. How much is the place worth?” 


By W. Catver Moore 


“Well, it ought to bring twelve thousand dol- 
lars any day. I paid ten thousand and the 
neighborhood has improved a good deal in the 
past few years.” 

“Any mortgage against it?” 

“Yes, there are a couple of mortgages.” 

“A couple of mortgages?” 

“Yes. There’s a first mortgage of five thou- 
sand and a building association mortgage of 
two thousand dollars.” 

“That makes. seven thousand dollars and 
leaves an equity of three to five thousand dol- 
lars, according to what she can sell it for.” 

“Yes.” 

“Well, from what I know about earthly 
arithmetic, it costs six per cent for interest on 
your first mortgage, or, three hundred dollars 
per annum, and another twelve per cent on the 
second mortgage, or, another two hundred and 
forty dollars to carry it. That means it will 
cost your widow five hundred and forty dollars 
a year to live there. I suppose there are taxes 


also.” 
“Yes. The taxes are about seventy-five dol- 
lars a year. I used to figure it stood me just 


a little more than fifty dollars per month.” 

“That’s a good deal of money for your widow 
to raise, isn’t it?” asked Saint Peter. “Particu- 
larly,’ he added, “now that she hasn’t your 
salary to depend on?” 

“Well, she couldn’t get a place much cheaper,” 
Given replied. 

“O, yes she could. She could rent a room 
somewhere for a few dollars a week. Lots of 
widows live in rooms.” 

Given winced. 

“She could hardly do that, chief, on account 
of the children. She needs more than one room.” 

“So, you had children, then? How many?” 

“Three. Bob’s about twelve. Mamie is seven 
and Stanly is three.” 


“Hmm! Quite a family for your widow to 
take care of. How’s she going to support 
them?” 


“Why, I’m sorry to say I don’t know. I guess 
she’ll have to go out to work or something. 
You see I intended, o 

“Go out to work? A woman with three 
children has work enough without going out. 
What do you suppose she could do?” 

“Well, she used to be a stenographer. A 
speed queen, too. She got thirty dollars per 
week before we were married.” 

“Do you think she could get that kind of 
position again and the same salary?” 

“Not for a while, I guess. She would have to 
practice to get her speed back.” 

“Probably be lucky if she got a chance to 
start at twenty dollars, wouldn’t she?” 
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“Yes, I guess she would.” 
“And she would have a hard time in compe- 
tition with younger and prettier applicants, 


. wouldn’t she?” 


“OQ, she doesn’t look old. There’s hardly a 
gray hair in her head. But, I’ll admit, , 

“All right. Suppose she got the twenty dol- 
lars. That wouldn’t leave her much to get along 
on aiter she paid someone to take care of the 
children, let alone feeding them and clothing 
them. Has she any other income or property?” 

“She had a little savings account, a few hun- 
dred dollars. But, when I come to think of it, 
there couldn’t be much of that left. I borrowed 
two hundred from her to pay down on my auto- 
mobile. I intended to pay her back, of course, 
but I had the monthly payments to meet and it 
cost a lot to run the car and, 

“Anything else?” 

“Three hundred in Liberty Bonds.” 

“They pay her four and a quarter per cent. 
That’s twelve dollars and seventy-five cents,” 
Saint Peter calculated, nodding as if he were 
making a mental note of the sum. 

“You seem to be well posted about things 
on earth,” Given remarked. 

“Yes. I’ve heard about Liberty Bonds from 
earlier arrivals. Anything else?” 

“Not much. I had about forty dollars in bank 
and there was a week’s salary due me. I sup- 
pose they’ll pay her that, all right.” 

“I suppose they will. How much did you 
earn?” 

“Seventy-five dollars per week.” 

“Didn't you have anything else?” 

“O, yes, of course! There was my life in- 
surance. I forgot to mention that.” 

“How much did you carry?” 

“Five thousand dollars. Funny it didn’t occur 
to me to speak of that before. You know a 
fellow pays for that kind of thing as a matter 
of course and never exactly thinks of someone 
else as collecting it.” 

“IT suppose your widow can sell the auto- 
mobile you mentioned.” 

“No. That was a total wreck.” 

“How do you mean it was a total wreck?” 

“Why, that’s how I happened to be here, 
chief. You see my engine stalled on a railroad 
crossing in the path of the lightning express. It 
was awtiully sudden. I grabbed for the door to 
jump out and my hand closed on this harp I 
was just playing. I didn’t have time to, 

“Well, that’s merely a detail,” Saint Peter 
interrupted. “It wouldn’t make much difference 
what sent you up here. The result is the same. 
Now let’s use a little more earthly arithmetic 
and see what you add up to.” 

“What do you mean?” 
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“Just this. You were vexed because your the house, too. It’s a mighty pretty little place after what I have pointed out to you. In fact Giver 
widow put her house up for sale. Well, she and she loves every brick in it.” you would be so miserable you would spoil the thou! 
simply had to. She is in a position where she “Yes, it’s too bad. I’m sorry for her, Given. day for them down there and they have never thing 
has to do some quick thinking and quick acting 3ut, she’ll have to give up a lot more things done me any harm. On the contrary, they've the f 
to provide for herself and her three children now that you are out of the picture. She can’t taken in some millions of individuals that. | that 
and make up for the dilatory way in which you. do anything that will replace your salary of considered undesirable.” papel 
conducted your affairs,” the saint replied. seventy-five dollars so she must manage, as only “Send me down!” cried Given. “I would be ss | 
“Dilatory ?” a woman can, to get along on what she is able willing to go to Hell a hundred times to undo my | 
“Yes. I don’t suppose you had any accidert rere It’s not a bright prospect. I'll have to what I’ve done.” and 
insurance. Did.you?” ‘ deprive you of the power to see earthly things “No, you haven’t done anything, exactly,” the drea, 
“No. I only had the car a few months and | a — sl edie dabiailiaciaaiataiaasliiaia saint rejoined. “You have a good record as such 7 
had intended to take out a policy, but, ‘ a - 69 7: . ‘ Pee things go and not enough sins of commission they 
tr ; leis Say, chief,” Given replied chokingly, “you’ve SaeRe : : : your 
That won't help. The point is that you silt i At a a to justify sending you down there. It is on the wold 
shuffled off leaving your wife and three chi!- pattie 11—O rs = 2 > Side of omission that you have been guilty, you " 
dren with an equity of three or four thousand Pe vinci ~ met gen) See op wea and your good intentions and procrastination. and 
dollars in the house and five thousand dollars steal eerie eet a ice aherinn You're not bad enough to go to Hell and [| G 
peewee aati #3 ats I wouldn’t have left Mary in such a hole as that ; ’ ; : and 
life insurance. You had borrowed your wife’s_ ; as ” don’t feel you're entitled to enjoy our society. i 
savings to pay down on the automobile and = oaaepiitied = Pee dl You’re a problem.” sen 
5 : ? s = “I’m sorry, young fellow,’ Saint Peter re- : H 
your own bank balance and the week’s salary plied, “but you had your chance and didn’t take “T was an awful fool, I know,” replied Given. .¢ 
due you would hardly pay for disposing of advantage ai "a oa never heard of. anyone  S UtINE it out the way you have shown me had 
what was left after the train stopped. Now getting . second opportunity, of living ite life 1 used to earn the equivalent of six per cent ‘i 
your wife is left with the five thousand dollars poi again, did you?” e on sixty-five thousand doflars and I’m leaving ‘ge! 
from your life insurance. You always thought “No, ot aici peo” But, you see that train ™y wife to live on one thirteenth that income. bey 
that was sufficient, and of course it is better hit me so suddenly and I eae: expected to go It’s an awful come down. I wish I was back A 
than not carrying any, but, what can she do that way. I had plans for our future. I in- on earth again. I might never get sixty-five “ 
with that little bit of money in these days?” tended, ‘ ” , thousand dollars together but I would try to this 
“I don’t know. O, . . .” “Stop! Never mind telling me what you were provide an estate that would come as near as “ 
“She couldn't invest it safely in anything that going to do. I know you had a lot of good possible to replacing my earning ability.” “ 
would pay more than six per cent. That would intentions. In fact you had so many of them “Now you're talking!” exclaimed Saint Peter. The 
be only three hundred dollars. It won't do, I have half a mind to send you down to a “I wonder, .’ he continued, half to him- his 
young fellow. It costs twice that much for competitor of mine who uses them for paving _ self, “its never been done. Say, young fellow, tow 
mortgage interest and taxes. She’s just got to _ blocks.” I'm going to send you back for a fresh start. ing 
sell the house.” Given shuddered. Yes,” and he punched his knee with determina- I 
“I’m sorry, chief. I never figured it out that “Only,” Saint Peter continued, “that would tion, “I’ll do it! You're going back to live wh 
way. I never realized. She'll hate to give up be unfair competition. You can never be happy your life over.” 
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Business Is Good 
With Guardian Agents 


‘THE past three months have resulted in an 
unbroken string of record months for The 
Guardian in paid-for business. 
FEBRUARY, 1928 


Biggest February in our history 


MARCH, 1928 


Biggest March in our history 


APRIL, 1928 


Biggest April in our history 
April set a triple mark—the production of 


written, issued and paid-for business being un- 
equalled for that month in any previous year 
in our sixty-eight. The gain in paid-for busi- 
ness over the same three months in 1927 totals 
13%. 





Old Line Legal Reserve 











Established 1899 








| || THE GuarpiAN Lire INsuRANCE Co. 


| OF AMERICA 
eee Be Pl OOLLEN | “The Company that Guards and Serves’’ 
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“Say,—honest? You don’t mean it!” gasped 
Given, “O, if I only could!” Then, as another 
thought struck him, “Why, even if such a 
thing were possible, how could I explain it to 
the people? Everybody knows I was killed by 
that train. It must have been in all the news- 
papers.” 

“That’s easy,” Saint Peter replied. “It is in 
my power to restore everything just as it was 
and make all those people believe they merely 
dreamed what has happened. And don’t worry 
about the newspapers. After they’re a day old 
they're deader than vou are. Now, let go of 
your harp. Draw in a long breath and take 
hold of that sunbeam. Shut your eyes. Hurry 
and do as I say or you will be late for work.’’ 

Given kept his eyes shut for only a second 
and then opened them to look for any further 
signal from Saint Peter. 

Ha! There was the good old sunlight shining 
in the bed room window and the very beam he 
had come down on from Heaven was pointed 
straight at Mary’s fingers, among which it lost 


' itself almost as if she clutched it tightly as shz 


lay there, smiling in her sleep. 
As Given finished his coffee he said: 
“I’m not taking the ‘covered wagon’ with mie 
this morning, dear.” 
“O, aren’t you going out on your route?” 
“No. I’m going into town on the train. 


There’s an insurance fellow I want to see and 


his office is down in the congested part of 
town. Might have a hard time to find a park- 


| ing place if I took the car.” 


NOTE.—Managers and general agents 
who would be interested in distributing the 
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Full Coverage 


For $1.00 a Month 


Our Big Dollar Policy gives full cover- 
age from day policy is issued, at flat 
rate of $1.00 a month at all ages. It 
includes Double and Triple Indemnity 
benefits and carries liberal non-forfeiture 
values in the form of paid-up or extended 
insurance, together with generous old age 
cash surrender values. Issued to risks 
from age one day old and up. 


This is the easiest selling life insurance 





offered anywhere, and affords exceptional 
opportunities for wide-awake agents. 


Write for territory to 


Agency Superintendent 
Illinois Bankers Life Association 


Monmouth, Illinois 














above article are invited to write to The 
Spectator Company. If sufficient interest is 
shown it will be reprinted in an attractive 
leaflet form. 


Federal Reserve Reinsures United States 
Life 

The Federal Reserve Life Insurance Com- 
pany of Kansas City, Kan., which operates in 
Kansas, Missouri and Illinois, has reinsured all 
the outstanding life policies of the United States 
Reserve Insurance Corporation of Kansas City, 
Mo., which means additional insurance for the 
Federal Reserve Life of about $6,000,000. 

The Federal Reserve Life Insurance Com- 
pany was organized in 1920 by W. H. Gregory 
and D. H. Holt. In 1928, Massey Wilson of 
St. Louis succeeded Mr. Gregory as president 
and E. W. Merritt, Jr., of St. Louis, became 
first vice-president. On May 5 the company 
announced that it had reinsured the policies of 
the Reserve Life and Accident Insurance Com- 
pany of Arkansas City, Kan. 





CAN YOU write Health and Accident 
Insurance? 


Do you want Large immediate earn- 
ings plus liberal renewals on your 
business? 


@ 
If so—We want you with us right now 
as a District or General Agent 


Best protection to policyholders, low 
premiums, wide coverage, unexcelled 
service to all. 


Write 


Superintendent of Agencies 


INCOME GUARANTY COMPANY 
South Bend, Indiana 
Drawer 422 








Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$4,696,313.08 on Deposit with the 
Indiana Insurance Department 


$688,815.00 Surplus Protection to 
Policyholders 


$45,000,000.00 Insurance in Force 


W STANDARD POLICIES, LOW RATES, 
SE MBILITY. CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN? 
INDIANA, OHIO, ILLINOIS, MICHIGAN, 
ARKANSAS, TENNESSEE, TRXAS, IOWA 
AND CALIFORNIA. 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 























RAPID PROGRESS 


The service which the Massa- 
chusetts Mutual has rendered to 
its policyholders and representa- 
tives is reflected in the Company’s 
rapidly increasing business. Mean- 
while there has been no deviation 
from the sterling principles for 
which this organization has been 
noted during the past seventy- 
seven years. 


Massachusetts Mutual Life 


Insurance Company 
Springfield, Massachusetts 
Organized 1851 
More Than a Billion and a Half 


of Insurance in Force 




















North American 
National Life 
Insurance 


Co. 


Nashville, Tennessee 





Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


Chas. M. McCabe, President 
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Federal government. While much is known re Cs a 04, 113 108.7 104800 121 115.54 
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known before all the many factors which enter Manchester, Ne Wen. 0 0 84°00 83 98.8 84,800 (79 93.2 
into the disease will be subject to public and Milwaukee, Wisc.-.....-------.--+--.+--2eeeeere0s po aa po ne ER 
medical control. Essentially cancer is not a Mobile Ala’........ 66,800 65 97.3 67,700 87 128.5+ 

i il 1 117.5 137,800 138 100.1 

single disease but one of multiform manifesta- Newark Nee den'000«««488«108.8 «=: 480°700 4801028 
tions and little progress will be made in deal- = ae sak gt etong ce ao. 4 pt ye 7 “eal 
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the most hopeful fields of prevention, by the Spokane, Wash. . . ; 109,000 167 153.2 109,108 18 aes 
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. . ° OF 
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While it is true that the mortality from can- Trenton, N.J.......00 ccc c cece ccc cnceecuceeeuces 184,000 134 100.0 136,700 137 100 2+ 
° e . . . ‘ y ve, 
cer of the skin forms but an insignificant item Tat ida occ 188,000 Ta 1356 1500001788 
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of the whole mortality from malignant growths, ree ec 56-208*** 75 133.4 56-208%** 51 90.7 
it is nevertheless the field suggestive of the Wilkes Barre, Pa.........................20 eee 78,300 84 107.3 90,900 87 95.7 
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greatest possible improvements in the direction Worcester, Mass............ 2. sce eeeeeeeeeeee eee 193,000 259 «134.2 193,500 268137 1+ 
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method of procedure that is likely to prove pro- 
ductive of good results. 

Another aspect of the problem is the much 
more general establishment of cancer clinics 
and cancer institutions. The disease is not one 
for the general practitioner to deal with for 
any length of time, but requires in most cases 
exceptional specialist attention. Without 
enlarging upon curative results, it may be said 
with the utmost confidence that better results 
in treatment are now being obtained everywhere 
and largely through the aid of radium and X- 
ray treatment, which is rapidly approaching to 
an exact science. Certainly in gynecological 
cancers, the latter form of treatment is rapidly 
replacing surgery and with excellent results. 

If cancer in general is to be prevented to 
any measurable extent, it must be largely in the 
direction or more simplified modes of living 
and more rational dietary habits. There seems 
to be a fair amount of evidence to support the 
conclusion that cancer and overnutrition go 
generally together. Here, then, also is a field 
for educational effort which as yet is only in 
its beginnings. 

Cancer in life insurance involves a heavy 
burden upon the policyholders. To the extent 
that cancer mortality can be diminished or that 
lives of cancer patients can be prolonged, the 
policyholders must experience a corresponding 
benefit. One of the largest of the industrial 
companies has recently published statistics oi 
its annual mortality for 1927 with the follow- 
ing results. Out of 13,464 deaths from all 
causes among male policyholders, 1218, or 9.0 
per cent were from cancer. It was the fourth 
most important cause of death at all ages, be- 
ing preceded only by heart diseases, accidents 
and all forms of tuberculosis in the order 
named. But both tuberculosis and accidents 
fall largely upon the younger ages, so that a 
proper comparison should really be made for 
ages forty and over. In the experience with 
women, out of 3892 deaths from all causes, can- 
cer was the second most important cause. Heart 
diseases caused 638 deaths, while cancer caused 
564 deaths and tuberculosis, all forms, 480. 
These statistics are sufficient for the purpose 
of emphasizing cancer as a life insurance prob- 
lem and significant of the interest all life insur- 
ance companies have in all lines of cancer re- 
search which may aid ever so slightly the all- 
important cause of cancer control. 
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security for present and prospective policyholders. 
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197 CLARENDON STREET 


Over $450,000,000 


Safe and Secure in Every Way 


=a 
tie, INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 


Summary of Assets and Liabilities 


Assets, December 31, 1927.............. 
Eig DRNNOM oo 5 0/5 2b hore ie ra ne Baers aes 

The Chief Items of these Liabilities were: Legal Reserves of $383,689,508.00. Special reserves amounting 
_—- set up by the Company for dividends due or payable in 1928; all other obligations, $14,656,- 


CC 


All representing sound and healthy growth, both in size and financial strength, affording ample proof of 
Information in regard to all forms of Life Insurance and Annuities including total disability and double 
INQUIRY BUREAU 

John Hancock Mutual Life Insurance Company 


in Assets 





$451,006,878.49 
$415,000,775.15 . 


$36,006, 103.34 
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Life Insurance for Customers of 
Commercial Firms in England 


By W. HAMILTON 


Sussex, ENGLAND, May 10.—In all new busi- 
ness promotion schemes put into operation, a 
varying outlay for the necessary spadework to 
prepare the ground for the building of the 
fabric of extended trade has been necessary. 
Such outlay usually has been called for by the 
necessity for advertising. Here, however, is one 
scheme, now operating in Great Britain, which 
is like the “pay-as-you-drive” automobile busi- 
ness and which works on the principle that there 
is nothing to hand over unless valuable business 
accrues. As it is bound up with life insurance, 
it is of particular interest to insurance men. 

A firm in the North of England, wholesale 
distributors and manufacturers in the textile 
trade, has had in operation some little time now 
a scheme whereby life insurance is offered to 
its customers who increase their normal quota 
of orders. A figure has been fixed as the custo- 
mer’s normal account. Let us say this is $2000. 
Suppose that during the succeeding year that 
customer gives orders to the value of $3,000; 


then, at the close of the twelve months, he is ~ 
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given free life insurance for one year equal to 
the difference of $1,000. This insurance, pay- 
able at death from any cause whatever, comes 
into force without any medical examination or 
proposal form being necessary and without any 
note being taken of the age of the customer or 
his state of health. 


PLAN IS CUMULATIVE 

The insurance is cumulative, that is to say, 
suppose in the second year that customer’s ac- 
count with the firm amounts to $4000; he is, at 
the end of the year, entitled to a further policy 
to make the principal sum $2000. And so the 
snowball scheme goes on up to a limit of $5000, 
above which figure the insurance company which 
is underwriting the business is not prepared 
to go unless the customer is medically examined 
and is passed as sound. 

From the customer’s viewpoint the scheme 
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seems Al. He has only to keep on placing busi- 
ness with the firm and give them the prefer- 
ence and, where prices are equal with those oi 
other firms, he appears to be getting something 
for nothing. As he will eventually die, he is 
adding to his estate with no trouble to himself. 
From the firm’s viewpoint the scheme is equally 
good. It is fixing its customers, pinning them 
down to deal always with the firm and hand 
over ail orders going. The firm is getting new 
business at a very low cost, and is reducing its 
overhead expenses by increasing turnover. The 
plan gets new business—or else there is no cost. 
Here, it has other sales development campaigns 
beaten to a frazzle. 
SIMILAR TO Group INSURANCE 

lor the insurance company, the scheme is 
similar to the class of business—very popular 
in the United States but less employed in Great 
Britain—known as “group life insurance.” 
There is only one policy, which covers all the 
customers of the firm participating. The com- 
pany is prepared to operate the insurance either 
as a “renewable term” contractor on an annual 
basis, and the premium charged per $1000 is 


about the equivalent of $8.75 a year. The scheme 
is quite a sound one and has the best actuarial 
experience behind it, and is backed by one oi 
the most powerful life insurance companies in 
the country—the Eagle, Star and British Dc- 
minions Insurance Company. 

There is one other point of interest. This is 
that the insurance applies not only to indi- 
viduals who are customers but to partnerships 
and corporations such as private limited compa- 
nies. The capita! sum or such proportion of it 
as may be determined, is paid over to the custo- 
mer firm for the benefit of the deceased’s heirs 
When a death occurs, the insurance company 
pays the sum due to the textile firm by which 
the money is passed on to the customer. Inci- 
dentally, I understand the insurance company 
has bound itself to continue this class of busi- 
ness with the firm for a certain number of years 
at an unvaried rate of premium. This affords 
security to the firm, no matter whether the ex- 
perience from the insurance end should prove 
good or bad. 


A SuccessFuL BusiNness-GETTER 
I understand that the scheme is proving very 
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successful as a business-getter for the Man. 
chester textile firm and assume that it will be 


* equally successful from the insurance aspect, 


The scheme was developed and put into opera- 
tion by C. Linstow, a member of the firm of 
Scholfields’, Ltd. one of the best-known oj 
Manchester’s insurance brokerage firms. Mr. 
Linstow tells me that the scheme will shortly 
be put into operation by several other impor. 
tant firms, each in a different trade, which are 
all hoping to increase their turnovers by its 
means. This being so, we may expect others 
of the life offices to set out very shortly to com- 
pete for this class of business. 

In addition to the firm in Manchester, where 
the scheme was originally put into operation, 
there is an example further south—in London. 
Here, one old-established department _ store, 
which was originally worked on the member's 
ticket system (you paid an annual sum and then 
had the privilege of buying there—times have 
changed somewhat in the last fifty years and 
the custom of paying in order to be allowed to 
buy is no longer one of the first principles of 
successful trading), finding its location awk- 
wardly placed and its trade threatened by 
younger and more modern competitors, has 
also adopted this scheme of giving life insur- 
ance away to its customers on the amount of 
their increasing yearly purchases. However, 
with a retail establishment the capital sums sv 
assured could only be comparatively small and 
the insurance world would be but slightly inter- 
ested in such business. With the manufactur- 
ing or wholesale firm the case is entirely differ- 
ent and if many firms begin to turn their adver- 
tising appropriations into insurance premiums 
the life companies will be pleased with the com- 
ing to the front of this new source of revenue, 
though the advertising world may not. 

Detroit and Security Trust Companies 

Consolidate 

Negotiations for the consolidation of the 
Detroit Trust Company and the Security Trust 
Company were concluded yesterday and ap- 
proved by the boards of directors of both com- 
panies at meetings held last week. The join- 
ing of these two companies, to be known as the 
Detroit and Security Trust Company, will re- 
sult in a trust company with a capital of $3, 
000,000, surplus of $7,000,000 and undivided 
profits of over $3,000,000—a total invested cap- 
ital of over $13,000,000. This will give Detroit 
the largest trust company in the United States, 
in point of invested capital, doing exclusively 
a trust and not a banking business. 


John Hancock Appointment 
Boston, Mass., May 21.—The John Han- 
cock Mutual Life Insurance Company has 
entered Virginia and appointed Jack J. Leter- 
man, general agent for the State. 
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Twenty-Third Annual Statement of 


AMERICAN NATIONAL INSURANCE COMPANY 


OF GALVESTON, TEXAS 


W. L. MOODY, JR., President 


SHEARN MOODY, Vice President 


W. J. SHAW, Secretary 


FINANCIAL STATEMENT, DECEMBER 31, 1927 


ASSETS LIABILITIES 

Real ietate- Owned. «00 Secceic cc cnnc ence Qa $1,245,513 .17 Net Reserve (American Experience Table, 3 and 
Real Estate Contract of Sales... 6c.cc ccs ions 315,694.35 Dale c a4 nv ikeawaguds mi balndetaAeeaAen $24,764,542 .00 
WEEECA Se ORNS 0)oc g cieja 8 sis ores clsieveie & alee) ouwrae-s 11,702,892 .72 Reserve for Death Losses in Process of Adjust- 
ONOR PE OCHS. eo axe ciekcio circa el sere eee cule es 2,761,338 .89 WIGS ie os ce i ed es cali Duue dea den ad anders 259,719 .42 
ERCIREGE SS CIIAET OCIS 5 ooo oro ee SK GS ccd wae. ea 0/06) sce _ 10,887,776 .99 ReserwerlGe FGNGG ed. occ ci nnn dae aneuenens 165,834 .00 
MG RIAL E ESC Roehdlra os ow cob eee eraorerh a ie ae 1,324,773 .26 Miscellaneous Liabilities... ¢ 0... cs sccccwes cee 201,549 .22 
Certineate OF LIGDOSE «. oi/5i66c-<.vie.cos 0 oereisreeieiens 22,650 .67 Capital Stocks 2 .< ac cacdssicc eda $2,000,000 .00 
Teteves® Duc and Accrued |. cc cccciccceenieieewes 521,571 .87 Assigned Funds and Surplus...... 2,139,461 .06 
Deferred and Uncollected Premiums.......... 664,011 .88 Surplus Security to Policyholders............. 4,139,461 .06 
UP QEREr LRSGEES. 55.615, wine sie cere cialers lbidie wt neieieis 84,881 .90 eae 

"RGAE Ricgetie yoo gts ca ee A ieee: $29,531,105 .70 Total Liabilities. ............0..2002.+ «$29,001,105. 70 

GAINS MADE DURING 1927 
Increase in insurance in Force, last six Months of 1927............-. 6-0 eee eee eee ee eees $42,732,060.00 
Increase in Admitted Assets, last six Months of 1927.........-.....6 00 ee ee eee eee eens 1,888,324.20 
Insurance in Force December 31, 1927 Total Paid Policyholders Since Organization 
$466,700,967.00 $25,466,364.19 


Operates From Coast to Coast 
Canada To The Gulf The Republic of Cuba and Territory of Hawaii 


Gross Income Per Month Exceeds 


ietionkae ea cates $1,158,000.00 
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The word SERVICE in its true sense, 
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ganization. 
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SUPERIOR by placing your next 
Bond with the 


DETROIT FIDELITY AND 
SURETY COMPANY 


HOMER H. McKEE, President 


DETROIT, MICHIGAN 

















Field Annuals 


Insurance Directories 


for 


*Greater New York 
+New York State 
New Jersey 


Tennessee 
North Carolina 
South Carolina 








Kentucky Virginia 


Texas 


*City and Suburban. 
tExclusive of Greater New York. 
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LEON IRWIN & CO., Inc., New Orleans, La. 
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New York Casualty Co. 
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GEORGE B. BUCK 
ACTUARY 


Specializing in Employee’s 
Benefit and Pension Funds 


285 SPRUCE ST. NEW YORK 














H. J. WERDER 
Translations 
from English, German, French, Spanish, Italian 
—-. Danish and Norwegian into German and 
nglish. 
20 years insurance experience 
FIRE AND MARINE WORK 
80 MAIDEN LANE, ROOM 1801 JOHN 2484 
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Establishea 1865 by David Parks Fackler 
EDWARDB. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 
Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 


25 CHURCH STREET NEW YORK 





SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


1131 Candler Bidg, ATLANTA, GA, 




















MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 





JNO. A. COPELAND 


Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 




















Woodward, Fondiller and Ryan 
Consulting Actuaries 


Actuarial Service in all branches of Insurance and for Pension 
Funds—Examinations and Appraisals—Statistical Service and 
Installations—Companies and Associations managed under 
contract—Office Systems and Reorganisations—Insurance Ac- 
counting and Auditing. 

75 Fulton Street New York 


E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
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THE BOURSE PHILADELPHIA 


THE GERMAN OFFICES 1926 
LIFE TABLES 


An English edition of The German 
Offices 1926 Life Tables, prepared by 
the Association of German Life As- 
surance Companies, has been issued 
by the German Society for Insurance 
Science. The contents of the 1926 
Life Tables are shown by the follow- 
ing chapter headings: 


I. Introduction. . 


II. The Construction of New Mortality 
Tables by the Association of German 
Life Assurance Companies. 


III. Aggregate and Select Tables. Their 
Nature and Their Value in Practice, 


IV. Arrangement of the Tabulated Func- 
tions for the Final Life Tables. 


Vv. Exposed to Risk and Deaths for Every 
Entry Age and Dnoration. 

VI. The Aggregate Life Table. Elementary 
and Monetary Functions 4 Per Cent. 


VII. The Select Life Table. Elementary and 
Monetary Functions 4 Per Cent. : 


The German Offices 1926 Life Tables 
may be obtained through The Specta- 
tor Company at $8 per copy. Actuar- 
ies and the actuarial departments of 
life insurance companies will doubtless 
desire to add this publication to their 
insurance libraries. 
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Liability of Automobile Users 


for Personal Injury 
By Clayton G. Hale 


A new booklet for distribution 
among large users of automobiles, 
as an unusual and effective sales 
document for Automobile Liability 
Insurance. 

PRICES 


Single copy, 50 cents 
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